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The industry’s broadest 
plan is your best ‘business getter’ 


New business begins with satisfied policyholders. And INA’s new premium plan* 
satisfies plenty—it takes the ‘pain’ out of the peaks. You can offer low, easy instal- 
ments. This lifts you above the trouble and expense of billing. It frees you, gives 
you precious time to interest policyholders in the complete package they can now 
budget comfortably. And here is your big door-opener to new accounts— just in the 
nick of time for “the agent with a future.’ Could you ask for a better opportunity? 

We're telling your policyholders in ads in Life, Post, Reader's Digest and on TV 


* Sorry not wet in 
Ohio or Virginia 


INSURANCE BY NORTH AMERICA 


Insurance Company of North America ° Indemnity Insurance Company of North America . Life Insurance Company of North America . Philadelphia 





How to make more Life Insurance sales 
to your fire-casualty clients 


Mz and more good fire and 
casualty offices sell impressive 
amounts of life insurance. Their 
profits go up as they increase life 
volume. They know that people 
smart enough to accept sound rec- 
ommendations for their fire and cas- 
ualty insurance will also buy sound 
life insurance programs, business or 
personal, from the same competent 
insurance man. 

They know that to sell life insur- 
ance to fire-casualty clients they need 


1. A plan for prospecting, sales 
promotion and personal selling 
that really works 


2. A life company whose field- 
men and home office staff know 
how to work with fire-casualty 
offices. 


Hundreds of fire-casualty agents 
and brokers, large and small, tell us 
that the ideas and materials we sug- 
gest and supply are the key to their 
success in life insurance. Over the 
years we have developed scores of 
simple and practical tvols especially 
for fire-casualty men. These selling 
helps work because they’ve been 
tested and re-tested by critical agents 
and brokers who sell substantial 
amounts of life insurance. 
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VALUABLE FREE BOOKLET 


This experience of many years of 
working closely with hundreds of 
fire-casualty men who successfully 
sell life insurance is now in a booklet 
that tells about our special facilities 
to help you. This booklet will show 
you: 

1. Why it is profitable for your 

agency to write life insurance 


2. Examples of successful life 
insurance selling experiences by 
offices like yours 
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Hartford, Connecticut 


Life Insurance.” 


Name 


3. Complete details of our plan 
to help you sell 


4. Why Connecticut Mutual is a 
good company for your clients 


5. Why Connecticut Mutual is a 
good company for you. 


This valuable booklet is yours for 
the asking, without obligation. It has 
guided many fire-casualty men and 
offices toward bigger net profits 
through selling life insurance. It can 
probably help you, too. Send for your 
copy today. 


The Connecticut Niutual 


Ye, WILY LIFE INSURANCE COMPANY: HARTFORD 
syyeans 
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CONNECTICUT MUTUAL LIFE INSURANCE COMPANY 


I am interested in more profits through selling life insurance so send me, without 
cost or obligation, your booklet “A Plan to Help General Insurance Men Sell 





Street 





Town or City 
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We in 
America today are truly 
thankful that ours is a land of 
plenty! As we once more celebrate a 
national holiday in the traditional manner, we 
become increasingly conscious of privileges that 
have come tomean’ The American Way of Life.” ( The 
course of events in other nations has stirred us into reali- 
zation of responsibilities as well as privileges! Each of us has 
a job todoin maintaining our advantages, and each of us must 
exeRy for them in honest toil of mind and body. Insurance 
agents have been quick to contribute their efforts by 
advocating adequate protection for American homes and 
industries. Their job of safeguarding the country against 
unforeseen catastrophes i) closely woven into the 
lelate of national security. @ Crum & Forster 


companies are offering agents every possible 
rorele) eX -amenakeysmag! this enormous task! 
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Here is a life msurance idea with sales Power — dents, owners of small businesses, and young 
designed to help YOU Capture a larger slice of a executives. A natural for juveniles 
Constantly growing younger age market (ages 0 
to 39). State Mutual Guaranteed Insurability Puts broker in better position to sell basic policy 
Rider enables @ policyholder to increase his and provides built Mm sales opportunities when 
Coverage as needs and earnings Brow regardless option dates a “e. Sets up a possible EXTRA 
of any change in his health or occupation. Perfect sale every three years from ages 25 through 40. 
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These Names Make News: Warner, 


Dowling, Lowry, Keehn, 


Douglas A. Warner, Jr., is execu- 
tive vice president in charge of 
mortgage loan and real estate 
investments of Union Central 
Life. Elmer R. Best, was elected 
treasurer, succeeding Warner. 


Allen V. Dowling, formerly 
vice president and agency 
director of Franklin Life, has 
been elected president of 
North American Accident. 
Company was purchased in 
September by C.1.T. Financial 
Corporation. 


Loper B. Lowry, CLU, formerly a 
general agent, has become a 
vice president and assistant to 
the president of Gulf Life, Jack- 
sonville, Fla. 

Grant Keehn, formerly executive 
vice president of the First Na- 
tional City Bank of New York, 
has been elected a senior vice 
president in charge of invest- 
ments for Equitable Life Assur- 
ance Society. He has also been 
nominated to the board. 

Robert E. Richard has been ap- 
pointed agency vice president of 
Globe Life, Chicago, a Swift & 
Company affiliate. Richard was 
formerly superintendent of 
agencies for Security Mutual, 
Binghamton, N. Y. 

Ralph R. Glaser has been made 
regional vice president, West- 
ern states, for Maccabees Life, 
Detroit. He was previously 
agency director of Northwest- 
ern Life. 

Joe H. Davenport, Jr., former 


6 


president of Davenport Hosiery 
Mills, has been elected to the 
newly created position of as- 
sistant to the president of Vol- 
unteer State Life, Chattanooga. 

John D. Thomas has been ap- 
pointed a vice president of Re- 
public National Life of Dallas. 
He is personnel director. 

Arthur T. Fleischhauer has been 
made assistant general manager 
of General Accident Insurance 
and secretary of Potomac and 
Pennsylvania General. He was 
previously Eastern Department 
vice president for Fireman’s 
Fund. 

Suzanne Audet, agent of Pruden- 
tial at Quebec, Canada, has 
been elected to head the Women 
Leaders Round Table of NALU. 

Dr. Jack C. Keir, CLU, has been 
made assistant dean of the 
American College of Life Un- 
derwriters. Newly elected to 
the board of trustees are Earl 
R. Trangmar, Metropolitan 
Life; Benjamin N. Woodson, 
CLU, president of American 
General Life; Richard N. Lewis, 
president of LUTC, and vice 
president of Great National; 
Robert L. Woods, CLU, first vice 
president of CLU Society and 
general agent for Massachu- 
setts Mutual Life, and Frank B. 
Maher, president of LIAMA 
and vice president of John Han- 
cock. 

Pearce Shepherd, vice president 
and actuary of Prudential, has 
been made president of the So- 
ciety of Actuaries. New vice 
presidents elected are Thomas 
E. Gill, London Life, and Wil- 
mer A. Jenkins, Teachers Insur- 
ance. 

Victor T. Ehre, president of Buf- 
falo Insurance, has been elected 
president of the Insurance Club 
of Buffalo. Alexander J. Klesty 
is vice president. 

R. B. Whitehead, Ontario’s Super- 


Richard 


intendent of Insurance, has 
been appointed president of the 
Association of Superintendents 
of Insurance of the Provinces 
of Canada. 

W. F. Spry, Canadian General In- 
syrance, has been elected presi- 
dent of the Insurance Institute 
of Canada. 

H. Fred Monley, Prudential, has 
been elected chairman of the 
Training Directors Association, 
New York City area. Howard 
Conley, CLU, New York Life, is 
vice chairman. Alfred Cranwill, 
CLU, of the Institute of Life 
Insurance, is secretary. 

Donald G. Vaughan, secretary of 
Aetna Casualty and Surety’s 
safety engineering department, 
has been elected president of 
the American Society of Safety 
Engineers. 


Dr. Henry B. Kirk- 
land, chief medical 
director for Pruden- 
tial, has been elect- 
ed president of the 
Association of Life 
Insurance Medical 
Directors of Amer- 
ica. 


William J. Hodge, secretary, has 
been elected a _ director of 
Towers, Perrin, Forster & Cros- 
by, reinsurance brokers and 
benefit plan consultants. 

Judge Barrington T. Hill, former 
mayor of Wadesboro, S. C., has 
been elected to the board of 
Woodmen of the World Life In- 
surance Society. Robert L. Kirk 
has been named national treas- 
urer. 

Warren G. Davis, vice president of 
Davis Press, has been elected to 
the board of State Mutual Life 
of America. 

F. Morse Archer, Jr., has been 
elected to the board of Provi- 
dent Mutual Life of Philadel- 

Continued on page 8 
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yy MUTUALS 
FAMILY 
PLAN! 


Here’s a brand new “tailored” family plan designed 
to appeal to any prospect because it brings you the flexibility you 


need to fit insurance to your prospects. 


Security Mutual’s Family Plan lets your prospects 
select exactly the type of life coverage 


they want, then protects the rest of the family, too. 


You see, Security’s new Family Plan consists of a Dependents’ 
Insurance Rider covering wife and children that can 


be added to any one of our “1600” series permanent life policies. 


What’s more, other riders such as Family Income, Level Term, 
Premium Waiver, Accidental Death, can be attached 


to this base policy. 


That’s flexibility for you! That’s Security Mutual’s Family 


Plan ...a plan you can sell! 


Contact your Security Mutual Agency today, or write... 


security mutual life insurance company 
Richard E. Pille, President. y ? 
Harland L. Knight, Agency Vice President. OWL Seeutilij OWL Mallia eyponsibility 


EXCHANGE STREET, BINGHAMTON, N. Y. 
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* 
e secret oF SUCCESS 1S 


(onstancy 0 Pau ose. 


Benjamin Disraeli (1870) 


Our constant purpose: 
to achieve success with 
our career men and women. 


NOW...the foundation for your 
professional career... 
a career contract that offers: 


COMMISSIONS -automatic retroactive increases with your 


increase in production. 


RENEWALS -completely vested for the Premium Paying Period 
of the Policy. 


BONUS -for top performers. 


WITH THIS CONTRACT YOU CAN... 
+ Build your own agency. 
na Plan for your retirement. 
* Create an estate for your family. 
+ Enjoy liberal underwriting. 


+ Associate with an agency-minded 
organization. 


See for youree!! cccncnnewccenuniil 


write, wire, or call today for your 
“new approach” agent’s kit. Get 
full details by contacting your 
local Central Standard General 
Agent or: Robert O. Shepler, 
C.L.U., Agency Director. 


CENTRAL STANDARD LIFE 


Founded (VAT —> INSURANCE COMPANY 


211 W. Wacker Drive Chicago 6, Illinois 
Life « Accident « Sickness 


These Names Make News 


Continued from page 6 


phia. An attorney, Archer is a 
director of the First Camden 
National Bank and Trust Com- 
pany, and a director of the 
Levering-Riebel Company. 


Edward P. Stuhr has become a 
director of United States Fire 
and a member of the Finance 
Committee. He is first vice pres- 
ident and director of research of 
the Fiduciary Trust Company 
of New York. 


Grant Allan Sharpe, 
CLU, authority on 
business insurance, 
has joined _ Illinois 
Mid-Continent Life 
of Chicago as di- 
rector of advanced 
underwriting. 


John S. Ripandelli is chief ex- 
aminer and actuary of the 
Florida Insurance Department, 
filling the vacancy left by the 
death of C. J. McCann. 


Frank T. Culp, Jr., has been 
named to the agency depart- 
ment staff of West Coast Life. 
He was formerly director of 
sales and advertising for Guar- 
antee Mutual Life of Omaha. 


Joseph M. Fenton, 
Jr., has been made 
sales promotion su- 
pervisor for Postal 
Life of New York. 


Charles L. Erickson has_ been 
named superintendent of the 
newly formed research and de- 
velopment department for Zu- 
rich-American. Robert F. Kel- 
ler has been promoted to super- 
intendent of fire and inland 
marine underwriting. Structure 
of the fire department is being 
reorganized. 


William L. Camp, 3d, has been 
promoted to director of sales 
promotion for Connecticut Mu- 
tual Life. James L. Russell is 

Continued on page 10 
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Lb Uy rernsar income with Aetna’s 
ccident and health program 


Ask the Aetna fieldman... 


Accident and Health insurance has long been one of the 
easiest-to-tap and most dependable sources of new pre- 
mium income—and that is doubly true when you use the 
Aetna’s simplified selling program. 


Point No. 1 about this program is that forms have been 
so simplified that top-flight Aetna coverages are now far 
easier to explain—can be sold in less time. 


Point No. 2 is that there is a coverage adapted to each 
prospect’s needs—whether Blanket Medical, Income Pro- 
tection, Travel Accident and Baggage, Fixed Expenses 


Meet Earl C. Stevens 
State Agent, Corpus Christi, Tex. 
Earl is a native of New Orleans 
and received his education at 
Tulane and the University of 
South Carolina. Prior to 
joining the Aetna in 1947 he 
had extensive experience in 
general construction and en- 
gineering work, and served 
four years with the Armed 
Forces, attaining the rank of 
first lieutenant. He is a grad- 
uate of the Aetna Multiple 
Line Training School, and is 
a member of the Texas Insur- 
ance Fieldmen’s Association, 
Corpus Valley Division. 


Disability, Key Employee Insurance or Hospitalization. 
In addition, the new Aetna streamlined Health policy 
is now available. 


Remember, too, that Aetna’s realistic rate structure and 
long-established record for paying claims promptly and 
cheerfully are strong reasons for pushing Aetna’s Acci- 
dent and Health lines. 


Get full information on the Aetna simplified selling pro- 
gram and attractive sales aids from the Aetna Fieldman. 
Why not call him today? 


Meet Roy V. Raymond 
Manager, Delmar, N. Y. 
Roy is a charter member and 
one of the three original 
founders of the Casualty and 
Surety Club of Albany, N.Y.; 
also Chairman of the Board 
of Coordinators, Russell Sage 
College, in charge of the Gen- 
eral Insurance Department, 
and a member of the Albany 
Field Club. When not busy 
helping agents with their 
problems, Roy devotes his 
time to woodworking. He 
specializes in boatbuilding, 
and has hishome on the banks 
of the famed Hoosac River. 


A INSURANCE COMPANY (/. ¥ 


55 ELM STREET 


November 1958 


HARTFORD, 15, CONNECTICUT 
Clinton L. Allen, President 


Worldwide Insurance Through Our Foreign Department — 


YOUR 


y ndependont 
Insurance /AGENT 


seaves/ vow /rraete 


AFIA. 161 William Street, New York 38, New York. 
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Continued from page 8 


superintendent of agencies. 


Harold A. Mielke, CPCU, heads a 
new miscellaneous casualty and 
workmen’s comp department at 
Celina Mutual, Ohio. 


Leon L. Tracy has 

been elected to the 

board of Bankers 

Life and Casualty, 

Chicago. He is vice 

president in charge 

of sales. 

E. W. Blanch, Jr., has joined the 
reinsurance firm of E. W. 
Blanch, Minneapolis. 

Robert E. Gibson, formerly with 
the College of Education at the 
University of Florida, has 
joined the staff of the Division 
of Education in Family Finance 
at the Institute of Life Insur- 
ance. 


re “ . me 


ONE WHO HELPS YOU save your client money. 
The Royal-Globe fire protection representative is an expert ’ : Donald E. Bishop is 
on rates and the inherent hazards of various industries and second vice presi- 
. : F . a = dent of Prudential 
businesses. Before or during construction he can be espe- end wil superde 
cially valuable. If you have a client contemplating building, , ~ sales operations of 
have him see your FPR now. His << acl oh 
suggestions often minimize hazards, : (" sonville, Fla. 
possibly leading to reduced rates mie a oo Lat Mies en ancien 
and future savings. oT ed t i) ee counsel in the law department 
; i of the Association of Casualty 
There is a fire protection represent- \\ | ah and Garety Companion. 
ative on your local Royal-Globe mo-__|' ‘ Ws i 
eth bo Son iad tay are board chairman of the Aetna 
’ ents th: y are ox are ea eon 
in competent hands. He is one more aN| |e 2 Meets hath e6g 
reason why Royal-Globe is V/ eae tor for 29 years. 
“TOPS IN EVERY SERVICE” —¥\\, /——~— John M. Lee, Jr., formerly assist- 


\ ant treasurer, has been elected 


x \__smucrpte-une’ reetounn Y, treasurer of Cherokee Insurance, 


Nashville. 


W. Ross McCain has resigned as 


and your ver 


=~ | 
YOUR nde penden " . . " 
| fe SY || - Joseph J. Snyder, vice president 


lusaremt 
and treasurer of the Massachu- 
setts Institute of Technology, 
has been elected to the board 
of Liberty Mutual. 


150 WILLIAM ST., NEW YORK 38, N.Y. W. I. Yeagers, CLU, has joined 
the Franklin Life, Springfieid, 

ROYAL INSURANCE COMPANY, LTD. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LTO ; : 
ROYAL INDEMNITY COMPANY © GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA Ill., as director of pension sales. 
NEWARK INSURANCE COMPANY ® AMERICAN AND FOREIGN INSURANCE COMPANY © THE BRITISH & FOREIGN : > . 
MARINE INSURANCE COMPANY LTD. © THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. George Pelton has been elected 


Continued on page 112 


THE SPECTATOR 





APPEARING 134,866,000 TIMES 


... to tell families everywhere about 
New York Life’s modern Whole Life Insurance 


Dramatic 


Advertisements | 
t 

like this one will be seen later! i 
w-retirement income | 

by millions in Life, ‘ | Whole Life Policy offers $10,000 family protection no 


Saturday Evening Post, aes —_ 
Look, Better Homes & ' : EE 

Gardens, Time, Sunday i wl 
Newspaper Magazine iy 
‘ * 


Sections and daily 

newspapers. They’ll J : 
many SnENIS evens ' | New York Life Insurance Company | 
greater demand for ’ satan avenue, Naw York 10, N-Y-r(ncanad 320 Bay SORE THIET A aay \ 


New York Life products. i 





New York Life 


Insurance Company 


51 Madison Avenue, New York 10. N. Y. 


A MUTUAL COMPANY wylie FOUNDED IN 1845 


Life Insurance - Group Insurance + Annuities » Accident & Sickness Insurance + Pension Plans 
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When a cabinetmaker’s dream took to the rails... 


More than a century ago, a Chicago cabinet- 
maker had a dream—a bedroom on wheels! 

In the face of much scofing from his contem- 
poraries, George Pullman went to work on an old 
railroad car, and by 1859 had developed the 
sleeping car that was to revolutionize the travel 
habits of the nation. 

That same year a young man in New York 
launched a new business venture. He, too, was 
the target of skeptical comments from many busi- 
ness leaders. With the threat of a domestic war 
mounting daily, they said, the time was not ripe 
for creating a new life insurance firm. 

Nevertheless, Henry B. Hyde secured a charter. 
On July 28, 1859, The Equitable Life Assurance 
Society of the United States opened for business 
in a one-room, second-floor office in lower New 
York. And like the Pullman Company, The 
Equitable prospered rapidly. 


By the first year’s end, it had one million dol- 
lars’ life insurance in force; the following year, 
this amount trebled. Today, The Equitable has 
become an enduring American institution. Its pre- 
eminent position is based on a superior, well- 
trained agency force. 

For nearly a century, The Man from Equitable 
has been looked upon as a wise and competent 
insurance counselor in his community. Today, 
The Man from Equitable can look forward to 
even greater opportunities for sales and can do 
his work with the confidence that comes from 
knowing he has an agent’s pension plan second 
to none in the industry. 

In his lasting and rewarding association with 
The Equitable, he is bearing out the prophecy 
made by one of the Society’s first underwriters 
who said that the Society was founded “not for 
a day, but for all time.” 


oe 
THE Equitable LIFE ASSURANCE SOCIETY OF THE U.S. 
393 Seventh Avenue, New York 1, N. Y. 
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“steves/ vou /fiast~ 


You ndependent 
Insurance Hi) /AGENT 


THE CAMDEN 
FIRE INSURANCE ASSOCIATION 
CAMDEN 1, NEW JERSEY 


Tell me more! Send details of Camden 
“Planned Protection Portfolios’, samples 
of literature, facts on how | may profit! 


Name 





Agency 





Address 





City 





State 





14 


The pennant of your preference tells that you’re stand- 
ing squarely behind your favorite team. And the coat- 
of-arms tells that we’re standing squarely behind you. 


Camden Fieldmen are ready, willing, able and anx- 
ious to help you sell—on-the-spot. They’ll lend you 
their considerable experience and Camden-trained 
‘“‘know-how”’ to open those tough new accounts .. . to 
build a bigger “‘insure-to-value’’ business with estab- 
lished contacts. 


Then—Camden offers you a packet of printed per- 
suaders that can and will tell the story of ‘“‘Planned 
Protection Portfolios’ effectively —sell your name time 
and again. 


The coupon below will bring you the cogent convic- 
tion that doing business with an old line company— 
replete with new ideas—is just good business. 


She Camden 


FIRE INSURANCE ASSOCIATION 
CAMDEN 1, NEW JERSEY 


THE SPECTATOR 





Foundation and Intermediate Training Courses 
. + « KEEPING OUR Advanced Training and Education in: 
TRAINING COURSES Pension and Profit Sharing Plans 


Business Insurance 


AND MATERIALS Estate Planning 
FULLY UP TO DATE! Home Office Career School 


Field Seminars in Intermediate and Advanced Underwriting 





All designed for Career Underwriters to whom success is more important than leisure. 


Massachusetts Mutual 


LIFE INSURBRANS 
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NOW IT’S 
ith toe 


for LIFE, too! 





\ new 
approach | 
to LIFE 


The Man With The Plan takes on 
still greater importance and value 
as an independent agent with the 


advent of this new Employers’ 


; very complete portfolio of policies 


G roup affiliate _— The Employers’ This is the “getting in on the ground floor” stage at 


Employers’ Life...the time when every opportunity with many exclusive features; brand new ap- 


is a good, big opportunity because we're a brand proaches to merchandising and servicing; top-flight 


Life Insurance Company of 


new outfit in the field of life insurance. And, being management team whose average age is under 40 


America. Now, as The Man With 
The Plan, you will be able to offer 
true “one stop” insurance service, 
which includes life insurance de- 
signed for modern living —a new 


concept backed by one of the 


new, we've been able to design our entire portfolio 
of life policies as well as all practices and procedures 
with just one idea in mind: To make each policy as 
easy as possible for the buyer to buy, as easy as possible 
for the agent to sell. 

Want details? 

Here are a few right now: Extremely sound finan- 
cial and organizational backing because the entire 


Employers’ Group of Insurance Companies is behind 


and whose collective insurance experience runs 


over 110 years. 


Last and probably most important, Employers’ 
Life makes Employers’ Group one of the very few 
nationwide, full-line life and property groups in 
existence. Become an Employers’ “Man With The 
Plan” and you'll be set to give your clients the com- 
plete, one-stop insurance service people-demand 


these complicated days. 


OYCes , 


INSURANCE COMPANY OF AMERICA 


EXECUTIVE OFFICES = 110 MILK STREET. BOSTON 7. MASSACHUSETTS 


strongest, longest established 
insurance organizations in the 


country. 











THE Employers Group 


OF INSURANCE | G9} COMPANIES 


Fire, Casualty and Marine Insurance, Fidelity and Surety Bonds 
110 MILK STREET, BOSTON 7, MASSACHUSETTS 


THE EMPLOYERS’ LIABILITY ASSURANCE CORP.,LTD, © THE EMPLOYERS’ FIRE INSURANCE CO * AMERICAN EMPLOYERS INSURANCE CO. . THE HALIFAX INSURANCE CO. OF MASSACHUSETTS 
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To the Man who wants More in the Bank 


Here’s one sure way the agent with extra 
time on his hands and a hankerin’ for more 
money in the bank—can put the two together. 


Combined has a quality Personal Compen- 
sation Plan designed for the self-employed, 
partners and corporation officers. It’s been 
tested and proven highly acceptable to exec- 
utive prospects. This plan pays excellent com- 
missions and is the practical type of coverage 


COMBINED 


Insurance Company 


Of America 


W. CLEMENT STONE, PRESIDENT 
5316 Sheridan Road, Chicago 40, Illinois 


you would expect from the world’s second 
largest exclusive accident and health company. 


In your study of this plan we believe you 
will find the special renewal provisions and 
exclusions particularly interesting. 

Take a moment to fill in and mail the 
coupon below. We'd like to show you how 
our Personal Compensation Plan can help 
better your earnings. 


Combined insurance Co. Of America, Dept. 148 
5316 Sheridan Road, Chicago 40, Illinois 


Gentlemen: I am interested in details about 
Combined’s Personal Compensation Plan. 


Name 





Address 








For Further Information Circle 38 on Card on Page 97 
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ADVERTISED 
IN 55 
NEWSPAPERS 


Advertisements similar 

to this one are targeted 
at the prospects of 

our representatives. 

Each advertisement 
features a particular 
policy; thus affording 
the local agent a 

“hard selling” partner. 
These advertisements 

will reach millions 

of readers throughout 
our territory, building 
prestige for the company 
and developing prospects 
for the ogent. 

The fine promotional 
assistance rendered by 
the newspapers and 
reprints of our ads, 
furnished by the Home 
Office, are additional 
ammunition. 

All this, coupled with our 
top-notch policies and 
sales aids, will help you 
sell more under 


PAN-AMERICAN’S 
CAREER CONTRACT 


President 


a ae 


Vice-Pres. & Agency Director 


Dad... 
will you remember me? 


Pan-American’s Juvenile 6-Star 
Plan can guarantee your child all 
the nicer things in life 


This is a plan every father should discuss with his friendly Pan- 
American agent. Consider these advantages: 
(1.) Insurance on your child that (2.. DOUBLES the amount of the 
policy’s face value at age 25 and (3.) can pay for a college education 
or (4.) provide a start in business. (5.) At age 65—RETIREMENT! 
(6.) If father dies or is disabled prior to child’s 25th birthday—all 
FUTURE PREMIUMS are waived and DOUBLE the face amount of 
the policy will be “paid up” for LIFE when child becomes twenty-five! 
This plan offers so many benefits—it assures such security and happi- 
ness—it is so sound and economical—that every parent should under- 
stand the many advantages of this “Juvenile 6-Star Plan”. 
Liberal annual quantity discount, plus a generous discount for premiums 
paid in advance of current premium year. 


For a friendly, helpful discussion, call 


3 
General Agents 
Name and 
Among the top 10% of Address gO here 


Pan-American Life 


<aiitt in 
gewiis Insurance Company 





of all life 
insurance. 





more than 90% 
MYT LLL Lea 


A Mutual Company @ New Orleans, U. S. A. 
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““Unforeseen events .. . need not change and shape the course of man’s affairs” 





That’s only the half of it 


Inflation has taken a big bite out of the dollar. Replacement costs are up... 
and so is your need for adequate insurance. For dwellings alone, 
values are up about 70% in the last eight years. Are you safe? 
Better make sure. With the help of your local independent agent or broker, 
find out the actual replacement value of your home and all 
your furnishings and personal possessions at today’s prices. 
Then bring your protection up to date. Remember: because 
your Maryland agent knows his business, it’s good business for you to know him. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


There are many forms of Maryland protection for business, industry, and the home. Casualty Insurance, Fidelity and Surety 
Bonds, and Fire and Marine Insurance are available through 10,000 agents and brokers. 





Another striking advertisement to help build more business for the local agent or broker 
by dramatizing the importance of insurance to value. 
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CTR 


General 
American 
Life 


U.S.News 


& World Report 


This ad in U. S. News 
and World Report is 
part of a year-long pro- 
gram working for 
General American Life 
field associates. It’s tell- 
ing 3,500,000 readers of 
**America’s class news 
magazines” about Mas- 
terplan...and other 
appealing plans offered 
by the Company. 
General American ad- 
vertisements also appear 
in Time, Newsweek, 
Fortune, Business Week, 
and Nation’s Business. 


National advertising, 
carefully integrated with 
the associate’s day-to- 
day selling, is an advan- 
tage field associates have 
under General Ameri- 
can Life’s Lifetime 
Security Franchise. 


For complete details on LSF write: 
Frank Vesser, 
Vice-President 
General American Life 
Insurance Co. 

St. Louis, Mo. 














































GENERAL AMERICAN LIFE INSUR 





ST. LOUIS, MISSOURI 


depends on how 
high up the 


ladder you are 


whether your 
needs can best be 


covered by 


If you've already reached 

the top, chances are 
MASTERPLAN is not for 
you. It’s insurance especially 
planned for men on their way 
up with promising careers 
whose responsibilities—and 
needs—will change with 

the years. 


MASTERPLAN is uniquely 
flexible—combines savings 
and protection. Today you 
may need it only for family 
protection. Later you may 
want it to educate youl« 
children. Or you may use it 
for emergency or opportunity 
funds. Or later for retire- 
ment. MASTERPLAN lets 
you postpone your decision 
... becomes a source of 
protection, savings, and 
profitable investment 

all in one. 


Your General American Life 
representative has the details 
on how MASTERPLAN 
may become your complete 
life insurance program... 

or the complement of 

present coverage. 


ANCE COMPANY 





Our thanks to the millions of policyholders and friends across 
the nation whose confidence over the years has enabled Western 
and Southern to share with them the great benefits provided 


through the purchase of life insurance. 
WILLIAM C. SAFFORD, 
President 


THE WESTERN AND SOUTHERN 
LIFE INSURANCE COMPANY 


A MUTUAL COMPANY ¢ HOME OFFICE ¢ CINCINNATI, OHIO 


DIVISION OFFICES: 


‘St. Louis, Missouri * Asheville, North Carolina * Galveston, Texas * Beverly Hills, California 
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“Relax, man! Write your comp and liability with Bituminous and you won't need those!” 


Beat competition with Bituminous! 


We can’t guarantee to take all the headaches out of the agency 
business. But we can put you in a better competitive position to 
write — and hold on to — those big comp and liability premiums. 
Bituminous’ rating plans and — more important — 
Bituminous’ methods for applying them, offer your important 
client the protection he has to have at a cost he will find attractive. 
Get set with Bituminous and see. 


Bituminous 
Be CASUALTY CORPORATION 


“( Bituminous Fire And Marine Insurance Company 
SECURITY 
| SERVICE 





ROCK ISLAND, ILLINOIS 





Specialists in Workmen’s Compensation and Liability Lines 
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CHARLES CRUMBLEY 


Charles L. Crumbley of 
Laurel, Mississippi, had 
no previous insurance 
experience when he came 
to Franklin, In 1956, his 
first full year, his earnings 
totaled $8,131.88. In 1957 
he earned $10,791.94. He 
expects to end 1958 with 
from $13,000 to $14,000 in 
cash earnings. 

His sales are almost 
entirely on Franklin 
Special Plans. 


Happier every day 


Laurel, Mississippi 
September 19, 1958 
Mr. W. W. Chamberlin, Jr. 
Southeastern Division Manager 
Montgomery, Alabama 


Dear Bill: 


I get happier every day with the “friendly” Franklin. Thank 
you for the opportunity to be of service to my fellow man and to 
make a start towards becoming a financial success. 


Although I have been associated with you fine folks less than 
three years, my future certainly does look bright. In 1956, my 
first complete year, I earned $8,131.88; in 1957, $10,791.94; and 
at the rate I am going my 1958 earnings should be between $13,000 
and $14,000. 


Just think, Bill, without any previous life insurance experience 
I find myself with a company whose liberal commissions and 
merchandise makes it possible for me to increase my earnings 
over $2,500 per year. Our sales-minded Home Office Executive 
staff with the wonderful Franklin Specials and promotional ideas 
is largely responsible for my success. In August I made 15 sales, 
annualized premium $3,693.20; in September to date, 24 sales, 
annualized premium $3,098.85—all on Franklin Specials. 


I am deeply grateful to you and the others who have helped 
make this possible. 
Sincerely, 
Charles Crumbley 


P.S. This new Franklin talking picture on the President’s Plan 
(Assistant Salesman) is really a honey. 


An agent cannot long travel at a faster gait than the company he represents! 


Lhe Friendly 
FIRANTIRILEN ILI company 


CHAS. E. BECKER, PRESIDENT SPRINGFIELD, ILLINOIS 
DISTINGUISHED SERVICE SINCE 1884 


The largest legal reserve stock life insurance company in the U.S. devoted 


exclusively to the underwriting of Ordinary and Annuity plans 


Over Three Billion Dollars of Insurance in Force 
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this 
estimator. 
helps detect 


ANEMIA 


Dwe 


*Building protection insurance deficiency 


The American Insurance Group’s new 
“COVERAGE-TO-VALUE” Promotion Kit helps cure it! 


Has your client healthy insurance protection—up-to-date 
and in sufficient amounts? Or has he an alarming case of 
Coverage Anemia? The American Insurance Group’s new 
Current Cost Estimator can help you—and your client— 
decide. 


This useful Estimator is just one of the dramatic selling 
tools contained in The American Insurance Group’s new 
“Coverage-to-Value”’ Promotion Kit. It’s designed to 
help you alert clients to possible inadequacies in their 
present building-and-contents protection ...and convince 
them it is necessary to do something about it, now! 


The other sales aids in this unique kit add further per- 
suasive facts and figures to your case for proper insur- 
ance-to-value. The American Insurance Group offers this 
kit to its Producers as a practical, profitable sales tool 
...to help them perform an important service for their 
clients and, incidentally, to increase premium income 
from current customers. 

To find out what this kit can do for you, contact your 


nearest American Insurance Group Branch Office. 


ee 


= American [nourance (jnoup 


Bars 


NEWARK, NEW JERSEY 


THE AMERICAN INSURANCE COMPANY + AMERICAN AUTOMOBILE INSURANCE COMPANY + ASSOCIATED INDEMNITY CORPORATION 
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Bre Rotary doctor was 
<= a tower of strength 
to the community ..... asymbol of 
protection in disaster and distress. 

Though times change, the miracles 
of modern medicine still depend on 


the skill of the physician. 


Thus it is with insurance. 
Because adequate protection depends 
on the professional skill of the agent... 


Select and consult 
an independent 
Pbet-thbw:belel-me-t-4-pe he) Mo) we) <5 
as you would your doctor 
or lawyer. 


Casualty-Fire-Marine 
YOUR) WM sidependen Insurance + Fidelity- 
AGENT Surety Bonds 


Fidelity Insurance Co. of 


United Stotes Fidelity & Guaranty Co., Baltimore 3, Md. « 
Baltimore 3, Md 


Canada, Toronto « Fidelity & Guaranty Insurance Underwriters, Inc., 


U.S.F.&8G. AGENTS 
This is one of a series of advertise- 
ments appearing in THE SATURDAY 
EVENING POST, TIME and NEWS- 
WEEK . .. designed to increase your 
prestige with the insuring public. 
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25 Years of Achievement 


ECENTLY at the annual meeting in Mon- 

treal, the Life Insurance Advertisers As- 
sociation celebrated their 25th anniversary. 
This association, founded in a depression, has 
enjoyed a continuing growth through two 
wars, years of prosperity, and the recent re- 
cession. 

The achievements of the LAA are recognized 
and respected by advertising associations in 
other fields. This group has consistently lived 
up to its objectives by interchanging experi- 
ences and ideas, by conducting research and 
distributing this information to members, by 
fostering activities aimed at serving the best 
interests of the policyholders, by promoting 
a true understanding of life insurance and the 
life insurance business, and last but not least 
by upholding the highest ethical professional 
standards of practice. 

A quick comparison of life insurance adver- 
tising and sales promotion of twenty-five years 
ago with that of today clearly indicates the 
progress this group has made. 

Concrete examples of the efforts of this or- 
ganization are the two splendid books they 
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UBLISHER’S 
COMMENTS 


have published on life insurance advertising 
and public relations. The annual awards for 
outstanding advertising and sales promotion 
material have stimulated top quality work. 

The life insurance companies should be 
justly proud of the men and women they send as 
their representatives to the LAA. The regional 
Roundtable meetings and the annual meeting 
are real working conventions. The formal meet- 
ings are always stimulating. The free exchange 
of notes and ideas in the corridor conversations 
are the envy of many other organizations. 

We of THE SPECTATOR staff extend our hearti- 
est congratulations to all of the past presi- 
dents and the groups that have worked with 
them. We fully recognize that their efforts 
have been largely responsible for the growth 
and expansion that the LAA has enjoyed. 

To the immediate past president of the LAA, 
Morgan S. Crockford, we extend our heartiest 
congratulations and an “extra special well 
done.” To the new president, Ed Leader, we 
say, “Keep the ball rolling. May you and your 
successors achieve and enjoy the same splen- 
did growth in the next twenty-five years.” 


THOMAS J. CASPER 


Publisher 





‘a the signing of Alaska’s 


statehood bill, suddenly many peo- 
ple grew doubly curious about this 
faraway area to the North. Truly 
a pioneer place of great potential, 
here is a land of startling contrasts 
between frigid winters and short, 
spectacular summers, between mod- 
ern devices and primitive environ- 
ment. Here kerosene burns more 
frequently than electricity but 
travel by air is far commoner than 
travel by car. Here doctors are non- 
existent in the outposts but ill- 


nesses can be reported and treated 
via short-wave radio. Here the Dis- 
tant Early Warning Line shadows 
all, stretching across the grim Arc- 
tic rim, its Nike missiles poised for 
defense of the country’s most vul- 
nerable coastline. 

Although Alaska’s civilian popu- 
lation is about the same as that of 
New Haven Conn., or Tacoma, 
Wash., the land area is one-fifth 
that of the United States or twice 
that of Texas. Alaskan families 
own close to $300 million of life 





Premiums 
Received 


Insurance 
Written 


Total Insurance In Force 
Terminations End of Year 





$000 $000 


December 31, 1957 


$000 $000 


Ordinary 
Group 
Industrial 


Ordinary 
Group 
Industrial 


Ordinary 
Group 
Industrial 





39,007 
13,605 
73 


22,677 
27,433 
33 





3,804 
790 
64 


December 
2,970 
801 
46 


December 
2,780 
765 
44 


21,030 
2,966 
- 390 


31, 1956 
16,472 
2,234 
-207 


31, 1955 
9,370 
806 
165 








138,441 
126,019 
1,970 


106,430 
115,050 
1,444 


104,255 
89,833 
1,202 








insurance. This is nearly twice the 
total in force there only four years 
ago. At the start of this year, Alas- 
kans had $263 million of life insur- 
ance, estimated to be an average of 
about $5,000 per family. 


Insurance Patterns Differ 

The pattern of life insurance 
ownership in Alaska is somewhat 
different from that in the United 
States. Group life insurance, for 
instance, accounts for a larger pro- 
portion of the total. It is 46 per 
cent of Alaska’s total, compared 
with less than 30 per cent in the 
U. S. The per capita average of 
group insurance in Alaska is prac- 
tically the same as in the U. S. 
Ordinary life insurance, on the 
other hand, is nearly 60 per cent 
of U. S. life insurance, accounts 
for only 51 per cent in Alaska. 

Last year, however, ordinary life 
insurance represented 83 per cent 
of new life insurance bought in 
Alaska, compared with a 68 per 
cent share in the U. S. Credit life 
insurance and industrial insurance 
are largely undeveloped in Alaska, 
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together accounting for less than 
3 per cent of insurance in force. 


ALASKA 





Resident Describes Statehood 


Direct 
Premiums 
Written 
$000 
1957 3,811 
1956 4,031 
1955 3,831 





Extended Coverage 
1957 313 
1956 308 
1955 257 


Other Allied Lines 
1957 
1956 
1955 


Homeowners Multiple Peril 


1957 
Mrs. Hoopes, Member Women Leaders 1956 


Round Table, NALU 
1955 


Ocean Marine 


For a first-hand report on this 1957 
newest of the states, THE SPECTA- 1956 
TOR turned to a top insurance pro- 1955 
ducer, a resident of Alaska for Inland Marine 
more than nine years. Looking at 1957 
insurance there, and giving a sharp = 
eye-witness account of the moment = 

é Accident (Individual) 
of statehood as seen in Anchorage, 1957 
Mrs. Fannie Hoopes writes: 1956 

My having been a part of history 1955 
was an invigorating experience. In Accident & Health (Individual) 
my nine years in Alaska, it has 1957 
been my good fortune to meet and pt 
know most of the key political fig- 
ures in the Territory, and a more 1957 
vigorous lot does not exist. 1956 

1955 


Hospital & Medical 


Interest in Community Affairs Group Accident & Health 

Despite personal opinions, one 1957 
cannot but be impressed by the i 
sincere interest the people here 
have in community affairs. This is 1957 
one place where the young voters 1956 
take their civic responsibilities se- 1955 
riously. Generously they volunteer Auto Liability (B.1.) 
for active participation in govern- 1957 
mental and civic projects. Seventy- bess 
five per cent of the residents of 
Alaska are under 45 years of age, Auto Liability (P.D.) 1957 
so you can well imagine the chal- 1956 
lenge these young members of the 1955 
community face. Auto Physical Damage 

Frankly, I feel there is little for 1957 
me to add to the articles already bo 
written about the insurance indus- ; 
try in the 49th State. I feel the Fidelity _— 
transition will be of a gradual na- 1956 
ture, and can see no reason for any 1955 
great changes the next few years. 

From a legislative angle, it would 1957 
seem the problems outlined by our 1956 

. Oe ; : 1955 

Insurance Commissioner will fol- 
low the same course as a state, with 


Workmen's Compensation 














A Less than $500 
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By A. JOSEPH NEWMAN, Financial Writer, The Philadelphia Evening Bulletin 


How Insurance Helps 


This a special SPECTATOR review of a recent volume in 
a significant series on the formation of capital in our 
economy. Sponsored by the National Bureau of Economic 
Research and published by Princeton University Press, 
“Financial Intermediaries in the American Economy since 
1900" analyzes how insurance and other financial inter- 
ests collect and transfer capital in our economy. 


a were, at the begin- 


ning of the century, that if you 
had a little extra money, you put 
it in the bank. From there it found 
its way into the hands of other 
people, business enterprises and 
government units that needed out- 
side capital. 

Banks were the No. 1 “financial 
intermediary” collecting the sav- 
ings of individuals, businesses and 
other capital suppliers and chan- 
neling them to farmers, manufac- 
turers, utilities and other capital 
users, 


Role of Banks 


Banks still are predominant as 
links between savers and investors. 
But in the 20th Century their role 
has been diminished by the blos- 
soming of other financial institu- 
tions—notably insurance—and the 
birth of a host of new institutions 
like mutual funds, finance com- 
panies, credit unions and pension 
funds. 

The great growth of such finan- 


30 


cial institutions, the shifts in their 
relative importance and changes in 
the way they get their funds, and 
how they dispense them receives 
its first systematic analysis in a 
monograph, ‘Financial Intermedi- 
aries in the American Economy 
Since 1900,” by Dr. Raymond W. 
Goldsmith and published by Prince- 
ton University Press for the Na- 
tional Bureau of Economic Re- 
search. 


Grant from LIAA 


Dr. Goldsmith is a member of 
the research staff of the National 
Bureau, a private, non-profit or- 
ganization. His monograph is the 
third of a Bureau series of studies 
on long-term trends in capital 
formation, begun in 1950 with the 
support of a grant from the Life 
Insurance Association of America. 

The 415-page volume is a gold 
mine of new statistics on what has 
been a relatively unexplored field 
of economics. As you might ex- 
pect, it is not light reading. 


Relatively and absolutely, finan- 
cial intermediaries have grown tre- 
mendously. 

In 1900, there were about 21,000 
of them; in 1952, about 45,000. 
The number reached a peak of 50,- 
000 in 1929. 


New York Center 


They are generally concentrated 
in the middle Atlantic states, espe- 
cially New York. They are rela- 
tively sparse in the South, but the 
degree of concentration has been 
lessening. 


Steady Growth 

In 1900, they held about a ninth 
of the nation’s total assets, com- 
pared with one-twentieth in 1860. 
Financial intermediaries under- 
went a slow but steady growth up 
to 1929, by which time their com- 
bined assets amounted to a sixth 
of total assets of all independent 
economic units. 

Their assets peaked in 1945 at a 
fourth of the nation’s total, after 
which a moderate decline brought 
their share down to a fifth in 1952. 

In absolute terms, combined as- 
sets rose from $19 billion in 1900 
to almost $560 at the end of 1952, 
an average annual rate of growth 
of 6.7 per cent. 

3etween 1900 and 1952 all finan- 
cial intermediaries expanded, but 
at different rates. At the turn of 
the century, commercial banks held 
over half the assets of all inter- 
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Our Economy Grow 


mediaries, Dr. 
out. 

But by 1952 their share had been 
cut to a third. Insurance organi- 


zations grew the most. Before 1929 


Goldsmith points 


insurance accounted for less than 
15 per cent of total assets, 


1952 
cent. 


its share was almost 


Chart A on this page shows the 


Chart A 


Percentage Distribution of Total Assets of Main Groups of 
Financial Intermediaries 


GROUP 
I. BANKING SYSTEM. . 
1. Federal Reserve Banks. 
2. Commercial Banks....... 
3. Mutual Savings Banks 
4. Postal Savings System 


1900 
65.6 


II. La RANCE. : 
. Private Life Insurance companies . 
2. Fraternal insurance organizations 
3. Private noninsured pension funds. 
. Federal pension, retirement, social 
security ; 
. State and local pension, ‘retirement, 
social security . os 
. Fire and marine insurance companies 
. Casualty and miscellaneous insur- 
ance companies. . 
. Savings bank life insurance . depart- 
ments. . wes 


III. MISCELLANEOUS FINANCIAL INTER- 
MEDIARIES. . 
1. Savings and loan associations . 
2. Credit Unions. . ate 
3. Investment companies. . . . 
4. Land Banks. 
5. Government lending institutions 
6. Sales Finance companies. 
7. Personal Finance companies. . 
ee 


), PERSONAL TRUST DEPARTMENTS 


TOTAL, STANDARD DEFINITION.. 

. Mortgage companies. . 

. Security brokers and dealers. . 

. Investment holding companies. . . . 
TOTAL, BROAD DEFINITION..... 


100.0 100.0 


1912 
63.4 


1922 
60.4 
5.3 


1929 
48.9 


53.5 
9.8 
0.1 


13.7 
10.8 
0.4 


Poem b= © SS . 
mm Go Go bo 30 ee 


17.9 


91.0 0.6 A <2 9 


0.9 
2.5 41 


0.5 0.3 
6.0 1.8 
2.6 1.3 
100.0 


0.2 
1.0 
OS 
100.0 


0.7 
0.6 
100.0 


100.0 100.0 


g.8 


0.1 
0.6 
0.5 


100.0 


but in 
27 


per 


4.0 
0.3 
1.1 
0.2 
5.4 
1.4 
0.4 
0.1 


10.8 
98.7 
0.1 
0.6 


0.6 
100.0 


(Standard Definition—includes only financial intermediaries for which it is possible to derive estimates 
of main types of assets and liabilities.) 
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share of total assets accounted for 
by each of the four main types of 
financial intermediaries (banks, 
insurance, miscellaneous, and per- 
sonal trust departments) between 
1900 and 1952 as well as the shares 
of each of the 23 individual inter- 
mediaries that Dr. Goldsmith lists. 

You can see this is another way 
in the following table, which shows 
how the assets of each of the four 
main types of intermediaries in 
1952 compared with assets both i 
1900 and 1929: 


Asset Ratios 


1952 vs. 1929 1952 vs. 1900 
3.3 21.6 


Banking system 
Insurance 
organizations 6.0 
Personal trust 
departments 2.0 20.0 
Miscellaneous 2.6 62.0 
All financial 
intermediaries 3.3 29.3 


66.1 


The spurt in insurance was due 
mainly, Dr. Goldsmith points out, 
to the great increase in govern- 
ment and private pension funds, 
although the assets of other types 
of insurance organizations grew 
larger The share of private 
life insurance companies rose from 
less than a tenth of total assets to 
over an eighth in 1952. 


too. 


Government Lenders Gain 


Government lending institutions 
chalked up the biggest gain in re- 
cent years. Comparing assets in 
1952 with those in 1929, Govern- 
ment lenders showed a gain of 
85.5 cent. The second biggest 
the period—42.8 per cent 

was reported for federal insur- 
ance funds. 


per 


gain over 


Goldsmith shows the relative 
growth of all 23 financial inter- 
mediaries in the following table of 
ratios of 1952 assets to those in 
1929: 


Security brokers, dealers 
Land banks 

Mortgage companies 
Investment holding companies 
Personal trust departments 
Investment companies 
Mutual savings banks 
Fraternal insurance 

Fire and marine insurance 
Commercial banks 

Savings & loan association 
Factors 

Sales finance companies 
Casualty & miscellaneous ir 
Personal finance companies 
Federal Reserve Banks 
Savings bank life insurance 
State, local insurance funds 
Postal savings system 

Private noninsured pensions 
Credit unions 

Federal insurance funds 
Government lending institutions 


Continued on page 
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Growth and Rank For 12 Groups 


Special tables on pages 63 and 64 
of leading non-life companies point 
up the changes in leadership in a 
dynamic economy. 


EOPLE have a unique interest 
in leaders. The selection of a man 
as chief of church or of state, the 
coronation of an emperor or of a 
queen, the choice of a top executive 
for a giant corporation, or a report 
on the accomplishments of some 
great enterprise has a surpassing 
news value and commands the head- 
lines. 

So the Growth and Rank table in 
THE SPECTATOR annually is headline 
insurance news. In this issue on 
pages 63 and 64 are presented the 
assets, policyholders’ surplus, and 
premium income for 1957 of the 75 
companies which lead in insurance 
premiums written on other than life 
business. Similar items are shown 
for the companies listed which were 
in business in 1900 and 1925. The 
table gives for each company also 
the amount of premiums written 
and the percentage thereof to the 
total of the three largest lines writ- 
ten by each company. 


Two Basic Forces 


There are twelve groups of com- 
panies. These include 30 indepen- 
dent stock property insurance com- 
panies; 13 accident and_ health 
branches of life companies; 8 hos- 
pitalization associations; 8 mutual 
property companies; 6 stock com- 


32 


By T. J. V. CULLEN, Editor 


pany affiliates; 3 Blue Shield plans; 
2 United States branches of foreign 
companies; 2 accident and health 
companies; one auto finance com- 
pany; one reinsurance company, 
and one reciprocal underwriter. 

This table permits a quick ap- 
preciation of two basic forces which 
constantly are influencing the trend 
of underwriting as well as the 
growth of individual carriers. Here 
can be recognized the intense com- 
petition for the premiuin dollar 
which prevails among companies 
and as well the changing needs of 
individuals and property owners in 
a free economic system wherein 
there are no strictures on the in- 
dependence of its citizens or their 
right to prosper. 


The Changing Market 


Some significant facts demon- 
strate the uncertainty of leadership 
in such a dynamic economy. Imagi- 
nation, ambition and industry can 
bring to the forefront men and 
their companies which only a short 
time back were among the lowly. 
Of the 75 companies now among 
the top, only 29 were in existence 
in 1900. Even as late as 1925, 32 
years ago, 21 of the companies had 
not yet been organized. As a mat- 
ter of fact, in three of the groups— 


hospitalization associations, Blue 
Shield Plans and reciprocal under- 
writers—there were no representa- 
tions in 1925. 


Blue Cross Plans 


While reciprocal underwriters 
have been in existence prior to 
1900, Blue Cross associations were 
not organized until around 1930. 
Blue Shield Plans were first insti- 
tuted just prior to 1940. In 1900, 
only one of the stock company af- 
filiates, one of the mutual compa- 
nies, two of the accident and health 
branches of the life companies, and 
one accident and health company, 
now ranked among the first 75 had 
been organized. 

Even in the interval from 1953 
to 1957, the table reveals some 
knowledge of the extreme pressure 
for premium volume. Companies 
once at the top cannot rest on their 
laurels. Sixteen companies now 
among the first 75 in 1957 were not 
ranked among the leaders in 1953. 
One of these 16 is now ranked for- 
tieth. Among the first ten, there 
are three new comers in 1957. They 
were not in that list in 19538. Ex- 
traordinary also seems the fact that 
among the first ten, only one com- 


Continued on page 85 
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Statistics for America's Shield 


N the last century, assets of insurance com- 

panies have increased from about $200 mil- 
lion to more than $100 billion. Types of protec- 
tion written have been increased and refined 
during the intervening years. In 1858, for 
instance, there were at most five or six kinds of 
insurance contracts offered life and property 
owners. In 1958 after 100 years of national 
development, there are literally hundreds of dif- 
ferent kinds of protection that can be purchased. 


Premiums of fire and life companies in 1858 
were less than $100 million. In 1958 premiums 
written by all classes of companies will be not 
less than $30 billion. 


That this great growth of the insurance in- 
stitution has been accomplished reflects much 
credit on the wealth of statistics that have been 
made available to insurance directors. Their 
constant and effective application to current 
problems by the managers of every branch of 
the business has brought order out of chaos 
in insurance underwriting. Because statistics 
were sought and used practically, America was 
enabled a growth not duplicated by any other 
nation. 


Mortality tables, when life insurance was in 
its infancy, and the premiums based on them 
were crudely designed. Fire insurance rates 
were arrived at largely by guess, and the burn- 
ing rate of buildings variously constructed was 
an unknown factor. Underwriting in both fire 
and life insurance was a hazardous undertaking. 
The survival rate of companies in those early 
years was far lower than the failure rate. 

The wise managers of insurance realized that 
they could not meet successfully the challenges 
of an expanding economy, the needs of the se- 
cur:ty-minded family, or the unusual demand 
fcr their protection and services without accu- 
rate and broad statistics. Thus, men set out to 
reduce to factual records the knowledge of every- 
thing relating to insurance. Such experience 
produced measuring rods on which equitable 
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rates could be produced. The gathering of sta- 
tistics became of as great importance as the 
writing of more business. 

Experience was gathered and evaluated on 
mortality, fire, building construction, fire pre- 
vention and protection devices, disease, acci- 
dents and their several effects on the extension 
of life and the reduction of property loss. These 
statistics have become mighty forces in extend- 
ing the span of life, in the development of mod- 
ern building construction, in the erection of 
those safeguards now employed against the inci- 
dence and force of accidents, the elimination of 
slums, and the research against disease. The 
good that has come to mankind as a result of 
the devotion of insurance men to the study of 
statistics cannot be counted in dollars. 

The past and present good accomplished 
through the use of statistics must not in the 
future be allowed to lapse. The nature of in- 
surance calls for a constantly expanding volume 
of statistical and factual information. Through 
them, the basic and essential service of insur- 
ance to business morale and to home life in 
every community can be properly understood and 
appraised. 

THE SPECTATOR since its foundation has been 
a firm believer in the need and value of statistics 
to insurance. For years its books and reports 
have been vital to the insurance business in the 
development of the institution and to insur- 
ance’s economical service to the public. Of added 
and real importance, SPECTATOR statistics has 
been useful in providing the insurance institu- 
tion with factual evidence of sound reasons why 
state and federal governments should not inter- 
fere with an industry which has given stability 
to the enterprise of the nation and continuity 
and integrity to its families. America has had 
a dynamic and expanding economy because in- 
surance has been a sound shield against finan- 
cial loss. This issue is one of the many 
SPECTATOR productions specializing in current 
statistics of the insurance business. 


Ao. 





CONNECTICUT 
MAINE 


MASSACHUSETTS 
NEW HAMPSHIRE 
RHODE ISLAND 
VERMONT 
REGION TOTAL 


NEW JERSEY 

NEW YORK 

PENNSYLVANIA 
REGION TOTAL 


ILLINOIS 

INDIANA 

MICHIGAN 

OHTO 

WISCONSIN 
REGION TOTAL 


IOWA 
KANSAS 
MINNESOTA 
MISSOURI 
NEBRASKA 
NORTH DAKOTA 
SOUTH DAKOTA 
REGION TOTAL 


DELAWARE 

DIST OF COLUMBIA 

FLORIDA 

GEORGIA 

MARYLAND 

NORTH CAROLINA 

SOUTH CAROLINA 

VIRGINIA 

WEST VIRGINIA 
REGION TOTAL 


ALABAMA 
KENTUCKY 
MISSISSIPPI 
TENNESSEE 
REGION TOTAL 


ARKANSAS 
LOUISIANA 
OKLAHOMA 
TEXAS 

REGION TOTAL 


ARIZONA 

COLORADO 

IDAHO 

MONTANA 

NEVADA 

NEW MEXICO 

UTAH 

WYOMING 
REGION TOTAL 


CALIFORNIA 

OREGON 

WASHINGTON 
REGION TOTAL 


US TOTAL 


Add 000 to the Population 1957, Premiums 1957 and both Value Added columns. 


POPULATION 
1900 


906 0420 
6942466 
298050346 
4115588 
428 9556 
343641 
595920017 


198839669 
792685894 
693020115 
159454678 


408210550 
295160462 
204209982 
491579545 
290699042 
155965581 


29231853 
194709495 
197519394 
301069665 
120665300 
3199149 
4019570 
1093479423 


1845735 
278718 
528 5542 
292169331 
10186044 
198935810 
193402316 
198545184 
958800 
1094432480 


198289697 
201475174 
19551270 
200200616 
795479757 


193119564 
19381625 

7905391 
39047710 
605329290 


1222931 
539700 
1615772 
243329 
429335 
1956301 
2765749 
922531 
196749657 


194855053 
413536 
5189103 

204169692 


7599940575 


Table 1: Property Insurance, 1900-1957 
(U. $. Department of Commerce figures are used in the columns on “Value Added By Manvufacturing.”) 


PROPERTY 
% OF PREMIUMS 
NAT'L 1900 


lel 3928679584 
20378s258 
1694969248 
19370908 
591589195 
9335586 
2996248779 


59080 0444 
9e5 3492732024 
8e2 1798119115 
2003 5791649583 


603 1797929349 
3e3 499139233 
Bel 694379138 
5e4 1096309640 
207 598260155 
2100 4595999515 


209 499119368 
le9 292119942 
203 5Se671s771 
400 790339135 
le4 199499057 
04 191279979 

5 190699147 

2399740217 


3069515 
7519755 
7789360 
392000030 
390959863 
195085709 
190569591 

29626 444 

le2 9709307 
1307 1493689574 


204 199509133 
208 393939241 
200 194159720 
206 298589883 
9e9 996179977 


le? 102379795 
1e8 394499921 
1e3 3899130 
4e0 595599806 
806 1096360652 


3019754 
295109421 
3580276 
19068771 
1119364 
2249625 
5619666 
18620154 

202 $93195031 


694215328 
193665218 
199769016 
1197639562 


21995919497 


VALUE 
ADDED BY 
MFG" ING 

1900 


1459435 
519749 
406971 
479427 
779599 
259130 
7560311 


2189280 
6839454 
6919581 
197939315 


4399418 
1499909 
1439726 
3399368 
1419057 
192139478 


479092 
339271 
739394 
1329115 
349377 
29109 
39046 
3252404 


169596 
89951 
219336 
459176 
619722 
409420 
2293850 
499285 
299779 
3169115 


349112 
599102 
179715 
389190 
1499119 


219600 
359994 

29703 
3869506 
98803 


129562 
280317 
69563 
229677 
599 
29062 
69541 
19899 
83220 


929491 
150804 
329584 
1409879 


496465981 


59627 
159888 
119043 


7 


28 
2e1 


02 
«6 
el 
4 


el 
le? 
19 130922 
«3 19769 


«7 29722 
300 


1709333 


PROPERTY 
PREMIUMS 
1957 


332s977 
739186 
6260174 
67s065 
849047 
339225 
192189675 


6559661 
2016869406 
190149922 
39838990 


120589413 
4779278 
7939259 
6819378 
3319989 

305429316 


2349542 
1889553 
3179202 
4012550 
1200941 
50768 
499552 
193639111 


400555 
822401 
3859798 
2519629 
2439425 
2699221 
1349303 
2519963 
1199065 
197789364 


1662665 
1940744 
1169970 
2400260 
7189641 


1109720 
2369631 
2069397 
8239012 
193789761 


839989 
1489703 
519157 
589310 
259097 
659934 
569200 
26%093 
5159487 


196340979 
1539161 
2239850 

290119991 


1693669342 


25 
2e3 
1.5 
le4 
106 

«8 
105 

e7 

1008 


1.0 
lel 

«7 
le4 
403 


«6 
164 
le2 
520 


VALUE 
ADDED BY 
MPG" ING 

1954 


208779486 
5652260 
493569462 
4089826 
6979279 
2229965 
9012860281 


693319178 
1491409524 
909300486 
3094029190 


996689752 
496259477 
827079194 
1091650111 
393330976 
3695009510 


192350965 
190490193 
195949505 
297279266 
3949222 
349991 
779692 
701130835 


353083 
1579213 
7979721 
195920411 
198889585 
2921090463 
1904090936 
106292041 
9860274 
1006579729 


193190192 
192369260 

4679625 
196789786 
497019863 


4572047 
191819649 
58609633 
395010706 
597210035 


1929497 
4729433 
1829276 
1419234 
629672 
1269326 
2762343 
519361 
195050145 


895979453 
190379456 
195498060 
1191839970 


11699129526 
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Table 2: State Premiums and Losses 1957, Fire Lines 


(For leading companies in fire premiums, see Table 7.) 
Add 000 to all dollar figures 


EXTENDED COVERAGE OTHER ALLIED LINES HOMEOWNERS MULT! PERIL 


WRITTEN 
PAID 
LOSSES 
WRITTEN 
PREMIUMS 
PAID 
LOSSES 
WRITTEN 
PREMIUMS 
LOSSES 
WRITTEN 
PREMIUMS 


STATES BY REGIONS 


CONNECTICUT 2869991 169587 109530 19373 232 139108 39186 
MAINE 140024 49984 29239 376 92 19256 280 
MASSACHUSETTS 585391 329545 259387 39857 809 149712 20709 
NEW HAMPSHIRE 109415 49401 29606 469 71 29310 212 
RHODE ISLAND 109565 59090 49218 641 94 19956 629 
VERMONT 69615 29718 19280 261 32 322 57 

REGION TOTALS 129,003 669327 469262 69980 19333 339667 79075 


NEW JERSEY 719634 49,097 28 9405 49623 597 179317 30260 
NEW YORK 1929969 979909 519816 129904 49356 329278 82896 
PENNSYLVANIA 1119522 5192862 299439 59152 874 202005 49255 

REGION TOTALS 3769127 1989289 109 9662 229680 50827 699601 169412 


ILLINOIS 1199328 599409 399289 229646 19483 

INDIANA 549365 289567 239119 99671 29185 69231 19455 

MICHIGAN 789459 379280 259532 129943 19902 252909 59257 

OHTO 879767 429305 329634 139297 469 169067 39663 

WISCONSIN 339447 149733 159223 49275 39958 39945 485 
REGION TOTALS 3730367 1829296 1359799 629833 109000 58 9062 169118 


TOWA 270376 129824 139204 59294 29770 
KANSAS 200630 79626 29164 19461 488 29538 
MINNESOTA 309229 129562 162032 59075 42098 4925 
MISSOURT 459462 22072 239565 269130 "718 ? "539 
NEBRASKA 129874 49714 92449 59375 19109 955 
NORTH DAKOTA 79191 20876 39071 89705 276 295 
SOUTH DAKOTA 69339 29373 49346 29436 449 276 
REGION TOTALS 1509104 659049 719834 529481 99912 89756 


DELAWARE 49843 39620 19331 331 19 4 10215 
OIST OF COLUMBIA 59115 29806 19801 253 18 20 637 
FLORIDA 359449 129903 279371 19268 509 43 75490 
GEORGIA 359405 179107 99769 19794 207 47 39064 
MARYLAND 309398 119752 79341 15778 120 14 35910 
NORTH CAROLINA 392806 179309 82060 29526 196 87 19685 
SOUTH CAROLINA 219271 89970 59478 39043 103 24 19398 
VIRGINIA 339924 139814 6950 19679 125 27 39774 
WEST VIRGINIA 199101 79951 29635 868 114 12 19038 

REGION TOTALS 2309764 999152 729309 139959 19445 249399 


ALABAMA 239917 109699 79004 29939 117 17 19799 
KENTUCKY 309412 129151 99842 39697 159 79 29238 
MISSISSTPPI 199082 79352 79487 39159 79 15 840 
TENNESSEE 359074 159494 109191 39067 193 46 49773 

REGION TOTALS 1089487 459696 349525 129863 549 99652 


ARKANSAS 199313 99898 109104 49006 91 76 12 
LOUISIANA 279993 119343 139160 339083 430 19039 
OKLAHOMA 219687 11070 199304 99900 169 124 19406 
TEXAS 909909 399367 559023 300562 824 211 89939 

REGION TOTALS 1599903 719680 979593 779551 119397 


ARIZONA 119251 50271 39442 19846 12 19239 
COLORADO 149532 49770 8s901 23828 22 19140 
TDAHO 79430 49461 902 388 2 524 
MONTANA 79970 49353 239565 249130 14 521 
NEVADA 30713 39304 733 19403 525 
NEW MEXICO 89443 29903 39095 29100 7 648 
UTAH 79091 19871 19315 485 3 298 
WYOMING 39244 19295 19224 20545 16 150 

REGION TOTALS 639678 289232 439179 359728 80 52049 


CALIFORNIA 1189378 589804 309540 129497 157 279775 109702 

OREGON 239768 139009 39352 19595 46 2 1 

WASHINGTON 299032 169287 59306 39249 33 39449 865 
REGION TOTALS 1719179 889101 399199 179341 567 237 319228 119568 
US AND DC 197629617 8449828 6509366 3029421 319389 129357 2579625 709888 

CANADA 1569760 1009493 13 13 162 105 

ALASKA 39811 1760 313 121 

HAWAII 39867 898 816 206 10 2 


GRAND TOTAL 199219609 9479979 651510 3029763 319562 129465 2579625 709888 
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Table 3: State Premiums and Losses 1957, Auto Lines 


(For totals on avto lines and motor vehicle registrations, see Table 6. 
leading companies in each state in auto lines are in Table 7.) 


Add 000 to all dollar figures 


AUTO LIAB. B.1. AUTO LIAB. P.D. AUTO PHYS. DAM. WORKMEN'S COMP 
z z z z 
Es oy g> rz e3 s> rs e% ye re e% 3; 
STATES BY REGIONS ge zS Ss ge <8 8% ge <8 8% ge <8 8% 
CONNECTICUT 580178 309470 52 189238 99817 54 269758 159005 56 310986 169350 51 
MAINE 99168 49050 44 52081 29699 53 89629 49705 55 49465 29294 51 
MASSACHUSETTS 1169348 749500 64 539433 259019 47 499235 289462 58 680775 350086 51 . 
NEW HAMPSHIRE 89220 39850 47 39628 20153 59 69241 39196 51 49942 29739 55 
RHODE ISLAND 109035 59797 $8 59432 30171 58 89928 59070 57 99244 69099 66 
VERMONT 49825 20466 51 29135 19159 54 49250 29214 52 29569 19504 59 
REGION TOTALS 2066777 1219136 59 879950 449021 50 1049044 569654 56 1219982 649075 53 
NEW JERSEY 889293 416427 47 410407 = 209841 50 590496 9 349234 58 899135 429958 48 
NEW YORK 3849815 1959596 51 1099205 539735 49 1239974 719215 58 © 2349704 1329620 56 
PENNSYLVANIA 1159811 559828 48 659567 389021 58 1079253 609806 57 629846 329231 51 
REGION TOTALS 5869920 2929852 50 2169180 1129598 52 2909723 1669256 57 3869686 2072810 54 
ILLINOIS 379388 789406 210 589876 339622 57 1219601 649680 53 829738 469339 56 
INDIANA 459105 219464 48 289317 169082 57 569310 3090907 55 259584 149216 56 
MICHIGAN 679777 339772 50 479450 289972 61 1029650 559542 54 489544 279968 56 
OHTO 1079055 539993 $0 629756 369878 59 979615 579956 59 564 155 28 
WISCONSIN 460096 249848 54 199480 109178 $2 320163 179385 54 329213 159560 48 
REGION TOTALS 3039423 2120484 70 2269881 1259735 58 4169341 2260442 55 1899645 1049241 55 
1OWA 249159 129458 $2 149953 89446 56 309739 = 160996 55 109642 69393 60 
KANSAS 199050 99522 50 99654 59165 54 289322 = 169162 57 139020 72850 60 
MINNESOTA 409883 239668 58 169895 99204 54 309303 «179270 57 279192 149560 54 
MISSOURI 530574 339062 62 239458 129725 54 469235 269371 57 299482 169726 57 
NEBRASKA 129809 59797 45 79249 30958 55 159663 89969 57 69220 39570 57 
NORTH DAKOTA 49162 19700 41 19961 19147 59 79628 49752 62 7 2 34 
SOUTH DAKOTA 49734 20005 42 29589 19269 49 79742 49142 54 19918 930 49 
REGION TOTALS 1599373 = 88216 55 769762 419917 55 1669635 949665 57 88482 509034 57 
DELAWARE 39920 19402 36 29317 19199 52 40883 20366 48 29879 19283 45 
DIST OF COLUMBIA 89441 49626 $5 39942 29292 58 69646 39494 53 69221 39186 51 
FLORIDA 509313 = 290811 57 219169 119685 55 450479 «=. 219334 47 #19130 229016 54 
GEORGIA 269201 139366 51 139471 79758 58 360484 199230 53 169470 8+303 50 
MARYLAND 379052 179808 48 169734 89971 54 289005 139303 48 209608 119100 54 
NORTH CAROLINA 30721 139978 46 169492 89509 52 379445 179713 47 179961 99593 53 
SOUTH CAROLINA 149811 79911 53 79241 39995 55 179694 89363 47 89041 40633 58 
VIRGINIA 359810 199012 53 169407 99658 59 349744 189025 52 159462 89245 53 
WEST VIRGINIA 14063 79159 51 79562 49582 61 189372 109262 56 132 43 33 
REGION TOTALS 2219337 1159077 52 1059338 589653 56 2299756 1149095 50 1289909 689406 53 
ALABAMA 179569 99115 52 8 9660 52026 58 269777 139893 52 8 +230 49440 54 
KENTUCKY 219223 119260 53 12+453 79163 58 249040 139704 57 149873 79658 51 
MISSISSIPPI 119139 79029 63 49916 20686 55 182743 = 100344 «55 89769 59150 59 
TENNESSEE 289492 179231 60 139718 89259 60 289581 159748 55 169908 99998 59 
REGION TOTALS 789424 469637 57 399749 239136 58 989142 539690 55 489781 279247 56 
ARKANSAS 109719 69072 57 59505 30226 59 189213. 109610 58 84789 Se219 59 
LOUISIANA 269930 169089 52 129920 79477 58 330174 219322 64 429924 229128 52 
OKLAHOMA 239076 139504 59 109201 69249 61 279560 169417 60 219817 119838 54 
TEXAS 899726 419399 46 489834 249219 50 1229809 649950 53 989031 589422 60 
REGION TOTALS 1599452 759056 50 770462 = 4410172 53. «=— 2019758 1130301 56 1719562 979609 57 
ARIZONA 119757 59579 45 49785 29707 57 159040 89671 56 638 252 40 
COLORADO 149006 59530 39 89256 49653 56 220456 = .:119948 53 129077 79308 61 
TDAHO 59902 29643 45 39066 19695 55 99656 59517 57 59539 32605 65 
MONTANA 59666 29829 50 39052 19624 53 99941 59889 59 19993 10236 62 
NEVADA 39200 19559 49 19397 754 54 59162 29588 50 10 1 15 
NEW MEXICO 69569 39367 51 39558 19898 53 139006 7e424 57 100131 59136 51 
UTAH 69089 29682 44 39668 29063 56 109337 50475 53 29247 19156 51 
WYOMING 29612 968 37 19374 784 57 59215 39569 68 54 21 40 
REGION TOTALS 559805 259160 45 299158 169181 56 900816 519075 56 329692 189720 57 
CALIFORNIA 2569703 1309955 51 1076772 599037 55 2150292 1200041 56 1849782 969100 52 
OREGON 239328 159792 68 129474 69582 53 219729 12949357 20718 19590 59 
WASHINGTON 319518 179438 55 169756 109050 60 329303 189591 58 : 19026 474 46 
REGION TOTALS 3119550 1649186 53 1379004 759670 55 2699326 1519126 56 18689527 969164 52 
US AND 0¢ 291769063 191389808 52 10180536 5639580 55 198619545 190290308 55 193579271 7369321 54 
CANADA 2169204 1489795 68 
ALASKA 19166 320 25 917 384 42 19965 19074 55 20730 1s182 43 
MAWATI 39544 19682 47 29142 19269 57 39896 29078 53 39974 19735 44 
GRAND TOTAL 291800775 191409810 52 190220485 5659234 55 290850610 191819257 57 193639976 7399229 54 
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Table 4: State Premiums and Losses 1957, Health Lines 


(For leading companies in each state in two health lines, see Table 7.) 
Add 000 to all dollar figures 


° 

Ww 
3 
> 
= 


ACCIDENT ONLY, H. INDIVIDUAL 


WRITTEN 
PREMIUMS © 
LOSSES 
WRITTEN 
PREMIUMS 
LOSSES 
WRITTEN 
PREMIUMS 
LOSSES 


STATES BY REGIONS 


CONNECTICUT 39981 29034 459491 38 2034 
MAINE 19362 652 99088 79371 
MASSACHUSETTS 79743 39828 969058 789685 
NEW HAMPSHIRE 19596 804 149489 120487 
RHODE ISLAND 512 10258 677 199170 169123 
VERMONT 336 19267 678 19006 523 
REGION TOTALS 129298 59142 179329 89675 1859305 1539226 1349203 1099366 


NEW JERSEY 59303 19756 192960 49935 879308 729277 802445 649828 
NEW YORK 159316 59571 329785 179469 2909321 2609373 2619103 2079185 
PENNSYLVANIA 109763 39399 299054 129938 1972044 1749457 1469092 1159879 

REGION TOTALS 319383 109826 72800 359342 5759174 5079107 4879642 38679893 


ILLINOIS 159233 59438 349277 159355 909439 639517 1839982 1519031 
INDIANA 39795 19312 149269 69225 989438 899776 739597 590183 
MICHIGAN 59452 19957 209191 99186 1830230 1679586 1329369 117780 
OHTO 79555 39363 289085 129522 1979511 1659614 1479715 1239970 
WISCONSIN 29791 19054 89236 39849 499292 409717 499192 409697 

REGION TOTALS 349828 139125 105960 479140 6189911 5279212 5869857 4929663 


IOWA 39254 19472 89949 49104 389680 309897 209467 189413 
KANSAS 19548 601 59613 29552 259398 199774 199345 159505 
MINNESOTA 29297 827 79570 39315 599038 489626 369235 319729 
MISSOURI 49879 19505 109289 49774 639188 489715 499246 379388 
NEBRASKA 19991 767 59774 39598 159316 109748 112103 99344 
NORTH DAKOTA 379 133 934 4li 109142 79296 22610 29308 
SOUTH DAKOTA 529 284 19368 605 50730 39768 49390 39550 

REGION TOTALS 149881 59591 405500 199362 2179495 1699826 1435400 1189239 


DELAWARE 388 78 19198 440 99422 79831 39240 22304 
OIST OF COLUMBIA 705 276 49748 19643 229308 199665 8638 89301 
FLORIDA 59286 19665 169971 89759 48 9506 319561 259701 229619 
GEORGIA 49146 19452 169906 79392 269390 169208 359362 299448 
MARYLAND 19628 475 79678 29946 349257 289479 279232 229354 
NORTH CAROLINA 39646 19179 129335 59065 329566 239052 359027 299154 
SOUTH CAROLINA 29340 627 109451 59223 159109 109256 149813 129609 
VIRGINIA 49510 19503 119920 49955 349924 269738 269176 229133 
WEST VIRGINIA 19467 554 79938 59141 169949 129647 179515 139745 

REGION TOTALS 249120 79813 899249 419566 2409434 1769439 1939708 1629672 


ALABAMA 19931 648 79937 39375 269490 219405 193993 179217 
KENTUCKY 29045 600 8892 49192 259025 189810 199895 169392 
MISSISSIPPI 19277 807 59748 39254 189003 129949 89547 79795 
TENNESSEE 29865 19019 109051 59474 329831 249759 329547 282007 

REGION TOTALS 89119 39076 319730 169296 1029350 779924 802983 692413 


ARKANSAS 19280 522 42050 20231 129553 89697 99454 8305 
LOUISIANA 19520 531 69842 39359 139443 99346 219933 199351 
OKLAHOMA 39606 19152 59980 29796 309145 199694 189819 159832 
TEXAS 69147 29445 23818 199854 819484 569985 939479 78830 

REGION TOTALS 129555 49652 409691 199241 1379627 949724 1439686 1229319 


ARIZONA 644 259 19806 960 89951 69646 100851 82954 
COLORADO 19464 614 4 39490 19339 289993 249850 139517 10%752 
IDAHO 416 148 19232 663 49478 29640 50712 4805 
MONTANA 1°791 ef ce 19526 718 59941 49225 69345 59142 
NEVADA 219 87 636 370 19305 713 42073 39502 
NEW MEXICO 509 223 29311 19589 29297 19279 69151 4752 
UTAH 480 188 19282 622 79332 59891 99773 79635 
WYOMING 298 113 698 320 49640 39494 29558 20101 

REGION TOTALS 59825 29607 129985 69585 633941 499741 589983 479647 


CALIFORNIA 129207 59318 329186 145552 1359954 1069601 2859680 2479638 
OREGON 29051 19092 43583 29452 219478 159581 179081 139262 
WASHINGTON 1s177 331 69215 28822 279768 199714 319607 279150 

REGION TOTALS 159436 69742 429984 199827 1859201 1419897 3349369 2889050 
CANADA 119033 59218 149859 89708 1319245 1179953 1289844 93009 
ALASKA 59 24 147 96 636 236 19626 19203 
HAWATI 322 60 992 372 - 69194 59241 32040 29429 

US AND DC 1595448 599579 4539332 2145038 294269442 199989101 291639836 197989267 


GRAND TOTAL 1709864 649883 4699332 2239216 295649518 291219532 292979348 198949909 
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Table 5: State Premiums and Losses 1957, Marine, Fidelity 


(For regional premium totals, see Table 8.) 
Add 000 to all doilar figures 


OCEAN MARINE INLAND MARINE FIDELITY SURETY 
of , g 7) 2 
wi 2 2) w n Fr 2 7.) w 2 a) 
e = od ° ae wW ° r= wi ° a wW ° 
+s an n= -= an o= += on n= - = eo $f. 
—wW —- ar —-— Wi -o are -wW —-Y OF — =-o gre - 
STATES BY REGIONS g& 23 33 g£ £3 $3 ae #8 Ss ge <§ S38 
CONNECTICUT 19308 973 74 52404 29373 44 19767 478 27 29868 568 20 
MAINE 391 155 40 19616 719 44 457 92 20 643 429 67 
MASSACHUSETTS 40473 20267 51 10248 $9219 51 29719 829 30 32980 19861 47 
NEW HAMPSHIRE 162 43 27 19068 631 59 343 29 8 640 179 28 
RHODE ISLAND 620 311 50 19789 863 48 421 177 42 688 64 
VERMONT 74 29 39 651 230 35 167 7 391 7% 19 
REGION TOTALS 79031 30780 54 209779 102937 48 59876 19596 27 99212 39050 33 
NEW JERSEY 29450 19220 50 119556 69416 56 39459 19103 32 49748 29344 49 
NEW YORK 1079579 669934 61 689259 409632 60 139267 49837 36 189033 69016 33 
PENNSYLVANIA 109584 39944 37 199185 89891 46 60725 19873 26 92054 49294 47 
REGION TOTALS 1209613 729099 60 999001 552940 57 239452 79813 33 319837 129655 40 
ILLINOIS 59493 29724 50 260413 179129 60 79809 19842 24 109102 19268 13 
INDIANA 19221 594 49 79676 329996 52 29688 700 26 39577 703 20 
MICHIGAN 29855 19648 58 109844 59637 52 49236 19171 28 59953 932 16 
OHTO 39085 19164 38 159029 89039 53 59556 19634 29 79551 29750 36 
WISCONSIN 479 196 41 59394 20103 39 29390 315 13 29685 615 23 
REGION TOTALS 139136 69327 48 679358 369907 55 229681 59661 25 299870 69269 21 
IOWA 146 47 33 40561 19811 40 19475 474 32 29711 25 1 
KANSAS 97 58 60 49124 19941 47 19140 203 18 29338 283 12 
MINNESOTA 19146 585 51 59528 29747 50 12909 416 22 39188 732 «#23 
MISSOURI 29279 19879 82 109838 79092 65 29016 896 30 39159 182 6 
NEBRASKA 122 35 29 39283 19550 47 19032 149 «#115 19804 208 12 
NORTH DAKOTA 12 ; Bee | 893 566 63 250 23 10 983 15 2 
SOUTH DAKOTA 11 13 122 930 751 81 111 21 19 802 Ava 23 
REGION TOTALS 39816 29623 69 309160 169460 55 89937 29185 24 143990 19621 11 
DELAWARE 459 353 77 808 342 42 281 93 33 656 269 41 
DIST OF COLUMBIA 366 166 45 10755 953 54 19487 713 «48 19479 361 24 
FLORIDA 49346 20196 51 89314 39993 48 29968 852 27 50213 29698 52 
GEORGIA 925 498 54 59125 39091 60 19548 646 42 30121 29518 81 
MARYLAND 19454 567 39 49169 12509 36 19474 630 43 32030 667 22 
NORTH CAROLINA 543 315 58 39815 19764 46 19471 364 25 29487 770 «#31 
SOUTH CAROLINA 275 141 51 19758 823 47 641 i21 19 19400 196 14 
VIRGINIA 19441 615 43 49605 20111 46 19542 818 53 29885 19583 55 
WEST VIRGINIA 389 235 60 29155 29027 94 769 275 36 855 410 48 
REGION TOTALS 109202 59091 50 29508 169617 51 129185 49516 37 219130 99476 45 
ALABAMA 1e~55 767 73 29759 10479 54 19056 241 23 19961 687 35 
KENTUCKY 19155 754 65 30137 19526 49 19404 540 38 29102 235. 32 
MISSISSIPPI 730 273 «437 29047 19187 58 938 149 16 19525 204 13 
TENNESSEE 19600 10248 78 39966 19886 48 19538 441 29 22190 299 14 
REGION TOTALS 49542 39044 68 119910 69080 51 49937 19373 28 79779 19448 19 
ARKANSAS 194 75 39 39164 29026 64 757 121 16 19217 257 21 
LOUISIANA 112012 69831 62 49780 39137 66 19595 534 34 39980 19103 28 
OKLAHOMA 283 147 52 69035 39922 65 19164 285 25 29141 968 45 
TEXAS 89171 59653 69 219929 119583 53 59166 20118 41 99506 19618 17 
REGION TOTALS 199662 129707 65 352909 200671 58 89684 39060 36 169846 39947 23 
ARIZONA 52 46 89 22098 19285 61 390 203 52 29653 769 27 
COLORADO 49 : ee 39415 19757 51 1e111 327 29 29465 385 16 
IDAHO 34 28 82 19000 472 47 275 17 7 624 51 8 
MONTANA 43 15 35 19179 562 48 248 35 14 925 164 18 
NEVADA 29 10 34 659 508 77 117 51 44 646 194 30 
NEW’ MEXICO 130 78 19327 803 60 355 118 33 19468 399. 27 
UTAH ‘ 4h , eer: | 19058 500 47 355 106 30 8356 470 55 
WYOMING 8 2 28 596 260 44 191 22 12 753 50 7 
REGION TOTALS 392 40 13 11336 69147 54 39045 883 29 109393 29487 24 
CALIFORNIA 219282 140138 66 370582 229206 59 99209 19831 20 229017 69426 29 { 
OREGON 19852 19241 67 49182 29829 68 618 113. 18 19849 692 37 1 
WASHINGTON 69135 39867 63 59392 29872 53 19064 137 13 39376 19175 35 
REGION TOTALS 299271 199248 66 479158 279908 59 109892 20082 19 279243 89294 30 | 
US AND DC 2089669 1243964 60 3560123 1960771 55 1009693 299176 29 1699304 490251 29 
CANADA 119 91 76 69089 39422 56 39622 19399 39 52651 19188 21 
ALASKA 246 294 117 179 98 55 106 25 24 866 590 68 
HAWATI 19373 394 29 486 180 37 402 40 10 876 90 10 
GRAND TOTAL 2109408 1259743 60 3629879 2000472 55 1049825 309641 29 1769699 519120 29 
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Table 6: Auto Insurance and Registrations by States 


(For state totals of separate auto lines, see Table 3. For leading companies in each in two auto 


state 
see Table 7 the next Auto 
. Befeor ane Legg page. gl lt cathe carta Daa acetic 


Add 000 to all dollar figures 


TOTAL AUTO 


VEHICLES 


REGISTERED PREMIUMS LOSSES 


% OF NAT'L 
REGISTRATIONS 
WRI TTEN-PAID 
LOSS RATIO 


CONNECTICUT 120020085 1039175 559293 
MAINE 3459621 229879 119454 
MASSACHUSETTS 126609414 2199017 1279983 
NEW HAMPSHIRE 2249900 189091 99201 
RHODE ISLAND 3109738 249395 145039 
VERMONT 1439500 119211 59840 

REGION TOTALS 396879258 3989771 2239812 


NEW JERSEY 291509952 18939197 969502 
NEW YORK 497718100 6173994 3209547 
PENNSYLVANIA 328879626 2889631 1549657 

REGION TOTALS 1058099678 190955823 5719707 


ILLINOIS 395139334 3199524 1769709 

INDIANA 199532000 1299733 689454 258 

MICHIGAN 391889203 2179879 1189287 4033 

OHIO 397739000 2679428 1489828 5032 

WISCONSIN 194699882 979739 529382 1294 
REGION TOTALS 1398979419 190329306 5649661 20054 


IOWA 121869600 695852 372900 1638 
KANSAS 193349950 579027 300850 1013 
MINNESOTA 194049706 882082 509143 1075 
MISSOURI 195659980 1239268 729159 2045 
NEBRASKA 6549233 35*721 189726 e71 
NORTH DAKOTA 3159570 139752 79600 5 27 
SOUTH DAKOTA 3269270 159066 79417 ’ 029 

REGION TOTALS 69788309 402%770 22458798 6201 


DELAWARE 1569285 115121 49969 022 
DIST OF COLUMBIA 1939640 193029 109413 37 
FLORIDA 199469347 1169963 629831 2032 
GEORGIA 193039799 769157 409355 1e51 
MARYLAND 199339316 819792 409083 1262 
NORTH CAROLINA 195619133 849660 409201 1068 
SOUTH CAROLINA 8049206 399747 209270 78 
VIRGINIA 193329867 869961 469697 1e72 
WEST VIRGINIA 6119640 39999 229004 79 

REGION TOTALS 829439233 5569432 2879827 11007 


ALABAMA 120669652 539007 289035 1005 
KENTUCKY 12092938 579716 329127 1014 
MISSISSIPPI 6339967 349799 209060 069 
TENNESSEE 191939650 709792 419239 1640 

REGION TOTALS 399879207 2169316 1219463 4030 


ARKANSAS 6179372 349438 199909 068 
LOUISIANA 190639405 739024 423890 58 1045 
OKLAHOMA 190559713 609838 360170 059 1220 
TEXAS 420602000 2619370 1308560 049 5019 

REGION TOTALS 697963490 4299672 2299530 53 8054 


ARIZONA 4799872 319583 169958 053 #62 
COLORADO 8109046 445719 229132 049 88 
IDAHO 3309500 189624 92856 052 037 
MONTANA 3449677 18%660 109343 055 37 
NEVADA 1369344 99759 49902 50 019 
NEW MEXICO 3699215 239134 129681 054 045 
UTAH 3642000 209095 109220 51 039 
WYOMING 1769931 99202 59322 057 18 

REGION TOTALS 390119585 1759780 929418 052 3049 


CALIFORNIA 697179372 5799769 3109033 053 1153 
OREGON 8142601 579532 349868 260 1014 
WASHINGTON 192179917 809579 469081 057 1060 

REGION TOTALS 897499890 7179880 3909983 054 14028 


TOTAL US AND DOC 66 96719069 590259750 297079199 053 
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REGION 1 
CONNECTICUT 


FIRE 
MAMUFACTURERS MUTUAL FIRE INS 


enna age i INDEMRITY CO 
MUTUAL INS CO OF HARTFORD 
HARTFORD FiRe Ins 


HOSPITAL AND MEDICAL EXPENSE 
CONNECTICUT HOSPITAL SERVICE 
CTICUT MEDICAL SERVICE 
MUTUAL BENEFIT 
CONTINENTAL CASUALTY 
TRAVELERS INSURANCE CO 


GROUP ACCIDENT AND ne gen 
TRAVELERS INSURANCE © 
CONNECTICUT GENERAL Cive Ins 
AETHA LIFE INS 
METROPOLITAN LIFE INS 
PRUDENTIAL INSURANCE 


Ss ATION 
LIGERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 
AETHA CASUALTY & SURETY 
AMERICAN MUTUAL LIABILITY 
HARTFORD ACCIDENT & INDEMNITY 


AUTO LIABILITY BODILY INsuRY 
TRAVELERS INDEMNITY CO 
ALLSTATE INSURANCE 
AETWA CASUALTY & SURETY 
HARTFORD ACCIDENT & INDEMNITY 
WATIONWIDE MUTUAL INS 


AUTO PHYSIC 
TRAVELERS” InDEMA ITY co 
‘oRnP 


TY 
WATIONWIDE MUTUAL INS 


MAINE 
FIRE 


WOME INSURANCE CO 
oe 


co 
ARKWRIGHT pad FIRE Ins 
CUMBERLAND FARMERS MUTUAL 


HOSPITAL AND MEDICAL EXPENSE 
peter ged HOSPITAL SERVICE ME 
MUTUAL BENEFIT H & A ASSH 
pan = CASUALTY CO 
RMONT ACCIOENT INS 
ravens LIFE & CASUALTY 


GROUP ACCIDENT AND HEALTH 


TRAVELERS INSURANCE CO 
METROPOLITAN LIFE INS 


WORKMENS COMPENSATION 
LIBERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 
AMERICAN MUTUAL LIABILITY 
UMBERMENS MUTUAL CASUALTY 
AMERTCAN EMPLOYERS INS 


AUTO LIABILITY BODILY INJURY 
LIBERTY MUTUAL INS CO 
FARM BUREAU MUT INS NOH 
AMERICAN EMPLOYERS INS 
CENTURY INDEMNITY 
GREAT AMERICAN INDEMNITY 


AUTO PHYSICAL 
EMPLOYERS LIABILITY ASSUR 


HOME INSURANCE CO 


MASSACHUSETTS 


Fine 
WOME INSURANCE CO 
BOSTON MANUFACTURERS MUT INS 
MANUFACTURERS MUTUAL FIRE INS 
QUINCY MUTUAL FIRE INS 
LIBERTY MUTUAL FIRE INS 


HOSPITAL AND MEDICAL EXPENSE 
MASSACHUSETTS HOSPITAL SERVICE 
MASSACHUSETTS MEDICAL = 
MUTUAL GENEFIT #6 A AS: 
CONTINENTAL CASUALTY 
TRAVELERS INSURANCE CO 


GROUP ACCIDENT AND HEAL 
METROPOLITAN re TNS Lleits 
AETNA LIFE If 100586 
TRAVELERS saponance co 
HANCOCK MUTUAL LIFE 
EGUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
TRAVELERS INSURANCE CO 
AETNA CASUALTY & SURETY 
EMPLOYERS LIABILITY ASSUR 
MASSACHUSETTS BONDING & INS 2328 
UNITED STATES FIDL & GUAR CO letiz 


ess * LIABILITY BODILY ve 
RAVELERS INSURANCE © AS50372 
aevak CASUALTY & SURETY Seas 
EMPLOYERS LIABILITY ASSUR 40922 
MASSACHUSETTS BONDING & INS 40002 
HARTFORD ACCIDENT 6 INDEMNITY 30ane 


AUTO PHYSICAL DAMAGE 
49057 
30765 


GENERAL EXCHANGE INS 
TRAVELERS INDEMNITY CO 
LIBERTY MUTUAL INS CO 
FEDERAL, MUTUAL INS TLL 
HARDWARE MUTUAL CASUALTY 


NEW HAMPSHIRE 


FIRE 
NEW HAMPSHIRE FIRE INS 
GRANITE STATE FIRE INS 


MUTUAL I 
AETNA INSURANCE CO 
FIREMANS FUND INS CO 


HOSPITAL AND MEDICAL EXPENSE 
NEW HAMPSHIRE VERMONT HOSP 
NEW HAMPSHIRE 
— LiFe ; CASUALTY 

VAL GENEFIT HG A ASSN 

CONTINENTAL came tY 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
AETWA LIFE INS 
TRAVELERS INSURANCE C 
CONNECTICUT GENERAL ttre 
GQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
LIBERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 
AMERICAN MUTUAL LIABILITY 
HARTFORD ACCIDENT & INDEMNITY 
LUMBERMENS MUTUAL CASUALTY 


AUTO LIABILITY BODILY INJURY 
MERCHANTS MUTUAL ga 
TRAVELERS INDEMNITY 
HARTFORD ACCIDENT 6& Togo ry 
NATIONAL GRANGE MUT L 
ALLSTATE INSURANCE 


AUTO PHYSICAL DAMAGE 
MOTORS gry — 
MANCHESTER INS 
NEW HAMPSHIRE rine. INS 
TRAVELERS INDEMNITY CO 
FARM BUREAU MUT INS WOH 


RHODE ISLAND 


FIRE 
HOME INSURANCE CO 
ARKWRIGHT eye Ay 3 INS 
APFILTATED F Mm 
BUFFALO insunance eo 
PEERLESS INSURANCE 


HOSPITAL AND MEDICAL EXPENSE 
HOSPITAL SERVICE CORP R I 
ISLAND MEDICAL SERVICE 
MASSACHUSETTS CASUALTY INS 
MUTUAL BENEFIT H 6 A ASSN 
CONTINENTAL CASUALTY 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
AETNA LIFE INS 
TRAVELERS INSURANCE y 
pos LIFE ASSUR 

JOHN HANCOCK MUTUAL Lire 


WORKMENS COMPENSATION 
MARYLAND CASUALTY CO 
UNTTED STATES FIO. & GUAR CO 
° 


PEERLESS INSURANCE 


auto arm fag BODILY INJURY 
PROVIDENCE WASHINGTON INS CO 
ALLIED AMERICAN MUT FIRE 
PHOENIX ASSURANCE 
ROYAL INDEMNITY CO 
NATIONAL GRANGE MUT LIAB 


AUTO PHYSICAL DAMAGE 
AMERICAN UNIVERSAL INS CO 
FEDERAL INSURANCE CO 
PAWTUCKET ry te TNS 
HOME INSURANCE C 
WORCESTER mUM FIRE INS 


VERMONT 


FIRE 
VERMONT MUTUAL FIRE INS 
UNION MUTUAL FIRE INS 
GRANITE MUTUAL INS 
GREEN MOUNTAIN MUT FIRE INS 
PATRONS CO OPERATIVE 


HOSPITAL AND MEDICAL EXPENSE 
BANKERS LIFE & CASUALTY 
MUTUAL BENEFIT 4 G A ASSN 
VE RMON 


CONTINENTAL CASUALTY 


GROUP ACCIDENT AND HEALTH 
AETNA LIFE INS 
CONNECTICUT GENERAL LIFE INS 
TRAVELERS INSURANC 
TROPOLITAN LIFE INS 
NATIONWIDE MUTUAL INS 


WORKMENS COMPENSATION 
AMERTCAN MUTUAL LIABILITY 


HARTFORD ACCIDENT 6 INDEMNITY 


TRAVELERS INSURANCE CO 
AETNA CASUALTY & SURETY 
LIBERTY MUTUAL INS CO 


AUTO LIABILITY BODILY INyURY 
NATIONWIDE MUTUAL INS 
RICAN FIDELITY CO 
ALLSTATE INSURANCE 
TRAVELERS INDEMNITY CO 
NATIONAL GRANGE MUT LIAB 


AUTO PHYSICAL DAMAGE 
JATIONWIDE MUTUAL INS 


VERMONT MUTUAL rine INS 


“el 
373 


cad 
326 


809% 
5ee08 
482 
27 
32 


129327 
65564 


72 
22 


769 
528 
400 
294 


153 
12 
” 


263 


70126 


Table 7: Leading Companies in Fire, Auto, Health 


Add 000 to all figures 


REGION 2 
NEW JERSEY 


FIRE 
HOME INSURANCE CO 
AMERICAN INSURANCE CO 
NIAGARA FIRE INS CO 


INSURANCE CO OF NA 
CONTINENTAL INS CO 
HOSPITAL AND MEDICAL EXPENSE 
HOSPITAL SERVICE PLAN 
MEDICAL SURGICAL PLAN N J 
IT H&G A ASSN 
CONTINENTAL CASUALTY 
PROGRESSIVE LIFE 


GROUP IDENT AND HEALTH 
TRAVELERS INSURANCE CO 


NS 
EQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATI 
NEW JERSEY MFRS CASUALTY INS 
LIBERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 


AgT! ’ SURETY 
HARTFORD ACCIOENT & INDEMNITY 


AUTO LIABILITY caoee INJURY 
ALLSTATE INSURANC 
NEW JERSEY MFRS a Ins 
AETNA CASUALTY & SURETY 
TRAVELERS INDEMNITY CO 
LIBERTY MUTUAL INS CO 


AUTO PHYSICAL DAMAGE 
ALLSTATE INSURANCE 
MOTORS INSURANCE CORP 
NEW JERSEY MFRS ap INS 
TRAVELERS INDEMNIT 
INTERSTATE panel oo 


NEW YORK 


FIRE 
IMSURANCE CO 
CONTINENTAL INS CO 
FIREMENS MUTUAL INS 
FIDELITY PHENIX FIRE INS 
AETNA INSURANCE CO 


HOSPITAL AND MEDICAL EXPENSE 


HEALTH INS PLAN OF GREATER NY 
WOSPITAL SERV OF WESTERN NY 
ROCHESTER HOSPITAL SERV CORP 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
TRAVELERS INSURANCE CO 
EQUITABLE LIFE ASSUR SOC 
AETNA LIFE INS 
PRUDENTIAL INSURANCE 


WORKMENS COMPENSATION 
STATE INSURANCE FUND WC 
TRAVELERS INSURANCE CO 
LIBERTY MUTUAL INS CO 
EMPLOYERS MUTUAL LIAS INS 
AETNA CASUALTY & SURETY 


AUTO LIABILITY BODILY InsuRY 
ALLSTATE INSURANCE 
TRAVELERS INDEMNITY 8 
AETNA ATY & SURET 
HARTFORD ACCIDENT 6 TNDENNE TY 
LIGERTY MUTUAL INS CO 


AUTO PHYSICAL DAM: 
GENERAL ehchanee. INS 
ALLSTATE INSURANCE 
TRAVELERS INDEMNITY CO 
AETNA CASUALTY & SURETY 
FEDERAL INSURANCE CO 


PENNSYLVANIA 


FIRE 
HOME INSURANCE CO 
PHILADELPHIA MANUFACTURERS MUT 
TRANSPORTATION are a INS PA 
INSURANCE CO OF 
NATIONAL UNION rine Ins co 


HOSPITAL AND MEDICAL EXPENSE 
MEDICAL SERVICE ASSOC PA 
HOSPITAL SERVICE ASSOC PA 
ASSOCIATED HOSPITAL SERVICE PA 
CAPITAL HOSPITAL SERVICF 
HOSPITAL SERV OF NE PA 


GROUP ACCIDENT AND HEALTH 
TROPOLITAN LIFE INS 
TRAVELERS INSURANCE CO 
EQUITABLE LIFE ASSUR SOC 
AETNA LIFE IW 
PRUDENTIAL INSURANCE 


WORKMENS COMPENSATION 
PENNA MANUFACTURERS ASSN CAS 
STATE WORKMENS COMP 
LIBERTY MUTUAL INS CO 
PA THRESHERMEN 6 FARMERS CAS 
INDEMNITY INSURANCE CO OF N A 


AUTO LIABILITY BODILY INJURY 
NATIONWIDE MUTUAL INS 
STATE FARM MUT AUTO INS CO 
ALLSTATE INSURANCE 
MARLEYSVILLE MUTUAL CASUALTY 
AETNA CASUALTY & SURETY 


UTO PHYSICAL DAMAGE 
MOTORS INSURANCE CoRP 
NATIONWIDE MUTUAL INS 
STATE FARM MUT AUTO INS CO 
ALLSTATE INSURANCE 
KEYSTONE AUTOMOBILE CLUB CAS 


Tue SpPEecTator 


50017 
2s 


500806 
2 


1301086 
12022 
60338 


yee 


Herts 
30728 
30002 


9-531 


10059 


120908 
5e46) 
5,098 
#0305 
4264 


1180247 


9298 


430016 
290258 
230217 
200698 
160219 


580435 
20 


9 
Oe915 


499015 
249348 
159901 
150177 
130996 


100090 
90079 
69750 
30926 
30097 


60828 
#elie 
55735 
30643 
29805 


520146 


60989 


320856 
23805 
199250 
14,789 

8404 


130930 
Se471 
28 

. 
2187 


1ie017 
79100 


121-985 
430097 
1 3 


4.077 
9. 


x 
30058 
1-693 
10277 


460202 
442503 
39474 
139689 

69572 


279363 
179679 
154963 
120267 

60608 


Teis? 


29383 
50133 
oe791 

1 


1s610 
19270 








REGION 3 


TLLINOTS 


HOSPITAL AND MEDICAL EXPENSE 
BLUE CARE Tut 
HOSPITAL SERVICE CORP ILL 
TLLINOLS MEDICAL SERVICE 
pore LIFE & CASUALTY 

UAL BENEFIT H 6 A ASSN 


GROUP ACCIDENT AND HEALTH 
AETWA LIFE INS 
METROPOLITAN LIFE 


TY MUTUAL CASUALTY CO 


WORKMENS Rag org he 
LIBERTY MUTUAL INS 
uae Tmoemnt Ty co 

INS 


UNITED STATES FIL fA Ly co 
BITUMI CASUALTY 


AUTO LIABILITY BODILY INJURY 
TRAVELERS INDEMNITY CO 
COUNTRY MUT! 


HARTFORD ACCIDENT & oe 
FIDELITY & CASUALTY 
INTR INS EXCH OnCaeo are cLus 


AUTO PHYSICAL 


INTR INS EXCH CHICAGO MTR CLUB 
TRAVELERS INDEMNITY CO 


INDIANA 


FIRE 
HOME INSURANCE CO 
INDIANA INSURANCE 
GRAIN DEALERS MUT 
FARM BUREAU MUT INS IND 
TRAVELERS INDEMNITY CO 


HOSPITAL AND MEDICAL ae 
MUTUAL HOSPITAL IW 
BLUE CROSS ong y SERVICE 
MUTUAL 


BANKERS LIFE & CASUALTY 
HOOSTER FARM BUREAU LIFE 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
AETNA LIFE INS 
EQUITABLE LIFE vom gh ot 
TRAVELERS INSURANCE 
LINCOLN NATIONAL tre. INS 


mS © 10” 
UNITED STATES FIOL & GUAR CO 


° 
las co 
AB INS 
AMERICAN MUTUAL LIABILITY 


auto ae BODILY INJURY 
STATE F; 


AMERICAN STATES INS CO 
MERIOIAN MUTUAL INS CO 
INDIANA INSURANCE CO 


AUTO PHYSICAL DAMAGE 
BUREAU MUT INS IND 
STATE FARM MUT AUTO INS CO 
MOTORS INSURANCE CORP 
MERIDIAN MUTUAL INS CO 
STATE AUTOMOBILE INS ASSN IND 


MICHIGAN 
PIRE 
= co 
ee i ee “aad Ins 
TFORD F 


nanown RE peas Sens ~— FIRE INS 
STATE MUTUAL INS MICH 


MOSPITAL AND MEDICAL EXPENSE 
MICHIGAN HOSPITAL SERVICE 
MICHIGAN MEDICAL SERVICE 
BANKERS LIFE & CASUALTY 
AMERICAN HOSPITAL MEDICAL GEN 
MUTUAL BENEFIT H & A ASS) 


a ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
AETHA LIFE INS 
TRAVELERS INSURANCE CO 
JOHN HANCOCK MUTUAL LIFE 
EQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
MICHIGAN MUTUAL LIAB CO 
MICHIGAN STATE ACC FUND 
LIGERTY MUTUAL INS CO 
EMPLOYERS MUTUAL LIAB INS 
AETNA CASUALTY & SURETY 


UTC LIABILITY BODILY INsuRY 
STATE FARM MUT AUTO INS CO 
CITIZENS MUTUAL AUTO iwi 
MICHIGAN MUTUAL LIAB CO 
ALLSTATE INSURANCE 
UTO OWNERS INS CO 


AUTO PHYSICAL DAMAGE 
DETROIT AUTO INTER INS EXCH 


auTo Ss INS CO 
CITIZENS MUTUAL AUTO INS 
ALLSTATE INSURANCE 


MICHIGAN MUTUAL LIAB CO 


November 1958 


Table 7: Leading Fire, Auto, Health Companies (continued) 


30987 


260697 
0! 
260026 
139977 
7e331 


2 
5258 
40025 
39843 


50131 
40495 
42420 
41090 
40014 


92966 
90578 
92074 
30275 
29999 


30325 
2,088 
19746 
19253 
19108 


34006) 
340355 
15741 
30207 
19659 


149497 120611 
1le760 109026 
9e57S 79552 
79961 60497 
20995 8 25324 


29363 10335 
39820 978 
10236 739 
2e182 oes 
1eie3 


40369 
30891 
22606 
20374 
29543 


50943 
50153 
39209 


2 ry 
20757 


*e971 
20489 10021 


465 
1058 526 


1140610 1092606 
470832 459315 
136 39643 

93 30509 
30614 29310 


250307 230212 
20% 18,981 
9e621 

99640 e091 
72087 5807 


60268 59224 
20575 
2,098 
10539 


Add 000 to all figures 


INSURANCE CO 
AETNA INSURANCE CO 
MATE IDE MUTUAL F 
BUCKEYE UNION Ah ins co 
INSURANCE CO OF © 29250 


HOSPITAL AND MEDICAL EXPENSE 
540491 
329444 


OHIO MEDICAL INDEMNITY INC s 
HOSPITAL SERV OF TOLEDO OHIO 100537 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN esha INS 360303 
AETWA LIFE IN: 22918 
PRUDENTIAL insURANcE 1 3 
TRAVELERS INSURANC 149363 
EQUITABLE LIFE aon soc 139683 119223 


WORKMENS COMPENSATION 
AETNA CASUALTY 6 * capa 10 
GLOBE INDEMNITY C a 
INDEMNITY saeUmance CcOOFNA 5 
NEW AMSTERDAM CASUALTY CO 
GENERAL REINSURANCE CORP 


AUTO LIABILITY BODILY INJURY 
@ATIONWIDE — INS 
STATE AUTOMOBILE MUT INS 
BUCKEYE UNION CASUALTY co 
ALLSTATE INSURANCE 
OHTO CASUALTY INS CO 


AUTO PHYSICAL DAMAGE 
NATIONWIDE MUTUAL My 
STATE AUTOMOBILE 
BUCKEYE UNION CASUALTY co 
ALLSTATE INSURANCE 
TRAVELERS INDEMNITY CO 


SCONSIN 


FIRE 

PROTECTION MUTUAL ILL 
MANUFACTURERS MUTUAL FIRE INS 
MILL OWNERS MUT FIRE s 
PHILADELPHIA MANUFACTURERS MUT 
MIDLAND MUTUAL CASUALTY 


HOSPITAL AND MEDICAL EXPENSE 
ASSOCIATED HOSPITAL SER WIS 259162 
SURGICAL CARE MILWAUKEE CO See63 
WISCONSIN aa SERVICE Sosa? 
TIME IMSURANCE 2eS11 
SECURITY pooner Ay unre INS NY 19532 


GROUP ACCIDENT AND HEALTH 
AETHA LIFE INS 9eaa2 
EQUITABLE LIFE ASSUR SOC 59173 
TRAVELERS INSURANCE CO 4761 
CONTINENTAL CASUALTY 2887 
TIME INSURANCE CO 20567 


WORKMENS COMPENSATION 
EMPLOYERS MUTUAL LIAB INS 11891) 
LIBERTY MUTUAL INS CO 20189 
RMENS MUTUAL CASUALTY 
WESTERN CASUALTY & oo 
FIREMANS FUND IND 


AUTO LIABILITY BODILY INJURY 
OWARE DEALERS MUT FIRE INS 
EMPLOYERS MUTUAL LIAB INS 


SAFECO INS CO OF AMERICA 


AUTO PHYSICAL DAMAGE 
YAL INDEMNITY CO 
AMERICAN INDEMNITY CO 
FOREMOST INSURANCE 
MARYLAND CASUALTY CO 
SUPERTOR MUTUAL INS 


CANADA 


FIRE 
PHOENIX INSURANCE 
UNITED STATES FIRE INS CO 
CENTRAL MUTUAL INS 
TRAVELERS INDEMNITY CO 
NORTHWESTERN MUT INSURANCE 


HOSPITAL AND MEDICAL EXPENSE 
BLUE CROSS PLAN FOR HOSP CARE 
QUEGEC HOSP SERV ASSA 6 
PHYSICIANS SERVICES INC 159237 
MEDICAL SERVICE VANCOUVER ° 90274 
MANITOBA HOSP SERV ASSN 60637 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS L9e7T7L 150786 
GREAT WEST LIFE ASSUR 16084 139739 
LONDON LIFE INS 120993 #60 
ZURICH INSURANCE 99763 7434 
AETNA LIFE INS 9247 8+753 


WOIRKMENS COMPENSATION 
PRUDENTIAL ASSURANCE 
EMPLOYERS LIABILITY ASSUR 
ROYAL INSURANCE CO 
CANADIAN GENERAL INS 
TRAVELERS INSURANCE CO 


AUTO LIABILITY BODILY INJURY 
ALLIANCE ASSURANCE CO 
PRUDENTIAL ASSURANCE 
PHOENIX ASSURANCE CO 
NORTHERN ASSURANCE CO 
FIREMANS FUND INS CO 


AUTO PHYSICAL DAMAGE 
YORKSHIRE INS CO OF WY 
FEDERAL INSURANCE CO 
CENTRAL MUTUAL ng 
GUARDIAN ASSUR 
GENERAL security TNS OF CANADA 


REGION 4 


TOWA 


FIRE 
HOME INSURANCE 
porn tho Tua Tu 
mu co 
westens pm Bay Ins CO 
HARTFORD FIRE INS 


HOSPITAL AND MEDICAL EXPENSE 
ae ng = 1OwA 
1OWA MEDICAL SE 
ASSOCIATED hosp ITAL SER TOWA 
AMERICAN REPUBLIC INS 
BANKERS LIFE & CASUALTY 


GROUP ACCIDENT AND HEALTH 
TRAVELERS INSURANCE CO 
AETNA LIFE INS 
METROPOLITAN LIFE INS 
GQUITABLE LIFE ASSUR SOC 
BANKERS LIFE CO lows 


WORKMENS COMPENSATION 
EMPLOYERS MUTUAL CASUALTY 
OWA MATIONAL MUT INS 
EMPLOYERS MUTUAL LIAB INS 
LIBERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 


AUTO LIABILITY BODILY INyuRY 
10WA FARM MUT INS 
STATE FARM MUT AUTO INS CO 
ALLIED MUTUAL CASUALTY 
EMPLOYERS MUTUAL CASUALTY 
STATE AUTO & CASUALTY UNDWR 


AUTO PHYSICAL pores 
/A FARM mUT 
STATE FARM MUT auto Ins CO 
ALLIED MUTUAL CASUALTY 
MOTORS INSURANCE CORP 
EMPLOYERS MUTUAL CASUALTY 


KANSAS 


FIRE 
HOME INSURANCE CO 
HARTFORD FIRE INS 
Ins CO 
muT INS 
FARM BUREAU MUT INS KANS 


HOSPITAL AND MEDICAL EXPENSE 
KANSAS HOSPITAL SERVICE 
KANSAS PHYSICIANS SERVICE 
BANKERS LIFE & CASUALTY 
PYRAMID LIFE KANS 
MUTUAL GENEFIT # 6 A ASSN 


GROUP ACCIDENT AND HEALTH 
TRAVELERS INSURANCE CO 
CONTINENTAL ASSURANCE 
METROPOLITAN LIFE INS 
AETHA LIFE INS 
EQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
LIBERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 
HARTFORD ACCIDENT & INDEMNITY 
EMPLOYERS MUTUAL LIAB INS 
EMPLOYERS MUTUAL CASUALTY 


AUTO LIABILITY BODILY IMyuRY 
FARM BUREAU MUT INS KANS 
STATE FARM MUT AUTO INS CO 


ALLIANCE MUTUAL CASUALTY 


AUTO PHYSICAL DAMAGE 
FARM BUREAU MUT INS KANS 
STATE FARM MUT AUTO INS CO 
MOTORS INSURAMCE CORP 
FARMERS INSURANCE EACH 
ALLIANCE MUTUAL CASUALTY 


MINMESOTA 


FIRE 
ST PAUL FIRE 6 MARINE INS 
HOME INSURANCE CO 
AMERICAN HARDWARE MUTUAL INS 
TRI STATE MUT INS 
FARMERS HOME MUT INS MINN 


HOSPITAL AND MEDICAL EXPENSE 
MINNESOTA HOSPITAL SERVICE 
MINNESOTA MEDICAL SERVICE 
GANKERS LIFE & CASUALTY 
GRO! ALTH MUTUAL 

AMERICAN REPUBLIC INS 


GROUP ACCIDENT AND HEALTH 
AETHA LIFE INS 
TRAVELERS INSURANCE CO 
EQUITABLE LIFE ASSUR SOC 
METROPOLITAN LIFE InS 
BANKERS LIFE CO lows 


WORKMENS COMPENSATION 
EMPLOYERS MUTUAL LIAB INS 
LIBERTY MUTUAL INS CO 
INDEMNITY INSURANCE CO OF HA 
BITUMINOUS CASUALTY CORP 
TRAVELERS INSURANCE CO 


AUTO LIABILITY BODILY INyuURY 


CASUALTY UNDERWRITERS INC 


a * PHYSICAL DAMAGE 
ATE FARM MUT AUTO INS CO 
mor ORS INSURANCE CORP 
MUTUAL SERVICE ba Ins 
GREAT NORTHERN INS 
owe NATIONAL MUT 18s 


150297 
Tae? 
30135 


20833 
20669 


1s0s@ 
960 
m1 


803 
766 


290208 


$e? 
500 
333 
1% 
349 


285632 





Table 7: Leading Fire, Auto, Health Companies (continued) 


20722 10429 
7 


1 
NS Le278 @20 
T AMERICAN INSURANCE 20181 
CONTINENTAL INS CO 19260 


HOSPITAL AND MEDICAL EXPENSE 
200316 
10929 
79995 


YLAND CASUALTY CO 


ei Boag weit BODILY tnsuRY 
ATE Fi muT AUTO INS CO 
fa mruae IMs 
ALLSTATE INSURANC 
AMERICAN AuTomoeiLe Ins 
WESTERN CASUALTY & SURETY 


AUTO PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 
ra NS 
MOTORS INSURANCE CORP 
PARMERS INSURANCE EXCH 
AUTO CLUB INTER INSURANCE 


NEBRASKA 


FIRE 
FARMERS MUTUAL INS NEBR 
NCE CO 


im 
GRAIN DEALERS ot Ins CO 
HOSPITAL — MEDICAL EXPENSE 
Ss: 


BANKERS LIFE & oo 
AMERICAN REPUSLIC In: 
MUTUAL BENEFIT #6 « ASSN 


GROUP ACCIDENT AND WEALTH 
TRAVELERS INSURANCE CO 
MUTUAL GENEFIT H & A ASSN 
EQUITABLE LIFE ASSUR SOC 
METROPOLITAN LIFE INS 
AETHA LIFE INS 


NS COMPENSATION 


EMPLOYERS MUTUAL LIAB 
CONTINENTAL CASUALTY 


—_— arene set BODILY InsuURY 
FARM MUT ato! ims CO 
twenian CASUALTY TNO 
STATE auto & CASUALTY UNOWR S 
TRAVELERS INDEMNITY CO 
FARMERS INSURANCE EXCH 


AUTO PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 
MOTORS INSURANCE CORP 
FARM BUREAU INS 
UNION INSURANCE CO NEBR 
STATE AUTO & CASUALTY UNDWRS 


WORTH DAKOTA 


rine 

HARTFORD FIRE INS 

MIL@ANK MUTUAL INS 

AMERTCAN HARDWARE —., INS 

— DEALERS mut IW: 
ARMERS UNION MUTUAL If hn 


HOSPITAL AND MEDICAL EXPENSE 
WORTH DAKOTA HOSPITAL SERVICE 
TH DAKOTA ty yd SERV 
- 


Piorg 
NATIONAL FARMERS cnton LIFE 


GROUP ACCIOENT AND ga 
TRAVELERS INSUR, 
EQUITABLE LIFE Asean soc 
BANKERS LIFE CO lows 
METROPOLITAN LIFE Ins 
AETHA LIFE INS 


WORKMENS COMPENSATION 
ANCHOR CASUALTY CO 
ABERICAN FIDELITY & CASUALTY 
CONTINENTAL CASUALTY 
CASUALTY CO 
EMPLOYERS MUTUAL CASUALTY 


—) LIABILITY BODILY InsuRY 
ONAL FARMERS UNION 
state FARM ag a ins co 


MUTUAL 
pannens pany auto ag 
FARMERS INSURANCE €: 


cae been DAMAGE 
ONAL FARMERS UNION PROP 
worens INSURANCE CORP 


NODAK MUTUAL INS CO 
STATE FARM MUT AUTO bay co 
STATE AUTO & CASUALTY UNDWHS 


Add 000 to all figures 


SOUTH DAKOTA 


FIRE 
ST PAUL FIRE & MARINE INS 
ci 


MUTUAL BENEFIT H 6 A AY 
GROUP ACCIDENT AND WEALTH 
ANCE CO 


MARDWARE MUTUAL TY 
LINCOLN NATIONAL LIFE ins 
WORKMENS COMPENSATION 


WESTERN SURETY CO 
SUNSHINE MUTUAL INS 


Liss 
st soon FIRE & raaeeks tas 
iE MUTUAL CA 


AUTO LIABILITY BODILY InguRY 
STATE FARM MUT AUTO INS CO 


ST PAUL FIRE & MARINE INS 


AUTO PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 


aL 
ST PaUL FIRE & han Ine Ins 


REGION 5 
DELAWARE 


FIRE 
WOME INSURANCE CO 10066 
HARTFORD FIRE INS 1% 
UNITED STATES FIDL & GUAR CO 166 
FIREMENS MUTUAL INS 13 
RATIONAL FIRE INS 122 


HOSPITAL AND MEDICAL EXPENSE 
GROUP HOSPITAL SERV eo 60632 
BANKERS LIFE & CASUALT 91 
pose gy ACCIDENT & HEALTH Ins 7 
VAL BENEFIT HG A ASSN ”Y 
arsenve LIFE INS CO 


CIDENT AND HEALTH 


PRUDENTIAL INSURANCE 
WORKMENS COMPENSATI 


TRAVELERS INSURANCE C 
MARYLAND CASUALTY CO 


AUTO LIABILITY BODILY INguRY 
NATIONWIDE MUTUAL INS 
STATE FARM MUT AUTO INS CO 
UNITED STATES FIDL & GUAR CO 
AETNA bonnie © suRETY 
HOME INDEMNITY CO 


STATE FARM MUT 
UNITED STATES FIOL & GUAR C 


OIST OF COLUMBIA 


FIRE 

WOME INSURANCE CO $15 
FIREMENS INSURANCE CO 0 C 265 
TRAVELERS gory te co is 
UNITED FIRE INS Ci ix 
NORTHWESTERN MATIONAL Ins co ius 


HOSPITAL AND MEDICAL EXPENSE 
GROUP HOSPITALIZATION DC 110530 
pee a cane, oc 70899 
10014 
neseave tive e276 
MUTUAL GENEFIT HG A ASSN “lz 


GROUP ACCIDENT 

RETROPOLITAR Cit Lire ins ie189 
TRAVELERS INSURANCE C 1074 
MOTUAL,GENEFIT We A. ASSA 972 
EQUITABLE LIFE ASSUR 602 
CONNECTICUT GENERAL ive Ins $26 


WORKMENS Sreostim 
LIBERTY MUTUAL INS CO e82 
AETNA pyr ta & Bay ay 760 
TRAVELERS a26 
UNITED staves € rro. t oven co 386 
INDEMNITY INSURANCE CO OF WA 37° 


~~ Rese BODILY INJURY 
T EMPLOYEES INS 619 
sucieo AMERICAN MUT FIRE 659 
AMALGAMATED CASUALTY INS CO 633 
AETNA CASUALTY 6 SURETY 409 
STATE FARM MUT AUTO INS CO 360 


AUTO PHYSICAL DAMAGE 
poe ang ~~ “T enpLovess Ins 567 
S INSURANCE CORP “eT 
tHPeRtan INSURANCE ose 
ALLIED AMERICAN MUT FIRE 347 
STATE FARM MUT AUTO INS CO 


i 
AMERICAN TITLE Ps  peasegenennd 
AETNA INSURANCE 
HOSPITAL AND MEDICAL EXPENSE 
BLUE CROSS OF FLORIDA 
SLUE SHIELD OF FLORIDA 
INDEPENDENT LIFE & ACCIDENT 
joan agg LIFE & CASUALTY 
UAL BENEFIT H & A ASSH 


GROUP ACCIDENT AND WEALTH 
TRAVELERS INSURANCE CO 
AETHA LIFE INS 
METROPOLITAN LIFE INS 
PRUDENTIAL INSURANCE 
GULF LIFE INS CO 


WORKMENS COMPENSATION 

UNITED STATES FIDL & GUAR CO 
LIGERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 
PIOELITY & CASUALTY © 
HARTFORD ACCIDENT & INDEMNITY 


~ oi gr =e hd BODILY INJURY 
ATE FARM MUT AUTO INS CO 
puustave TMSURANCE 
UNITED STATES FIDL & GUAR CO 
HARTFORD ACCIDENT 6 INDEMNITY 
AMERICAN FIRE & CASUALTY 


AUTO PHYSICAL DAMAGE 
MOTORS INSURANCE CORP 
STATE FARM MUT AUTO INS CO 
EMMCO INSURANCE CO 
ALLSTATE INSURANCE 
SERVICE FIRE INS CO 


FIREMANS FUND INS CO 
HOSPITAL AND MEDICAL EXPENSE 


RESERVE LIFE Ins CO 


GROUP ACCIDENT AND WEALTH 
TRAVELERS INSURANCE CO 
AETHA LIFE INS 
PROVIDENT LIFE 6 QCCIOENT INS 
ME ITAN LIFE INS 
EQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
LIGERTY MUTUAL INS CO 
TRAVELERS INSURANCE CO 
EMPLOYERS MUTUAL LIAB INS 
AMERICAN MUTUAL LIABILITY 
UNITED STATES FIDL & GUAR CO 


AUTO LIABILITY BODILY INsuURY 
STATE FARM MUT AUTO INS CO 
ALLSTATE INSURANCE 
HART ACCIDENT & INDEMNITY 
UNITED STATES FIOL & GUAR CO 
TRAVELERS INDEMNITY © 


AUTO PHYSICAL 
MOTOR: 


DAMAGE 
S INSURANCE CORP 
STATE FARM MUT AUTO INS CO 


ALLSTATE INSURANCE 


MARYLAND 


FIRE 
HOME ss prey co 20757 
INSURANCE CO OF Wt 10406 
UNITED staves rt & Guan co 10026 
MUTUAL FIRE INS CO MD 10003 
GREAT AMERICAN INSURANCE T4e2 


HOSPITAL AND MEDICAL EXPENSE 
sopcconane HOSPITAL SERVICE 220340 
AND MEDICAL SERVICE S927 
camens LIFE 6 CASUALTY 
RESERVE LIFE IWS CO 
MUTUAL GENEFIT 4 6 A ASSN 


GROUP ACCIDENT AND — 
METROPOLITAN LIFE IW: 
CONNECTICUT GENERAL oo INS 
TRAVELERS INSURANCE CO 
AETRA LIFE INS 
EQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
LIBERTY MUTUAL IMS CO 
MARYLAND CASUALTY CO 
UNITED STATES FIDL & GUAR CO 
TRAVELERS INSURANCE CO 
AETNA CASUALTY 6 SURETY 


O LIABILITY BODILY ImJuRY 

NATIONWIDE MUTUAL INS 

STATE me wut ae ins co 

ALLSTA 

UNITED MStares of & Guar co 
YLAND CASUALTY CO 


'O PHYSICAL DAMAGE 

MOTORS INSURANCE CORP 
NATIONWIDE MUTUAL INS 
STATE FARM MUT AUTO INS CO 


INTERSTATE INSURANCE © 
CALVERT FIRE INS CO 


Tue SPECTATOR 





WORTH CAROL INA 


FIRE 
PENNSYLVANIA cummed muT 
AETMA I 
1 


AMERICAN INSURANCE CO 
UNITED STATES FIRE IMS CO 


HOSPITAL AND MEDICAL EXPENSE 
WOSPITAL SAVINGS ASSN NC 
SPIT. 


HO: aL 

RESERVE LIFE INS CO 
BANKERS LIFE & CASUALTY 
LIFE INS CO OF VA 


GROUP ACCIDENT AND HEALTH 
IDENT LIFE & ACCIOENT INS 
PILOT LIFE Ins 
VELERS INSURANCE CO 
t 
EQUITABLE LIFE ASSUR SOC 


INS 
AMERICAN MUTUAL Ciastatty 
TRAVELERS INSURANCE C 
AETMA CASUALTY 6  ounaey 
MANUFACTURERS CASUALTY INS CO 


AUTO LIABILITY BODILY InsuRY 
NATIONWIDE MUTUAL INS 
ALLSTATE IW: 
STATE FARM MUT AUTO INS CO 
OWA NATIONAL MUT IT 
HARTFORD ACCIDENT 6 INDEMNITY 


AUTO PHYSICAL 


CALVERT FIRE INS CO 


SOUTH CAROLINA 


FIRE 
BOSTON MANUFACTURERS MUT INS 
HOME INSURANCE © 


BLACKSTONE MUTUAL INS 
HARTFORD FIRE INS 
AMERICAN MUTUAL FIRE INS S C 


HOSPITAL AND MEDICAL EXPENSE 
SOUTH CAROL A HOSP SERV PLAN 
INDEPENDENT LIFE & ACCIDENT 

CAROLINA MEDICAL CARE 
BANKERS LIFE & marae 
LIFE Ins CO OF v: 


GROUP ACCIDENT ARD TT 
PROVIDENT LIFE & ACCIOENT INS 
EQUITABLE LIFE ASSUR SOC 
AETNA LIFE INS 
LIBERTY LIFE INS 
WORLD INSURANCE CO 


WORKMENS COMPENSATION 
LIBERTY MUTUAL IMS CO 
AMERICAN MUTUAL LIABILITY 
Liss Ins 
TWA CASUAL SURETY 
UNITED STATES FIDL & GUAR CO 
AUTO LIABILITY BODILY IMJURY 
STATE FARM MUT AUTO INS CO 
ALLSTATE INSURARC 
SOUTHERN re BUREAU CASUALTY 
GLENS F. IMSURANCE 
UNITED svates FIDL & GUAR CO 
AUTO PHYSICAL DAMAGE 
MOTORS 


‘ORP 
SUPERIOR AUTOMOBILE INS CO 
STATE FARM MUT AUTO INS CO 


CALVERT FIRE INS CO 
SOUTHEASTERN FIRE INS CO 


VIRGINIA 
FIRE 


WOME INSURANCE © 
PENNSYLVANIA Lummemens mutT 
HARE 


" 
INSURANCE CO OF WA 
HOSPITAL AND MEDICAL EXPENSE 


WORTH AMERICA AS. 


GROUP ACCIDENT AND —= 
TRAVELERS INSURANCE © 
METROPOLITAN LIFE ins 

IMS 


PROVIDENT LIFE é Ss ACCIDENT IMs 
NS COMPENSATION 


BITUMINOUS CASUALTY CORP 
AETWA CASUALTY 6 SURETY 
AMERICAN MUTUAL LIABILITY 


AUTO LIABILITY BODILY INJURY 
STATE FARM MUT AUTO INS CO 
RATIONWIDE MU’ INS 
TRAVELERS INDEMNITY CO 
UNITED STATES FIDL & GUAR CO 
MARYLAND CASUALTY CO 


AUTO PHYSICAL TP ae 
MOTORS INSURANCE C 
STATE FARM HUT auto Ins co 
TRAVELERS INDEMNITY CO 
SERVICE FIRE INS CO 
AMERICAN FIDELITY FIRE INS CO 10071 


November 1958 


Add 000 to all figures 


WEST VIRGINIA 


FIRE 
HOME INSURANCE CO 
CONTINENTAL INS CO 
w vA 
MUNICIPAL MUTUAL 
FIREMANS FUND INS CO 


HOSPITAL AND MEDICAL EXPENSE 


TY 
BLUE CROSS HOSPITAL SERVICE 
WEST VIRGINIA get aoe one 
MEDICAL SERVICE INC Ww 


GROUP ACCIDENT AND HEAL 
pons ad LE 6 “accioent Ins 
MUTUAL LIFE 


TRAVEL ERs INSURANCE 
PRUDENTIAL INSURANCE. 
METROPOLITAN LIFE INS 


vo 
EMPLOYERS MUTUAL LIAB INS 


© LIABILITY Bam pod lagury 

STATE — auto Ins CO 
WAT IONW VAL INS 

STATE AUTOMOBILE wuT Ins 

AETNA CASUALTY & SURETY 

FIDELITY & CASUALTY CO 


0 PHYSICAL a 
MOTORS INSUR: 
STATE FARM MUT muro ti Ins co 


CALVERT FIRE INS CO 


REGION 6 


AETNA INSURANCE CO 
CONTINENTAL INS CO 
HOSPITAL AND MEDICAL EXPENSE 
BLUE CROSS & BLUE SHIELD ALA 17973 
INDEPENDENT LIFE & ACCIDENT 1815 
BANKERS LIFE & CASUALTY 19656 
JEFFERSON LIFE & CASUALTY CO 1236 
RESERVE LIFE INS CO v2 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE . 4304 
EQUITABLE LIFE ASSUR 20231 
PROVIDENT LIFE & acc iDent INS 20006 
AETWA LIFE INS 10664 
PRUDENTIAL INSURANCE 


WORKMENS COMPENSATION 
UNITED STATES FIDL & GUAR CO 
LIGERTY MUTUAL INS © 
EMPLOYERS LMSURANCE C) 
AMERICAN MUTUAL Ciaeie try 
TRAVELERS INSURANCE 


AUTO LIABILITY BODILY ImsuRY 
STATE FARM MUT AUTO INS CO 


FIDELITY & CASUALTY co 


-_— PHYSICAL DAMAGE 
MOTORS INSURANCE CORP 
STATE FARM MUT AUTO INS CO 
SERVICE FIRE INS CO 
AMERICAN SECURITY INS 
EMMCO INSURANCE CO 


KENTUCKY 


FIRE 
AETNA CASUALTY & SURETY 
MERCHANTS FIRE ASSUR CORP NY 
CANADIAN FIRE ~- Ang 
ATLAS ASSURANCE 
GENL ACCLOENT rine & LIFE ASsR 


HOSPITAL AND MEDICAL ~—— 
GLUE CROSS HOSP PLAN 
KENTUCKY PHYSICIANS warns 
BANKERS LIFE & CASUALTY 

SENEFIT 1 & A ASSN 
RESERVE LIFE INS CO 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
AETHA LIFE 
WEw YORK LIFE Ins 
EQUITABLE LIFE ASSUR SOC 
TRAVELERS INSURANCE CO 


WORKMENS COMPENSATION 
WESTERN CASUALTY 6 SURETY 
AMERICAN MUTUAL LIABILITY 
NATIONAL UNION INDEMNITY CO 
AMERICAN EMPLOYERS INS 
HARDWARE MUTUAL CASUALTY 


—_ LIABILITY BODILY InsuRY 


GREAT AMERICAN INDEMNITY 


AUTO PHYSICAL 
TWIN STATES INS CO 
GOVERNMENT EMPLOYEES INS 
BUCKEYE UNION CASUALTY CO 
EMPLOYERS ag pad ASSUR 
SERVICE CASUALTY CO 


Table 7: Leading Fire, Auto, Health Companies (continued) 


MISSISSIPPI 


FIRE 
INSURANCE CO 


MAR 

UNITED STATES FIDL & GUAR CO 

AMERICAN INSURANCE 

MISSISSIPPI FARM BUR MUT 
HOSPITAL AND MEDICAL EXPENSE 

MISSISSIPPI HOSPITAL & MEDICAL 

GANKERS LIFE & CASUALTY 

PREFERRED LIFE TEXAS 

RESERVE LIFE INS CO 

i. SENEFIT H 6 A ASSA 


GROUP ACCIDENT AND HEALTH 
AETWA LIFE INS 
EQUITABLE LIFE ASSUR SOC 
METROPOLITAN LIFE gl 
TRAVELERS I 
CONNECTICUT GENERAL Cire INS 


WORKMENS COMPENSATION 
UNITED STATES "7 - Guar CO 
pen > a MUTUAL TW 
AMERICAN MUTUAL Ciaatuiry 
Taawecens INSURANCE C 

RM CASUALTY 6 SURETY 


AUTO LIABILITY BODILY INJURY 
UNITED STATES FIDL & GUAR CO 


CASUALTY RECIPROCAL EXCH 


AUTO PHYSICAL DAMAGE 
MOTORS 
SERVICE FIRE INS CO 
UNTTED STATES FIOL & GUAR CO 
STATE FARM MUT AUTO INS CO 
SOUTHERN FARM BUREAU CASUALTY 


TENNESSEE 


PIRE 
HOME INSURANCE CO 
CONTINENTAL INS CO 


TENNESSEE FARMERS MUT 


HOSPITAL AND MEDICAL EXPENSE 
—— HOSPITAL SERVICE 


co 
INTERSTATE LIFE & ACCIDENT CO 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
PROVIDENT LIFE & ACCIOENT INS 
AETHA LIFE INS 
TRAVELERS INSURANCE CO 
EQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
EMPLOYERS enemy > ase Ins 
ROYAL INDEMN 
AMERICAN casenty co 
ZURICH IMSURANCE 
SECURITY MUTUAL CASUALTY CO 


mone LIABILITY BODILY INJURY 
PAUL FIRE & MARINE INS 
NSURANCE CO 


PREFERRED INSURANCE CO 
HARDWARE MUTUAL CASUALTY 


AUTO PHYSICAL DAMAGE 
RESOLUTE INSURANCE 
Twin STATES INS CO 


FIREMANS FUND IND CO 


REGION 7 


co 
HARDWARE DEALERS mUT FIRE INS 


HOSPITAL AND WEDICAL EXPENSE 
ARKANSAS MEDICAL & HOSP 
GANKERS LIFE & CASUALTY 
RESERVE LIFE INS CO 

MERAL LIFE INS CO OF ARK 
PYRAMID LIFE KANS 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
AETHA LIFE INS 
TRAVELERS INSURANCE CO 
GENERAL AMERICAN LIFE 
EQUITABLE LIFE ASSUR SOC 


WORKME ‘ON 
UNITED STATES FIDL & GUAR CO 
LIGERTY MUTUAL INS CO 
pny INSURANCE CO 
EMPLOYERS MUTUAL LIAB INS 
MARYLAND CASUALTY CO 


AUTO LIABILITY SOOTLY INJURY 


Ld 
UNITED STATES FIOL & Gui 
fA MUTUAL 
ALLSTATE INSURANCE 


AUTO PHYSICAL DAMAGE 
MOTORS INSURANCE CORP 25508 
SERVICE FIRE INS CO 
SOUTHERN FARM BUREAU CASUALTY 
STATE FARM MUT AUTO INS CO 
CALVERT FIRE INS CO 





Table 7: Leading Fire, Auto, Health Companies (continued) 


LOUISIANA 


FIRE 
HOME INSURANCE CO 
ATLAS ASSURANCE CO 
CONTINENTAL INS CO 
‘J nA 
HARTFORD FIRE INS 


HOSPITAL AND MEDICAL EXPENSE 
ERV i ORLEANS 


RESERVE LIFE Ins CO 


GROUP ACCIDENT AND HEALTH 
METROPOLITAN LIFE INS 
TRAVELERS INSURANCE CO 


AETNA LIFE Ins 
CONTINENTAL SERVICE LIFE & HLT 


WORKMENS COMPENSATION 
TRAVELERS INSURANCE CO 
LIBERTY MUTUAL IMS - 
MARYLAND CASUALTY © 
EMPLOYERS MUTUAL & 
HARTFORD ACCIDENT & Ae eben TY 


AUTO LIABILITY BODILY ImyuRY 
STATE FARM MUT AUTO INS CO 
TRAVELERS INDEMNITY CO 
HARTFORD ACCIDENT & INDEMNITY 
ALLSTATE INSURANCE 
FIDELITY & CASUALTY CO 


AUTO PHYSICAL DAMAGE 
MOTORS INSURANCE CORP 
SERVICE FIRE 
EMMCO INSURANCE CO 
TRAVELERS INDEMNITY CO 
STATE FARM MUT AUTO INS CO 


INSURANCE CO 


TRAVELERS INDEMNITY CO 


HOSPITAL AND MEDICAL EXPENSE 
GROUP HOSPITAL SERVICE OKLA 
OKLAHOMA PHYSICIANS SERVICE 
STANDARD LIFE & ACCIDENT INS 
BANKERS SERVICE LIFE 
GLOBE LIFF & ACCIDENT Ins CO 


GROUP ACCIDENT AND HEALTH 
TRAVELERS INSURANCE CO 
METROPOLITAN LIFE INS 


T GENERAL _— Ins 
fourrasue LIFE ASSUR 


NS COMPENSATION 
TRAVELERS INSURANCE CO 
LIGERTY MUTUAL INS CO 
UNITED STATES FIDL & — co 
STANDARD INS CO OF OKL 
EMPLOYERS MUTUAL LIAB ths 


auto oe tage Lf BODILY ImsuRY 
FARMERS INSURANCE EXCH 
STATE vale MUT AUTO INS CO 


iT Ins 
UNITED STATES FIDL & GUAR CO 
STANDARD INS CO OF OKLA 


THWESTERN INS CO 


i 

HOME INSURANCE CO 

AETNA — co 

GULF INS CO 746 

fan TPone FIRE Ins 964 

INSURANCE CO OF & 1e973 903 

HOSPITAL AND MEDICAL EXPENSE 
= a SERVICE TEXAS 240170 216225 

& SURGICAL TEXAS 129569 109063 

samens LiFe & CASUALTY 7e608 3859606 
RESERVE LIFE INS CO 30986 20400 
MUTUAL BENEFIT H & A ASSH 30403 19899 


GROUP ACCIDENT AND HEALTH 
69900 60044 
4e327 
39464 
30195 
CONTIWENTAL CASUALTY 19206 


COMPENSATI 
Texas EMPLOYERS Ths soon 240627 149765 
Se347 S706 
40921 


TRADERS 6 GEMERAL Ins CO 


AUTO LIABILITY ted TMJURY 
ALLSTATE IMSURANC 
STATE FARM MUT auTo Ins CO 
TRAVELERS INDEMNITY CO 
id 
HARTFORD ACCIDENT 6 INDEMNITY 


AUTO PHYSICAL DAMAGE 
MOTORS INSURANCE CORP 
STATE FARM MUT AUTO INS CO 
SERVICE FIFE Ins “a 
iy renal TNSURANC 
TRAVELERS TRDEMAT TY co 


Add 000 to all figures 


REGION 8 


ARIZONA 


FIRE 

GLENS FALLS INSURANCE 
HARTFORD FIRE = 
WOME INSURANCE © 


Fee teas rine. 6 MARINE 
FIREMANS F NS CO 


HOSPITAL AND MEDICAL 
ASSOCIATED HOSP SERV OF ARIZ 
ARIZONA BLUE SHIELO MED SERV 
BANKERS LIFE & CASUALTY 

W6 A ASSN 

RESERVE LIFE INS CO 


IT AND HEALTH 
COutTASLe LIFE ASSUR SOC 


LIBERTY surrue. INS Ci 
TFORD ACCIDENT ms Spent ty 


AUTO LIABILITY BODILY IAyuRY 
STATE FARM MUT AUTO INS CO 
pe a te na ee 

S$ INSURANCE € 
HARTFORD ACCIDENT y TROeNAT TY 
GLENS FALLS INSURANCE 


AUTO PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 
MOTORS INSURANCE CORP 
FARMERS INSURANCE EXCH 
ALLSTATE INSURANCE 
HARTFORD FIRE INS 


COLORADO 
FIRE 


MSURARCE CO 
GENERAL INS CO OF AMERICA 
Ld cl 


UNITED STATES FIDL & GUAR CO 
HARTFORD FIRE INS 


HOSPITAL ny h. MEDICAL 
COM 135715 

99160 

BANKERS LIFE & CASUALTY 

AMERICAN REPUBLIC INS IOWA 

RESERVE LIFE INS CO 


TRAVEL. 
AETHA LIFE 
EQUITABLE LIFE ASSUR SOC 


WORKMENS COMPENSATION 
STATE COMPENSATION INS FUND 


UNITED STATES ripe ; GUAR CO 


AUTO LIABILITY BODILY ImsuRY 
STATE FARM MUT AUTO INS CO 
FARMERS INSURANCE EXCH 
edad STATES FIDL & GUAR CO 

\VELERS aes” co 
MLstate IMSURANC 


AUTO PHYSICAL 
STATE FARM MUT oe Ins CO 
MOTORS INSURANCE 


RM BUREAU 
TRAVELERS. TNDEMAITY co 


1DAHO 


FIRE 
GENERAL INS CO OF AMERICA 
SHAKE RIVER MUT FIRE INS CO 
SPRINGFIELD FIRE 4 MARINE 
NORTHWESTERN MUT 
FIREMANS FUND ins. co 


HOSPITAL AND MEDICAL EXPENSE 
TOAMO MUTUAL BENEFIT ASSO 
BANKERS LIFE & CASUALTY 
MUTUAL FIT H & A ASSN 

AMERICAN REPUBLIC INS IOWA 
AMERICAN REPUBLIC INS 


GROUP ACCIDENT AND WEALTH 
EQUITABLE = ASSUR SOC 
AETNA LIFE 1 
PRUDENTIAL INSURANCE 
LINCOLN NATIONAL LIFE Ins 
CONTINENTAL LIFE AND ACCIDENT 


WORKMENS COMPENSATION 
TOAMO STATE INSURANCE FUND 
INDUSTRIAL INDEMNITY CO 
UNDERWRITERS INS 
EMPLOYERS MUTUAL LIAB INS 
LIGERTY MATIONAL INS 


AUTO LIABILITY BODILY INJURY 
FARMERS INSURANCE EXCH 


a aun Ins Co 
UNITED PACIFIC Ins CO 


© PHYS! 

FARMERS INSURANCE EXCH 

FARM BUREAU MUT INS OF IDAHO 
MOTORS INSURANCE CORP 

STATE FARM MUT AUTO INS CO 
TRUCK INSURANCE EXCH 


MONTANA 


FIRE 
HOME So er - 
HARTFORD FIRE 
poy INS eo. r * upaoas 
COMBERNERS UNDERWRITING ALL AC 


HOSPITAL AND MEDICAL EXPENSE 
MONTANA PHYSICIANS SERV 
BANKERS LIFE & CASUALTY 
MUTUAL FIT # & A ASSN 
RESERVE LIFE INS CO 
NATIONAL FARMERS UNION LIFE 


GROUP ACCIDENT AND HEALTH 
Si 


OCCIDENTAL LIFE CALIF 
LINCOLN WATIONAL LIFE INS 


INS COMPENSATION 
RUCK INSURANCE EXCH 
UNITED STATES FIOL 6 GUAR CO 
AMERICAN MUTUAL LIABILITY 
TRAVELERS INSURANCE CO 

TFORD ACCIDENT & INDEMNITY 


ag LIABILITY BODILY InsuRY 
STATE FARM MUT AUTO IAS CO 
Ens INSURANCE EXCH 
HARTFORD ACCIDENT & INDEMNITY 
AMERICAN CASUALTY CO 
TRUCK INSURANCE EXCH 


AUTO PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 39619 


HARTFORD 
NATIONAL FARMERS UNION PROP 


NEVADA 


FIRE 
FUND INS CO 
Twin CITY FIRE INS CO 
UNDERWRITERS INSURANCE 
BLACKSTONE MUTUAL INS 
ROVAL INSURANCE CO 


HOSPITAL AND MEDICAL EXPENSE 
BANKERS LIFE & CASUALTY 
TH & A ASSN 


SenevICtAL stamOane LIFE INS 


GROUP ACCIDENT AND HEALTH 
TRAVELERS INSURANCE CO 
OCCIDENTAL ae Sua 

new YORK 


€ 
men MUTUAL Lire Tas 
WASHINGTON NATIONAL INS 


WORKMENS COMPENSATION 
GLOBE INDEMNITY CO 
EMPLOYERS MUTUAL LIAB INS 
LIBERTY MUTUAL INS CO 
YLAND CASUALTY CO 
ROYAL INDEMNITY CO 


we? eee SY BODILY Tf 
'E FARM MU’ 


ALLSTATE INSURANCE 
TRUCK IMSURANCE EXCH 


AUTO PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 
FARMERS INSURANCE EXCH 
MOTORS INSURANCE CORP 
ALLSTATE INSURANCE 
FIREMANS FUND IND CO 


NEW MEXICO 


FIRE 

FIREMANS FUND INS 

GENERAL INS CO OF AMERICA 
UNITED STATES FIDL & GUAR CO 
INSURANCE CO OF NA 

GLENS FALLS INSURANCE 


HOSPITAL AND MEDICAL n= 
BANKERS LIFE 6 CASUAL 
MUTUAL BENEFIT H 6 A Asan 
RESERVE LIFE INS CO 
BUS MS ASSUR CO 
AMERICA® HATIONAL INS 


GROUP ACCIDENT AND HEALTH 
TRAVELERS INSURANCE CO 10196 
BUSINESS MENS ASSUR CO 10130 
AETNA LIFE INS 550 
OCCIDENTAL LIFE CALIF 507 
METROPOLITAN LIFE INS 405 


NS COMPENSATION 
UMITED STATES FIDL & GUAR 19477 
ADM STATES MUT CAS NH nex 19474 
568 


360 
LIBERTY MUTUAL IWS CO 212 


AUTO LIABILITY BODILY IMyURY 
ATE FARM MUT AUTO INS CO 
FARMERS INSURANCE EXCH 
UNITED STATES FIDL & GUAR 
HARTFORD ACCIOENT 6 INDENT FY 
FIREMANS FUND IND CO 


-— PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 
MOTORS INSURANCE CORP 
COMMERCIAL INS CO TEXAS 
FARMERS INSURANCE EXCH 
CENTRAL NATIONAL INS 


THE SPEcTaToR 





Table 7: Leading Fire, Auto, Health Companies (continued) 


FIRE 
REMENS MUTUAL INS 
UTAH HOME FIRE INS CO 
HOME co 
NORTHWESTERN HUT INSURANCE 
OREGON MUTUAL INS 
HOSPITAL AND MEDICAL EXPENSE 
INTERMOUNTAIN Anse nonns SERV 
SUR UTAH STATE 
BANKERS LIFE 6 CASUAL 
MUTUAL BENEFIT # 6 A ASSN 
RESERVE LIFE INS CO 


ACCIDENT AND HEALTH 
ERS 


AUTO LIABILITY BODILY ImyuRY 
FARMERS INSURANCE 
STATE FARM MUT AUTO INS CO 
ALLSTATE INSURANCE 
}UCK INSURANCE EXCH 
CASUALTY & SURETY 


AUTO PHYSICAL DAMAGE 
STATE FARM MUT AUTO INS CO 19620 
1S INSURANCE EXCH 996 


703 
396 
UNIVERSAL UNDERWRITERS 39 


WYOMING 


FIREMANS FUND INS CO 

ATLAS ASSURANCE CO 

HARTFORD FIRE INS 

INSURANCE CO OF NA 

WOME INSURANCE CO 
HOSPITAL AND MEDICAL EXPENSE 

WYOMING HOSPITAL SERV 


CAL SERV 
BANKERS LIFE & CASUALTY 
AMERICAN REPUBLIC INS 
MUTUAL GENEFIT HG A ASSN 


GROUP ACCIDENT AND HEALTH 
TRAVELERS INSURANCE CO 
EQUITABLE LIFE ASSUR SOC 
METROPOLITAN Lire tn Ins 
LINCOLN MATIONAL LIFE INS 
@ETHA LIFE INS 


WORKMENS COMPENSATION 
UNITED yd 99 & GUAR CO 
FIREMANS FI A 
po gil vorun. IMs © 
CASUALTY 6 sunery 
Queen INSURANCE Ci 


mgt A LIABILITY BODILY INJURY 
TATE FARM MUT 


CASUALTY 


CAL OAMAGE 
STATE FARM MUT AUTO INS CO 1e179 
MOTORS INSURANCE aes 
WYOMING FARM coma af 338 
FARMERS INSURANCE 212 
WAWKEYE SECURITY te 0 185 


November 1958 


Add 000 to all figures 


REGION 9 


CALIFORNIA 


FIRE 
FIREMANS FUND INS CO 


HOSPITAL AND MEDICAL EXPENSE 
HOSPITAL SERVICE OF S CALIF 
CALIF PHYSICIANS SERVICE 

HOSPITAL SERVICE OF CALIF 
RESERVE LIFE INS CO 
SENEFICIAL STANDARD LIFE INS 


GROUP ACCIDENT AND HEALTH 
ae caee LIFE CALIF 399285 
IMS 


380181 

FaAVOLERS. INSURANCE © 230663 

prremncnnne WESTERN states Lire 199180 
INSURANCE 


WORKMENS COMPENSATION 
STATE COMPENSATION INS FUND 
INDUSTRIAL INDEMNITY CO 


ARGOMAUT INS CO 
PACIFIC EMPLOYERS INS CO 
ARGONAUT INSURANCE EXCH 


AUTO LIABILITY BODILY ImsuRY 
STATE FARM MUT AUTO INS CO 
INTER INS EXCH AUTO CLUB S CAL 
pore ok oo ExXCn 
ALLSTATE INSURANCE 
Cot tpenntA STATE AUTO ASSN 


AUTO PHYSICAL 
INTER INS EXCH AUTO CLUB S CAL 
oe ao MUT AUTO INS CO 
WSURANCE EXCH 
ALLSTATE In: 
TMSURANCE CORP 


FIRE 
EGON MUTUAL 
GENERAL INS CO OF AMERICA 
WORTHWESTERN MUT INSURANCE 
LUMBERMENS UNDERWRITING ALLINC 
HARTFORD FIRE INS 


HOSPITAL AND MEDICAL EXPENSE 
SS PHYSICIANS SERV 
THWEST HOSP SERV OREGON 
RESERVE LIFE INS CO 
MUTUAL SENEFIT 4 o A ASSR 
BANKERS LIFE & CASUALTY 


GROUP ACCIDENT AND HEA) *4 
OCCIDENTAL LIFE CALIF 


AE 
CONTINENTAL CASUALTY 


AUTO LIABILITY BODILY ImsuRY 
STATE FARM HUT AUTO INS CO 


ALLSTATE INSURANCE 
TRUCK INSURANCE EXCH 


AUTO PHYSICAL DAMAGE 
EGON AUTOMOBILE INS CO 
STATE FARM MUT AUTO INS CO 
FARMERS INSURANCE EXCH 
MOTORS INSURANCE © 
ALLSTATE INSURANCE 19143 


WASHINGTON 


FIRE 
WESTERN PACIFIC INS CO 
WESTCHESTER FIRE INS CO 
FARMERS HOME MUT INS MINN 
PACIFIC NATIONAL FIRE INS 
VIGILANT INSURANCE CO 


HOSPITAL AND MEDICAL EXPENSE 
KING CO MEDICAL SERV WASH 
WASHINGTON HOSPITAL SERVICE 


NEFIT WH & A ASSN 


GROUP ACCIDENT AND HEALTH 


PACIFIC MUTUAL LIFE 


WORKMENS COMPENSATION 
AETHA CASUALTY & SURETY 
LIGERTY MUTUAL INS CO 
ARGONAUT UNDERWRITERS INS 
CONTINENTAL CASUALTY 
HARTFORD ACCIDENT 6 INDEMNITY 


-_ Bag ay Py ny my 


ANC 
STANDARD ACCIDENT INS 


— PHYSICAL DAMAGE 
ARMERS INSURANCE EXCH 20296 
nent INSURANCE EXCH ame 
BALBOA INSURANCE CO 190 
AMERICAN INSURANCE CO ” 
CENTRAL WATIONAL INS “ 


ALASKA 


RE 
BIRMINGHAM FIRE INS CO PA 
NEW HAMPSHIRE FIRE INS 
WESTERN ASSURANCE CO 
HOME INSURANCE CO 
AMERICAN UNIVERSAL INS CO 
HOSPITAL AND MEDICAL EXPENSE 
WASHINGTON HOSPITAL SERVICE 
BENEFICIAL STANDARD LIFE INS 
CONTINENTAL CASUALTY 
MUTUAL GENEFIT H & A ASSA 
WORTHERN LIFE 


GROUP ACCIDENT AND HEALTH 
AETWA LIFE INS 
NEW YORK LIFE INS 
OCCIDENTAL LIFE CALIF 
PACIFIC MUTUAL LIFE 
PACIFIC NATIONAL LIFE 


COMPENSATION 
EMPLOYERS MUTUAL LIAB INS 
COMMERCIAL INS = ad 
FIREMANS FUND IND CO 
HIGHWAY INSURANCE 
PUBLIC NATIONAL INS CO 


AUTO LIABILITY BODILY INJURY 
GOVERNMENT EMPLOYEES INS 


UNITED STATES — & Guan co 
MARYL. CASUALTY CO 
INTERNATIONAL SERVICE INS CO 


AUTO PHYSICAL DAMAGE 
RNMENT EMPLOYEES INS 
INTERNATIONAL SERVICE INS CO 
HARBOR INS 
UNITED STATES FIDL & GUAR CO 
NATIONAL INDEMNITY 


HAWAEL 


FIRE 
PACIFIC INSURANCE COMPANY LTO 
WOME INS COMPANY OF HAWAII LTO 
HARTFORD FIRE INS 
ISLAND INSURANCE COMPANY LTO 
LONDON ASSURANCE 


HOSPITAL AND MEDICAL EXPENSE 


GAMKERS LIFE & CASUALTY 


GROUP ACCIOENT AND MEALTH 
unt Tes my ~ Lire 
1rE 


AETMA 

JOHN VAL LIFE 
UNION MUTUAL LIFE INS 
PRUDENTIAL INSURANCE 


WORKMENS COMPENSATION 


LIBERTY MUTUAL INS C 
aes Rivage BODILY ImyURY 
By. —y 


COMPANY TD 
COMPANY OF HAWAII LTO 
wantrone ACCIOENT & INDEMNITY 
ISLAND INSURANCE COMPANY LTD 
UNITED SERVICES AUTO ASSA 


AUTO PHYSICAL DAMAGE 
PACIFIC INSURANCE COMPANY LTO 
HARTFORD FIRE INS 
HOME INS COMPANY OF HAWATI LTO 
ISLANO INSURANCE COMPANY LTD 
UNITED SERVICES AUTO ASSA 





COTS 


(hs) 


The world’s oldest insurance company 
is proud of the fact that not only was it cer tainly 
the first 10 appoint a fire insurance agent but that it has 
been a steadfast supporter of the agency system for two OF 
and one-half centuries. We take this opportunity to 
again thank our agents and the National Association of long 


Insurance Agents fo: our prosperous history. 





tame... 


SUN INSURANCE OFFICE Lto. 
sg maha SUN INSURANCE CO. OF N. Y. 


New York: 55 Fifth Avenue 
Chicago: 309 W. Jackson Boulevard 
San Francisco: Deans & Homer, General Agents 
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Table 8: Regional Premium Ratios for Non-Life Lines 


Add 000 to all premiums 


In regions where Earthquake and Aircraft Physical Dam- 


PREMIUMS AS % OF: 
a 


REGIONAL 


TOTAL 
NATIONAL 
LINE TOTAL 
TOTAL 
PREM! UMS 
IN REGION 
REG | ONAL 
TOTAL 


REGION 1 REGION 3 


0 FIRE 3739367 
EXTENDED COVERAGE + EXTENDED COVERAGE 1359799 
OTHER ALLIED LINES 19333 OTHER ALLIED LINES 109000 
HOMEOWNERS MULTIPLE PERIL 339667 HOMEOWNERS MULTIPLE PERIL 580062 
COMMERCIAL MULTIPLE PERIL 29820 2 COMMERCIAL MULTIPLE PERIL 79503 
GROWING CROP ONLY 512 GROWING CROP ONLY 129907 
OCEAN MARINE 79031 OCEAN MARINE 130136 
INLAND MARINE 209779 INLAND MARINE 679358 
ACCIDENT ONLY 129298 ACCIDENT ONLY 349828 
ACCIDENT AND HEALTH 179329 ACCIDENT AND HEALTH 1059060 
HOSPITAL & MEDICAL EXPENSE 1859305 HOSPITAL & MEDICAL EXPENSE 6189911 
GROUP ACCIDENT AND HEALTH 1349203 GROUP ACCIDENT AND HEALTH 5869857 
NON CANCELLABLE ACC & HEALTH 169125 WON CANCELLABLE ACC & HEALTH 399693 
WORKMENS COMPENSATION 1219982 WORKMENS COMPENSATION 1899645 
LIABILITY OTHER THAN AUTO BI 479744 LIABILITY OTHER THAN AUTO BI 1085747 
AUTO LIABILITY BODILY INJURY 2069777 AUTO LIABILITY BODILY INJURY 3039423 
AUTO LIABILITY PROP DAMAGE 879950 AUTO LIABILITY PROP DAMAGE 2169881 
AUTO PHYSICAL DAMAGE 1049044 AUTO PHYSICAL DAMAGE 4109341 
LIABILITY OTHER THAN AUTO PD 99013 LIABILITY OTHER THAN AUTO PD 319571 
FIDELITY 59876 FIDELITY 229681 
SURETY 99212 SURETY 299870 
GLASS 39685 GLASS 110130 
BURGLARY AND THEFT 69443 BURGLARY AND THEFT 259442 
BOILER AND MACHINERY 69880 BOILER AND MACHINERY 189979 
MISCELLANEOUS 29423 MISCELLANEOUS 69309 

TOTAL ALL LINES 192189709 TOTAL ALL LINES 303389514 


REGION 2 REGION 4 


FIRE 3769127 FIRE 1509104 
EXTENDED COVERAGE 1099662 EXTENDED COVERAGE 715834 
OTHER ALLIED LINES 59827 OTHER ALLIED LINES 99912 
HOMEOWNERS MULTIPLE PERIL 699601 HOMEOWNERS MULTIPLE PERIL 89756 
COMMERCIAL MULTIPLE PERIL 59477 COMMERCIAL MULTIPLE PERIL 29246 
GROWING CROP ONLY 258 GROWING CROP ONLY 409900 
OCEAN MARINE 1209613 OCEAN MARINE 39816 
INLAND MARINE 99001 INLAND MARINE 309160 
ACCIDENT ONLY 319383 ACCIDENT ONLY 149881 
ACCIDENT AND HEALTH 729800 ACCIDENT AND HEALTH 409500 
HOSPITAL & MEDICAL EXPENSE 5759174 HOSPITAL & MEDICAL EXPENSE 2179495 
GROUP ACCIDENT AND HEALTH 4879642 GROUP ACCIDENT ANO HEALTH 1439400 
NON CANCELLABLE ACC & HEALTH 439364 NON CANCELLABLE ACC & HEALTH 169010 
WORKMENS COMPENSATION 3869686 WORKMENS COMPENSATION 889482 
LIABILITY OTHER THAN AUTO BI 2060160 LIABILITY OTHER THAN AUTO BI 449086 
AUTO LIABILITY BODILY INJURY 588920 AUTO LIABILITY BODILY INJURY 1599373 
AUTO LIABILITY PROP DAMAGE 2169180 AUTO LIABILITY PROP DAMAGE 769762 
AUTO PHYSICAL DAMAGE 2909723 AUTO PHYSICAL DAMAGE 1669635 
LIABILITY OTHER THAN AUTO PD 329081 LIABILITY OTHER THAN AUTO PD 119793 
FIDELITY 239452 FIDELITY 89937 
SURETY 319837 SURETY 149990 
GLASS 139266 GLASS 29903 
BURGLARY AND THEFT 289575 BURGLARY ANO THEFT 89301 
BOILER AND MACHINERY 159916 BOILER AND MACHINERY 49974 
MISCELLANEOUS 89322 MISCELLANEOUS 59541 

TOTAL ALL LINES 328399058 TOTAL ALL LINES 193429801 


November 1958 


NATIONAL 
LINE TOTAL 





Table 8: Regional Premium Ratios (continued) 


PREMIUMS AS % OF; 


PREM! UMS 
IN REGION 
REGIONAL 
TOTAL 


TOTAL 


2300764 
725309 
19445 
240399 
30055 
110716 
109202 
322508 
249120 
890249 
2409434 
1939708 
329569 
128909 
490505 
2219337 
1050338 
2299756 
159017 
129185 
219130 
49326 
119674 
994466 
109280 
1978659392 


FIRE 

EXTENDED COVERAGE 

OTHER ALLIEO LINES 
HOMEOWNERS MULTIPLE PERIL 
COMMERCIAL MULTIPLE PERIL 
GROWING CROP ONLY 

OCEAN MARINE 

INLAND MARINE 

ACCIDENT ONLY 

ACCIDENT AND HEALTH 
HOSPITAL & MEDICAL EXPENSE 
GROUP ACCIDENT AND HEALTH 
WON CANCELLABLE ACC & HEALTH 
WORKMENS COMPENSATION 
LIABILITY OTHER THAN AUTO BI 
AUTO LIABILITY BODILY INJURY 
AUTO LIABILITY PROP DAMAGE 
AUTO PHYSICAL DAMAGE 
LIABILITY OTHER THAN AUTO PD 


BURGLARY AND THEFT 
BOILER AND MACHINERY 
MISCELLANEOUS 

TOTAL ALL LINES 


REGION 6 


FIRE 1089487 
EXTENDED COVERAGE 349525 
OTHER ALLIED LINES 549 
HOMEOWNERS MULTIPLE PERIL 99652 
COMMERCIAL MULTIPLE PERIL 19443 
GROWING CROP ONLY 39631 
OCEAN MARINE 49542 
INLAND MARINE 110910 
ACCIDENT ONLY 89119 
ACCIDENT AND HEALTH 319730 
HOSPITAL & MEDICAL EXPENSE 1029350 
GROUP ACCIDENT AND HEALTH 800983 
NON CANCELLABLE ACC & HEALTH 69073 
WORKMENS COMPENSATION 485781 
LIABILITY OTHER THAN AUTO BI 169330 
AUTO LIABILITY BODILY INJURY 789424 
AUTO LIABILITY PROP DAMAGE 399749 
AUTO PHYSICAL DAMAGE 9860142 
LIABILITY OTHER THAN AUTO PD 59790 
FIDELITY 40937 
SURETY 79779 
GLASS 19533 
BURGLARY AND THEFT 49721 
BOILER AND MACHINERY 39604 
MISCELLANEOUS 298863 

TOTAL ALL LINES 7189679 


Fire 1719179 
EXTENDED COVERAGE 399199 
OTHER ALLIED LINES 567 
HOMEOWNERS MULTIPLE PERIL 319226 
COMMERCIAL MULTIPLE PERIL 159541 
GROWING CROP ONLY 29634 
OCEAN MARINE 299271 
INLAND MARINE 479158 
ACCIDENT ONLY 150436 
ACCIDENT AND HEALTH 429984 
HOSPITAL & MEDICAL EXPENSE 1659201 
GROUP ACCIDENT AND HEALTH 3349369 
NON CANCELLABLE ACC 6 HEALTH 169359 


48 


NATIONAL 
LINE TOTAL 


Add 000 to all premiums 


REGION 


FIRE 
EXTENDED COVERAGE 
OTHER ALLIED LINES 
HOMEOWNERS MULTIPLE PERIL 
COMMERCIAL MULTIPLE PERIL 
GROWING CROP ONLY 
OCEAN MARINE 
INLAND MARINE 
ACCIDENT ONLY 
ACCIDENT AND HEALTH 
HOSPITAL & MEDICAL EXPENSE 
GROUP ACCIDENT AND HEALTH 
NON CANCELLABLE ACC 6& HEALTH 
WORKMEMS COMPENSATION 
LIABILITY OTHER THAN AUTO BI 
AUTO LIABILITY BODILY INJURY 
AUTO LIABILITY PROP DAMAGE 
AUTO PHYSICAL DAMAGE 
LIABILITY OTHER THAN AUTO PO 
FIDELITY 
SURETY 
GLASS 
BURGLARY AND THEFT 
BOILER ANO MACHINERY 
MISCELLANEOUS 

TOTAL ALL LINES 


REGION 


FIRE 
EXTENDED COVERAGE 
OTHER ALLIED LINES 
HOMEOWNERS MULTIPLE PERIL 
COMMERCIAL MULTIPLE PERIL 
GROWING CROP ONLY 
OCEAN MARINE 
INLAND MARINE 
ACCIDENT ONLY 
ACCIDENT AND HEALTH 
HOSPITAL & MEDICAL EXPENSE 
GROUP ACCIDENT AND HEALTH 
NON CANCELLABLE ACC & HEALTH 
WORKMENS COMPENSATION 
LIABILITY OTHER THAN AUTO BI 
AUTO LIABILITY BODILY INJURY 
AUTO LIABILITY PROP DAMAGE 
AUTO PHYSICAL DAMAGE 
LIABILITY OTHER THAN AUTO PD 
FIDELITY 
SURETY 
GLASS 
BURGLARY AND THEFT 
BOILER AND MACHINERY 
MISCELLANEOUS 

TOTAL ALL LINES 


REGION 9 


WORKMENS COMPENSATION 
LIABILITY OTHER THAN AUTO BI 
AUTO LIABILITY BODILY INJURY 
AUTO LIABILITY PROP DAMAGE 
AUTO PHYSICAL DAMAGE 
LIABILITY OTHER THAN AUTO PD 
FIDELITY 
SURETY 
GLASS 
BURGLARY AND THEFT 
BOILER AND MACHINERY 
MISCELLANEOUS 

TOTAL ALL LINES 


PREMIUMS AS % OF: 


7 


1599903 
979593 
19514 
119397 
19120 
100770 
199662 
359909 
129555 
409691 
1370627 
1439686 
109327 
1719562 
349622 
1500452 
779462 
2019758 
120491 
89684 
160846 
29866 
92780 
5eiTl 
49337 
193789796 


639678 
430179 
238 
50049 
10545 
92003 
392 
119336 
50825 
129985 
630941 
589983 
79773 
329692 
179564 
559805 
299158 
900816 
59613 
39045 
100393 
19380 
39311 
19724 
19631 
5379073 


1889527 
819311 
3119550 
1379004 
2694326 
185590 
100892 
279243 
40374 
129118 
50379 
149132 
290119581 


1368 
1269 
1463 
1304 
1209 
1320 
1005 
1565 

%e3 
1064 

609 
2309 
11¢6 
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WANTED 


We’re looking for an Un-average man 


The fellow who doesn’t want an average job. 

The man who thinks chicken feed is for the birds. 
The man who has the know-what-I-want-out-of-life 
initiative to get there, too, if given the opportunity. 


if you have: A Successful sales record of five years or longer. Can fur- 


nish proof of sales management of at least 5 men for two years or more... 


we want to hear from you. 11 you are this un-average man 


we will outline for you specific steps that will lead you straight to the top. You 
can look forward to a business of your own... A Mutual of Omaha contract that 
can net you as much as seven cents per person in your assigned territory. Terri- 


tories vary in size from 250,000 to 1,000,000 people. 


write today TO: HOWARD DEWEY 
MUTUAL OF OMAHA 
OMAHA, NEBRASKA 


He'll tell you why young men who are going 
places, GO WITH MUTUAL OF OMAHA. 


MUTUAL OF OMAHA HAS PAID MORE THAN ONE BILLION DOLLARS IN BENEFITS 


Mutual 4 


5 : E 
OF OMAHASSs V. J. SKUTT, President 


Largest Company in the World Specializing in Health.& Accident Insurance Protection. 


November 1958 49 





CONNECTICUT 
MAINE 
MASSACHUSETTS 
NEW HAMPSHIRE 
RHODE ISLAND 
VERMONT 

REGION TOTALS 


NEW JERSEY 

NEW YORK 

PENNSYLVANIA 
REGION TOTALS 


ILLINOIS 

INDIANA 

MICHIGAN 

OHIO 

WISCONSIN 
REGION TOTALS 


IOWA 

KANSAS 

MINNESOTA 

MISSOURI 

NEBRASKA 

NORTH DAKOTA 

SOUTH DAKOTA 
REGION TOTALS 


DELAWARE 

DIST OF COLUMBIA 

FLORIDA 

GEORGIA 

MARYLAND 

NORTH CAROLINA 

SOUTH CAROLINA 

VIRGINIA 

WEST VIRGINIA 
REGION TOTALS 


ALABAMA 
KENTUCKY 
MISSISSIPPI 
TENNESSEE 

REGION TOTALS 


ARIZONA 
LOUISIANA 
OKLAHOMA 
TEXAS 

REGION TOTALS 


ARKANSAS 
COLORADO 
IDAHO 
MONTANA 


NEW MEXICO 
UTAH 
WYOMING 
* REGION TOTALS 


CALIFORNIA 

OREGON 

WASHINGTON 
REGION TOTALS 


US AND OC 


CANADA 

ALASKA 

CANAL ZONE 
HAWAIT 

MEXICO 
PHILLIPINE IDS 
PORTO RICO 
MISCELLANEOUS 


GRAND TOTAL 


Table 9: Ordinary Life Premiums and Benefits by States 


(For companies leading in ordinary life premiums in each state, see Table 12.) 
Add 000 to all dollar figures, except last columi: 


1956 


BUSINESS 
WRITTEN 


7599574 
1679386 
192009678 
1509569 
2419852 
822914 
296229973 


197829899 
496539900 
299569314 
993930113 


296185561 
1259862690 
19676104 
292969231 

68635557 
9290739143 


6019025 
5552594 
6249263 
8699540 
3349539 
929566 
121+456 
391965983 


1579569 
2139362 
192219247 
6919675 
7759374 
6919583 
328785 
8465757 
2639122 
595899474 


5542662 
4945792 
2129945 
612908 
198755307 


3409463 
490765 
5665549 
320679601 
494679378 


3615698 
47959788 
119452 
1409708 
66+995 
2049013 
2179602 
779234 
196679400 


42008699721 
3855114 
589%070 

50632905 


4299519676 


292599329 
229677 
39257 
2449228 
479428 
199357 
379825 
8255801 


4694119578 


PREMIUMS 
RECEIVED 


12993986 
329399 
2299958 
249951 
390231 
159768 
4719705 


29860541 
8989710 
4889424 
196859575 


469 9640 
1455054 
2739386 
3620541 
1599241 
194299862 


1029547 
809272 
1079563 
1419041 - 


5249975 


219469 
36,008 
1299425 
919252 
1079436 
1039266 
360863 
1059901 
449466 
6762086 


64008 
669038 
279093 
789614 
2359753 


319457 
600340 
699049 
2930117 
4539963 


349366 
639504 
189505 
239649 
82080 
209755 
279501 
119497 
2085357 


5399317 
639064 
959467 

6975848 


6938649224 


4569710 
22970 
736 
282983 
155 
60267 
50220 
1439249 


790289514 


BUSINESS 
WRITTEN 


9069592 
2259423 
194049572 
1839462 
275%702 
929016 
390879767 


293319160 
596119328 
398008706 
1197439194 


39090081 
294389956 
198799463 
297209803 
190329588 
1191619891 


7149395 
6639381 
9839199 
192430774 


492669531 


2149947 
2229439 
194312058 
190192860 
9029914 
191049447 
4559892 
9579661 
3359658 
696449876 


6885745 
6539204 
2969319 
7109300 
293469568 


372s701 
7259364 
6359463 
394479925 
591619453 


4349631 
595208 
1769411 
1669933 
779598 
2585881 
2689407 
76+461 
220569530 


497419643 
4109643 
6742090 

598269376 


5293179186 


490799274 
399007 
1608 
2609349 
479657 
17224 
569362 
193159225 


58913398692 


1957 


PREM! UMS 
RECE! VED 


1399910 
329897 
2439264 
269582 
410314 
149164 
4989131 


323 9664 
9499904 
528220 
108019788 


5029277 
1853556 
2949281 
4100835 
1669037 
195589986 


1099008 
890924 
1309607 
1689651 
579152 


5949819 


259271 
379517 
1519711 
1069396 
1189029 
1139620 
479969 
1129896 
479144 
7609553 


749207 
715498 
349978 
859130 
2659813 


359598 
862087 
809890 
329683 
5329258 


379530 
699530 
209812 
259513 
89996 
239996 
309086 
119959 
2289422 


5779326 

669368 
1029378 
7469072 


629869842 


4759563 
39804 
417 
315118 
379 
69298 
79705 
1719742 


796835868 


TERMINA- 
TIONS 
PAID 


3579585 
1089421 
6399032 
83639 
138013 
439709 
1037090399 


9579638 
296909637 
19778966 
594279241 


193419296 
194369932 
633584 
191939752 
4270757 
502339321 


3739039 
349 9368 
4530289 
6529276 
2449446 


292039424 


1289228 
1739642 
5099688 
5535140 
4319473 
5699796 
2439923 
4789299 
1679552 
392559741 


3419373 
3379159 
1489992 
3839640 
192119164 


1769061 
3079557 
3630368 
198609350 
297079336 


2379216 
2989120 
949709 
819889 
379338 
1079969 
1710868 
479585 
120769694 


199129653 
2319313 
3339675 

294779641 


2499629961 


196959831 
219030 
29124 
1219110 
289362 
149048 
259366 
6599390 


2795300222 


BUSINESS 

IN FORCE 

DEC, 31 
1957 


593099650 
192459304 
991890316 
19012679 
195849756 
5380135 
1898792340 


1296549493 
3497149744 
2094720274 
6798419511 


1992995511 
798809677 
119330*281 
1691149413 
69531603 
6191569485 


426010849 
324649543 
592880415 
698089872 
293529510 


2491636274 


9685759 
195860248 
597362058 
493689835 
496349275 
497329923 
199618736 
497449529 
198472895 
3026019258 


299319651 
29972600 
194449932 
395179243 
1023669426 


194349815 
301519453 
299320161 
1491099315 
2196279744 


196152047 
297582933 
8949363 
9489763 
3349556 
9829516 
192679798 
4599879 
992815355 


2295982408 
294672905 
399099139 

2899759452 


27393939845 


2390890646 
1389441 
219740 
192842007 
1609240 
137*708 
2299798 
596499399 


30491049324 


PERSONAL INCOME 
STATE PER 


PREMIUMS AS 
% OF STATE 


NNNH 
eeenee 

Freon 
w2F0o 
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CONNECTICUT 
MAINE 
MASSACHUSETTS 
NEW HAMPSHIRE 
RHODE ISLAND 
VERMONT 

REGION TOTALS 


NEW JERSEY 

NEW YORK 

PENNSYLVANIA 
REGION TOTALS 


ILLINOIS 
INDIANA 
MICHIGAN 
OHIO 
WISCONSIN 
REGION TOTALS 


TOWA 

KANSAS 

MINNESOTA 

MISSOURI 

NEBRASKA 

NORTH DAKOTA 

SOUTH DAKOTA 
REGION TOTALS 


DELAWARE 

DIST OF COLUMBIA 

FLORIDA 

GEORGIA 

MARYLAND 

NORTH CAROLINA 

SOUTH CAROLINA 

VIRGINIA 

WEST VIRGINIA 
REGION TOTALS 


ALABAMA 
KENTUCKY 
MISSISSIPPI 
TENNESSEE 

REGION TOTALS 


ARIZONA 
LOUISIANA 
OKLAHOMA 
TEXAS 

REGION TOTALS 


ARKANSAS 
COLORADO 

I DAHO 
MONTANA 
NEVADA 
NEW MEXICO 
UTA 


WYOMING 
REGION TOTALS 


CALIFORNIA 

OREGON 

WASHINGTON 
REGION TOTALS 


US AND DC 


CANADA 
ALASKA 

HAWAII 

PORTO RICO 
MISCELLANEOUS 


GRAND TOTAL 


November 1958 


Table 10: Industrial Life Premiums and Benefits By States 
(For companies leading in industrial life premiums in each state, see Table 12.) 


BUSINESS 
WRITTEN 


419121 
112001 
1119313 
79744 
209052 
39982 
195213 


1055952 
168+867 
4169073 
6905892 


325138 
1739126 
2119024 
4005707 
15%705 
19125700 


169881 
433013 
129742 
1789453 
92416 
262 


270 
261037 


265593 
709338 
6929393 
675 5867 
1859577 
4139592 
4945930 
3049216 
579383 
299209889 


4429828 
1819535 
799140 
3649605 
12068+108 


149479 
1769715 
689955 
502890 
7629949 


1109389 
449129 
448 

199 

134 
239059 
39831 
129220 
183409 


2452030 
39659 
69465 

2559154 


794639351 


939625 
33 

1% 
39452 
239749 


795845284 


Add 000 to all dollar figures, except last column 


1956 


PREM! UMS 
RECE | VED 


1139791 


679519 
1325342 
1455769 
3459630 


919776 
409232 
529171 
1005556 
169729 
3019464 


89268 
99781 
92939 
369593 
39821 
86 

95 
689583 


59698 
99573 
639740 
719205 
379243 
48e974 
3429922 
489144 
139468 
6409967 


472868 
299566 
60411 
379673 
1212518 


29382 
259780 
109286 
539594 
929042 


89622 
69971 
676 
772 
181 
20162 
20303 
162 
219849 


619666 
29629 
59475 

699770 


197759614 


599813 
46 

49 

227 
30169 


198365918 


BUSINESS 
WRITTEN 


359990 
109134 
1012550 
79427 
192033 
39286 
1779420 


1049628 
1622386 
4269254 
6939268 


3409912 
1719997 
2479710 
400+990 
169648 
191789257 


139959 
479034 
99330 
233504 
8891 
187 

154 
313059 


369966 
719404 
8255458 
7329213 
1769477 
4829119 
488741 
3429785 
549484 
392129647 


5185335 
1819362 
849127 
3729422 
191569246 


199028 
2479830 
659348 
5089615 
8409821 


909627 
482908 
258 

309 

163 
202484 
109943 
19218 
1729910 


2759378 
29943 
59464 

2839785 


800289413 


309393 


890679135 


1987 


PREM! UMS 
RECEIVED 


249858 
69135 
599511 
59380 
129002 
29398 
1109284 


649237 
1249779 
1435135 
3329151 


899279 
409276 
539772 
999102 
159975 
298 9404 


79687 
89388 
99253 
349793 
39709 
79 

106 
642515 


59572 
109174 
62 9339 
615940 
360053 
455180 
459423 
470777 
139390 

3279848 


509649 
279581 
69880 
369758 
1219868 


29604 
289335 
89382 
769994 
1169315 


89309 
79194 
637 
750 
184 
29326 
4s073 
203 
239676 


585939 
29434 
59280 

669653 


194615714 


409209 
64 

51 

403 
20114 


195049555 


” TERMINA- 
TIONS 
PAID 


649320 
199361 
1429782 
129784 
309278 
50372 
2749897 


1819392 
3629664 
4899916 
190339972 


3329258 
1885693 
2379737 
4115591 
319936 
192029215 


199293 
370915 
259767 
1839872 
139076 
175 

168 
2809286 


279648 
800484 
6785595 
6619575 
1639479 
3519844 
4729814 
3079509 
545216 
297989164 


4299224 
1769368 
749157 
338 9564 
190189313 


169324 
1986 9606 
6498613 
4709434 
7509177 


955978 
429767 
563 
19172 
334 
179767 
109607 
19167 
1709355 


2179352 
99365 
82853 

2359570 


797639949 


1029560 
390 


109 
49215 
39068 


798749291 


BUSINESS 

tN FORCE 

DEC. 31 
1957 


6519925 
162952 
195529360 
1425679 
3112424 
625736 
29884078 


19749 9846 
39206+760 
399145660 
608732286 


294940745 
191735366 
195795364 
297579377 

4552098 
824600450 


213525 
2729480 
258 9542 
19079s766 
1069090 
29460 
39156 
199369019 


1482670 
266 9584 
19535708 
197460412 
9942230 
19333%766 
192770437 
192149462 
389+950 
829079219 


19278060 
8245468 
2419392 

191699647 

305130567 


809896 
9659286 
2785351 

19808963 
391330496 


2499513 
2185687 
169976 
199955 
52007 
789775 
1229142 
59202 
7169257 


198019227 
709037 
1459196 
290169462 


4024400834 


120049859 
1970 
19406 
8472 

495375 


4195060916 


% OF STATE 


STATE PER 








CONNECTICUT 
MAINE 
MASSACHUSETTS 
NEW HAMPSHIRE 
RHODE ISLAND 
VERMONT 

REGION TOTALS 


NEW JERSEY 

NEW YORK 

PENNSYLVANIA 
REGION TOTALS 


ILLINOIS 

INDIANA 

MICHIGAN 

OHIO 

WISCONSIN 
REGION TOTALS 


I1OWA 

KANSAS 

MINNESOTA 

MISSOURI 

NEBRASKA 

NORTH DAKOTA 

SOUTH DAKOTA 
REGION TOTALS 


DELAWARE 

DIST OF COLUMBIA 

FLORIDA 

GEORGIA 

MARYLAND 

NORTH CAROLINA 

SOUTH CAROLINA 

VIRGINIA 

WEST VIRGINIA 
REGION TOTALS 


ALABAMA 
KENTUCKY 
MISSISSIPPI 
TENNESSEE 

REGION TOTALS 


ARIZONA 
LOUISIANA 
OKLAHOMA 
TEXAS 

REGION TOTALS 


ARKANSAS 
COLORADO 

1 DAHO 
MONTANA 
NEVADA 
NEW MEXICO 
UTAH 


WYOMING 
REGION TOTALS 


CALIFORNIA 

OREGON 

WASHINGTON 
REGION TOTALS 


US AND DC 


CANADA 

ALASKA 

CANAL ZONE 
HAWAII 

MEXICO 
PHILLIPINE IDS 
PORTO RICO 
MISCELLANEOUS 


GRAND TOTAL 


Table 11: Group Life Premiums and Benefits By States 


Add 000 to all dollar figures, except last column 


1956 


5985681 
665860 
7569580 
649437 
759615 
329594 
196149767 


191699585 
393019632 
197069636 
691779853 


201049837 
7222067 
19387s032 
194059680 
4209287 
690392903 


2235869 
1779840 
3379142 
5219421 
1372010 
37+985 
379202 
194729469 


739391 
1325990 
550743 
5339194 
4949757 
4669154 
218797 
457819 
2369671 

391665516 


427+130 
321+585 
193+950 
3872469 
193300134 


1352098 
4500672 
301s721 
194969692 
293849183 


109 9696 
2309218 
655785 
825853 
369528 
959236 
1212038 
40710 
7822064 


299250522 
2299259 
3070134 

394619915 


2624292804 


196720368 
279433 
13395 
972618 

70 
19629 
135318 
48625307 


2897389142 


PREMIUMS 
RECEIVED 


210996 
49527 
369872 
39049 
42982 
12539 
729965 


49 e807 
1609977 
1039598 
3149442 


920225 
359576 
665384 
849684 
229883 
3010752 


119700 
109122 
200048 
279783 
59751 
12648 
10573 
789625 


401646 
139734 
8159655 
219030 
199595 
169351 
1249234 
220399 
119680 
120509842 


179885 
129941 

69316 
209659 
57801 


4e731 
230232 
120991 
1572043 
1979997 


59577 
10+791 
29497 
32516 
1s290 
32614 
60414 
12608 
350307 


1099384 
69502 
159646 
1339532 


202439263 


649187 
601 
160 

49232 


93 


690 
169697 


293309123 


BUSINESS 
WRITTEN 


4269700 
699733 
789s702 
979367 
1089578 
40799 
1953298679 


9862016 
304069685 
19598 s804 
599919505 


197602948 
7049199 
194120457 
191799274 
358912 
59415790 


2439481 
2589166 
4339591 
6039256 
2259474 
352506 
499207 
19848681 


199762 
2120977 
8110174 
6829112 
42865307 
3769217 
3510297 
5140515 
2909728 
398672089 


4369493 
3372012 
2249936 
527732 
195269173 


146050 
5979587 
2779877 
198929887 
299149401 


1419298 
3709081 
739428 
709901 
519343 
118437 
1299178 
459337 
1290003003 


491585996 
2519333 
4722082 

496829411 


2899789932 


294519602 
139605 
684 


815783 
47 

714 
279783 
4759752 


3220302900 


1957 


PREMIUMS 
RECEIVED 


249230 
59131 
429707 
39717 
50966 
19665 
839416 


540808 
1859760 
1149272 
35498640 


1079441 
445881 
759224 
930233 
26 9680 

3470459 


129248 
119626 
22 9656 
290816 
79560 
19861 
19916 
879683 


59136 
139218 
229587 
25087 
219710 
199150 

99765 
240314 
159687 

1560654 


200383 
149783 

79591 
249846 
672603 


69240 
219700 
139630 
679604 

1099174 


59610 
139357 
39471 
40035 
19623 
59154 
69875 
19931 
429056 


1219525 
109523 
179382 

1499430 


193965315 


739565 
790 


22 
49809 


91 
866 
229384 


195009842 


612040 
229884 
2249425 
169675 
369864 


229462 
3869350 


1669314 
7559704 
4769883 
15398s901 


5029514 
2909818 
5150802 
4129255 
639231 
128045620 


600249 
582410 
759758 
"2110883 
1060191 
69532 
99121 
5485144 


359463 
865544 
3789308 
4319132 
859967 
219»000 
1469701 
1609505 
1012901 
196459521 


18865872 

969219 
1279862 
2029737 
6159690 


239248 
2559646 
759745 
7499383 
191040022 


600391 
830621 
219206 
179610 
152036 
362042 
279312 
90215 
2700433 


103299737 
720125 
1609655 
195620517 


993369198 


715+999 
29966 
71 
169594 
2 


$59 


159529 
1189868 


1092069886 


BUSINESS 

IN FORCE 

DEC. 31 
1957 


392209956 
4735184 


992719122 


694149437 
2095962087 
1193079577 
3893160101 


1009322703 
497212052 
99070s 766 
996340325 
295089949 
379067+795 


192012860 
193040774 
224045324 
303272844 
7310294 
194620 
2000175 
9936408691 


5930456 
195982057 
202749823 
206719523 
294419677 
292462004 
192102033 
294879820 
104125258 

1699352651 


290995216 
19605786 

7549573 
204482990 
60908565 


6729424 
201615288 
195332694 
793060206 

1196739612 


5732903 
103470485 
3022643 
3932084 
165 062 
4459397 
6865872 
2062230 
401200676 


1691259870 
191920835 
29248+740 

1995675445 


15392279858 


991080605 
1269019 
20225 
5339186 
419 
100795 
1199709 
300622893 


16691919709 


STATE PER 


THE SPECTATOR 





These 17 Points 
make a picture of our “Leader’ 


ee se Leader — typical member of the 

ers Association, New England Life’s : 

organization of its most successful salesmen. £.~+ ss 
His description comes from a Spring survey - ‘) 

of the Leaders themselves. Three-quarters of 2.__— / 16 

the membership answered a questionnaire ] 

that helped us construct this composite 

salesman. Here then is Mr. Average Leader: 


1. 41 years old 
2. married 
3. two children 


4. annual income of 
$17,686 from life 
insurance sales 


5. attended college 


6. has been with New 
England Life 10 years 


7. believes in his product 
(and how!... his family 

is protected by $95,580 
of personal insurance) 


8. completed his home 
study Training Course 
long ago 


9. graduated from our 
Career Underwriting 
Training School 


. «-@Nd don’t overlook point #17: Mr. Leader is un- 
reservedly optimistic. He’s looking forward to an even 
better year than last — which means the best year of his 
life. ‘Don’t talk to me about a recession,” (was a typical 
comment from the questionnaire). ‘I’m too busy mak- 
ing a good living to talk myself into a slump!” 
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10. praises the sales and 
advertising material his 
company makes available 


11. averaged 16 calls a 
week and turned 8 into 
interviews 


12. insured 51 persons last 
year 


13. he chalked up more 
than $1,000,000 in sales 
last year ($1,132,888 

to be exact!) 


14, is an Advanced 
Underwriter or a C.L.U., 
or is studying to 

become one 


15. is active in community 
affairs 


16. is a consistent 
National Quality 
Award winner 


NEW ENGLAND 


SMilitl LF EB fae ney 


THE COMPANY THAT FOUNDED MUTUAL 
LIFE INSURANCE IN AMERICA — 183° 


53 





Table 12: Leading Companies in Ordinary and Industrial Life 


(For ordinary and industrial state premium totals, see Tables 9 and 10.) 


LEADERS IN ORDINARY 


CONNECTICUT 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
CONNECTICUT GENERAL LIFE 
TRAVELERS INSURANCE CO 


MAINE 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
JOHN HANCOCK MUTUAL LIFE 
EQUITABLE LIFE ASSUR WY 


MASSACHUSETTS 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
PRUDENTIAL INSURANCE 
NEW ENGLAND MUT LIFE 
MASSACHUSETTS SAVINGS 6K 


NEW HAMPSHIRE 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
WEW ENGLAND MUT LIFE 
MUTUAL BENEFIT LIFE 


RHODE ISLAND 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
PRUDENTIAL INSURANCE 
MASSACHUSETTS MUTUAL LIFE 
WORTHWESTERN MUTUAL 


VERMONT 
METROPOLITAN LIFE 
WATIOWAL LIFE VT 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
JOHN HANCOCK MUTUAL LIFE 


WEW JERSEY 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
EQUITABLE LIFE ASSUR NY 
NEW YORK LIFE INS CO 


WEW YORK 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
EQUITABLE LIFE ASSUR NY 
NEW YORK LIFE INS CO 
JOHN HANCOCK MUTUAL LIFE 


PENNSYLVANIA 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
EQUITABLE LIFE ASSUR N Y 
NEW YORK LIFE INS CO 
JOHN HANCOCK MUTUAL LIFE 


ILLINOIS 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
EQUITABLE LIFE ASSUR NY 
NORTHWESTERN MUTUAL 


INDIANA 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
ALINCO LIFE INS 
NORTHWESTERN MUTUAL 
EQUITABLE LIFE ASSUR 


CHIGAN 

METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
EQUITABLE LIFE ASSUR 
WORTHWESTERN MUTUAL 
NEW YORK LIFE INS CO 


OHIO 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
NORTHWESTERN MUTUAL 
NEW YORK LIFE INS CO 
WESTERN & SOUTHERN LIFE 


2795790096 
2006240991 
1505199798 
599529996 
407960550 


700060579 
407740849 
299420743 
294392940 
197349003 


4796272968 
3796489533 
2505260351 
17928699827 
1297949676 


601139051 
305510605 
292799997 
198502843 
1980698246 


929100716 
791750523 
490299199 
203100557 
198679792 


207320129 
198469313 
107350655 
192045540 
191640002 


8654729997 
7204510614 
160112¢275 
1501160497 
1491619690 


182286015054 
17497809943 
6794700535 
6524699207 
5928269239 


11694749013 
8606785374 
2395010424 
2107729635 
2024200689 


7495420155 
6994315950 
3602209975 
319521+766 
2492119132 


2794662861 
1491459186 
11016596786 
9078865052 
806989273 


3724315168 
3405199500 
1991459323 
1920425743 
1391870996 


6298545653 
4501420598 
2296469060 
2009129494 
18090%600 


LEADERS IN INDUSTRIAL 


REGION 1 


1008893960278 
83202779269 
669 00029461 
25002730657 
20822062800 


28091569346 
191 04965161 
10604729916 
98 20049961 
5609522664 


1985391820266 
1957900680186 
19008 06659421 
50305060582 
56367750132 


24490459959 
151602s071 
9904130167 
5391360965 
5425200062 


37795712080 
30020060168 
16201379845 
6206565572 
5999659540 


11091919355 
5508510281 
6607639352 
4408719401 
4996679100 


CONNECTICUT 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
PRUDENTIAL INSURANCE 
COLONIAL LIFE INS CO 
COLUMBIAN MUTUAL LIFE N Y 


MAINE 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
BOSTON MUTUAL LIFE INS 
WASHINGTON WAT INS 


MASSACHUSETTS 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
PRUDENTIAL INSURANCE 
BOSTON MUTUAL LIFE INS 
WASHINGTON NAT INS 


NEW HAMPSHIRE 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
PRUDENTIAL INSURANCE 
BOSTON MUTUAL LIFE INS 
WASHINGTON NAT INS 


RHODE ISLAND 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
PRUDENTIAL INSURANCE 
BOSTON MUTUAL LIFE INS 
WASHINGTON NAT INS 


VERMONT 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
PRUDENTIAL INSURANCE 
BOSTON MUTUAL LIFE INS 
WASHINGTON NAT INS 


REGION 2 


3975999250082 
2990001759666 
65497629729 
51000160512 
49192510613 


7918420500134 
60893 58360636 
2029795879520 
2034857509506 
2937293162090 


406809519017 
3931659629280 
83106540928 
7939367020 
87502650575 


NEW JERSEY 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
WASHINGTON NAT INS 
COLONIAL LIFE INS CO 


NEW YORK 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
UNITY MUTUAL LIFE NY 
COLUMBIAN MUTUAL LIFE N Y 


PENNSYLVANIA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
OCK MUTUAL LIFE 
KNIGHTS LIFE INS 
HOME LIFE PA 


REGION 3 


3005125100658 
22850 98840164 
1923606869601 
1009203355883 

862 56789472 


1014804920994 
586928990297 
86226605182 
342 02500199 
3040136098 


1053606309507 
1941597489723 
68301222005 
53395592054 
46099179574 


296718489505 
1981609429384 
7010620984 
77498120889 
75195599180 


ILLINOIS 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
WESTERN & SOUTHERN LIFE 
JOHN HANCOCK MUTUAL LIFE 
CHICAGO METRO MUTL ASSUR 


INDIANA 
PRUDENTIAL INSURANCE 
WESTERN & SOUTHERN LIFE 
METROPOLITAN LIFE 
EMPIRE LIFE & ACCIDENT 
WATIONAL LIFE & ACCIDENT 


MICHIGAN 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
WESTERN & SOUTHERN LIFE 
NATIONAL LIFE & ACCIDENT 


OHIO 
WESTERN & SOUTHERN LIFE 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NATIONAL LIFE & ACCIDENT 
JOHN HANCOCK MUTUAL LIFE 


1095555956 
827945955 
50421905 

550639 
282016 


304720318 
193415199 
9630724 
3380116 
23 


2408320552 
2192372006 
801865503 
502549122 
19109 


30275¢767 
191072019 
8710462 
1255734 
29 


591029339 
4993865949 
194179136 
5449365 
64 


104155863 
5020171 
4635597 

169308 
51 


28695855263 
2293529961 
605285478 
200039151 
107892087 


5693360958 
4003225793 
2202700619 
293059826 
220320214 


438935535 
4106155749 
1090322459 
692455762 
407425927 


331035828 
2099960193 
797279888 
597170927 
396599244 


991685355 
920225954 
797060275 
391130644 
297349651 


1604039041 
926402019 
592749639 
591400496 
404755342 


2594785780 
190531534 
1809635283 
698535017 
405102997 


27009150919 
228 03930485 
150038670596 
1293612966 
7922500 


91e274e616 
38 00299193 
2597216909 
7e9160872 
32996 


64099820666 
55707600227 
238601500246 
115 94340432 

265158 


8520400977 
2925662790 
2408780616 
391900552 
20292 


13196202333 
12691130247 
4125000440 
1291869806 
30929 


3506230799 
139999966! 
1207930872 
3189456 
12706 


76105825986 
64455740441 
1699613:079 
56 26830914 
4403729582 


1926507350376 


0946 
6500420741 
6002620511 


1918291259530 
1916193492096 
260 04649226 
24208855357 
11505799143 


692 20605514 
59006465597 
22393930836 
15109920577 

732048671 


26623380442 
2299908735 
21620495395 

8108002963 
112086560127 


47502510518 
26597320207 
14199570872 
1309710187 
17906320285 


65198155731 
545 02599746 
51705440425 
286106555359 
12003875090 
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Table 12: Leading Ordinary and Industrial Life Companies (continued) 


WISCONSIN 
WORTHWESTERN MUTUAL 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
NEW YORK LIFE INS CO 
EQUITABLE LIFE ASSUR NY 


TOWA 
NEW YORK LIFE INS CO 


BANKERS LIFE CO IOWA 
EQUITABLE LIFE ASSUR NY 


KANSAS 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
METROPOLITAN LIFE 
CENTRAL PLAINS LIFE INS 
EQUITABLE LIFE ASSUR N Y 


MINNESOTA 
PRUDENTIAL INSURANCE 
NORTHWESTERN MUTUAL 
EQUITABLE LIFE ASSUR NY 
WEW YORK LIFE INS CO 
METROPOLITAN LIFE 


MISSOURI 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
EQUITABLE LIFE ASSUR N Y 
NORTHWESTERN MUTUAL 


NEBRASKA 
NEW YORK LIFE INS CO 
WORTHWESTERN MUTUAL 
PRUDENTIAL INSURANCE 
EQUITABLE LIFE ASSUR N Y 
BANKERS LIFE INS NEBR 


WORTH DAKOTA 
PROVIDENT LIFE INSURANCE 
NEW YORK LIFE INS CO 
WESTERN STATES LIFE WD 
EQUITABLE LIFE ASSUR NY 
WORTHWESTERN NATL LIFE 


SOUTH DAKOTA 
EQUITABLE LIFE ASSUR NY 
NEW YORK LIFE INS CO 
NORTHWESTERN MUTUAL 
MIDLAND NATIONAL LIFE 
UNION NATIONAL LIFE NEBR 


DELAWARE 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
TRAVELERS INSURANCE CO 
EQUITABLE LIFE ASSUR WY 
COLUMBIA LIFE INS DEL 


DIST OF COLUMBIA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
ACACIA MUT LIFE INS CO 
EQUITABLE LIFE ASSUR NY 


FLORIDA 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
NEW YORK LIFE INS CO 
GULF LIFE INS CO 
EQUITABLE LIFE ASSUR NY 


GEORGIA 
METROPOLITAN LIFE 
NEW YORK LIFE INS CO 
PRUDENTIAL INSURANCE 
MASSACHUSETTS MUTUAL LIFE 
GULF LIFE INS CO 


MARYLAND 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
EQUITABLE LIFE ASSUR NY 
NEW YORK LIFE INS CO 
JOHN HANCOCK MUTUAL LIFE 
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2494159860 
2398700819 
1793870496 
1394129394 

728422080 


992565785 
901899545 
898299690 
602289367 
690719254 


904829943 
706779315 
503609454 
590325800 
497859860 


1593445980 
995700385 
806810141 
799050397 
793809543 


2396275768 
2204169469 
1192602341 
694960577 
691685945 


428969399 
423209535 
492600248 
326069568 
302835789 


199700176 
1290559284 
198245059 
196685564 
193019873 


299729483 
205609705 
192479715 
192249177 

826 9566 


391379957 
225079440 
294350176 
105782073 
193219775 


398535775 
298545106 
295729071 
197479533 
196460141 


18*7709042 
1695789055 
1193009237 
1192550215 

905139632 


995765958 
62045991 
599950104 
498099305 
398739361 


1993535240 
1395425365 
508155778 
591399568 
492839452 


841 53325044 
1200090760028 
75324299896 
49106179870 
27129869482 


LEADERS IN INDUSTRIAL 


WISCONSIN 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
AMER NATIGNAL INS 
WASHINGTON NAT INS 


REGION 4 


33693829158 
400 00300359 
34857300973 
266 9544 9628 
23228829196 


41193559244 
27495929391 
24429825580 

298369067 
16791129078 


697 93049258 
3479626+724 
33291539315 
30024009553 
31693259316 


190255550850 
92495839265 
39957429716 
23196019799 
21325060818 


17993599213 
1657669121 
17490862603 
136 08409981 
145 9096s961 


7906815984 
69 04739636 
63 98425204 
6306239611 
5425609505 


11695369115 
9020585856 
4792352018 
6096369272 
2728429842 


REGION 


127917 2689 
10492835308 
5020442800 
5004620774 
8607129450 


165 54459502 
16320279615 
9724969835 
11296729347 
4925612805 


77191320920 
665 04180212 
41390619927 
43891769026 
25493159163 


41728330216 
22604579975 
25602729655 
14290769797 
145 94839309 


798 96769382 
55403379675 
183 90030693 
204 96298746 
17496359274 


1OWA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
AMER NATIONAL INS 
WESTERN & SOUTHERN LIFE 


KANSAS 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NATIONAL LIFE & ACCIDENT 
AMER NATIONAL INS 
WESTERN & SOUTHERN LIFE 


MINNESOTA 3 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
AMER NATIONAL INS 
WESTERN & SOUTHERN LIFE 


MISSOURI 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NATIONAL LIFE & ACCIDENT 
RELIABLE LIFE INS MO 
WESTERN & SOUTHERN LIFE 


NEBRASKA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NATIONAL LIFE & ACCIDENT 
JOHN HANCOCK MUTUAL LIFE 
WASHINGTON NAT INS 


NORTH DAKOTA 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 
CENTRAL STANDARD LIFE 


SOUTH DAKOTA 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
JOHN HANCOCK MUTUAL LIFE 
AMER NATIONAL INS 
ATLAS LIFE INS CO S DO 


5 


DELAWARE 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
HOME BENEFICIAL LIFE 
EQUITABLE LIFE OC 
HOME LIFE PA 


OIST OF COLUMBIA 
METROPOLITAN LIFE 
PEOPLES LIFE OC 
HOME BENEFICIAL LIFE 
UNITED INS OF AMER ILL 
PRUDENTIAL INSURANCE 


FLORIDA 
INDEPENDENT LIFE & ACC 
GULF LIFE INS CO 
LIFE INSURANCE CO OF GA 
METROPOLITAN LIFE 
PENINSULAR LIFE INS CO 


GEORGIA 
LIFE INSURANCE CO OF GA 
INDEPENDENT LIFE & ACC 
METROPOLITAN LIFE 
NATIONAL LIFE & ACCIDENT 
LIBERTY NATL LIFE INS CO 


MARYLAND 
METROPOLITAN LIFE 
HOME BENEFICIAL LIFE 
MONUMENTAL LIFE INS 
PRUDENTIAL INSURANCE 
PEOPLES LIFE OC 


PREMIUMS 
RECEIVED 


802590048 
694460794 
9979521 
14066 
20148 


304200165 
227099899 
19194s481 
1619526 
999556 


205479670 
225070953 
200700005 
7482393 
283,964 


402150025 
328565208 
6315677 
3342095 
15,758 


1029020177 
607929665 
301959435 
207189292 
291355347 


104060477 
190915735 
5185702 
4785384 
1042606 


500747 
209524 
40276 
30783 
i67 


430017 
309452 
215188 
50541 
35380 


101379560 
88630219 
7759324 
575022 
4139427 


108525940 
106569109 
192629637 
8925156 
5634709 


1493730514 
992679050 
604919781 
524400266 
308700831 


824042190 
603130769 
520969259 
405575810 
404279836 


899160928 
306160415 
394055360 
393400225 
302665757 


232 263865339 
16304122891 
2609442532 


512443 


8901782002 
7799579531 
330037702 
Se7h9e7S4 
493950531 


6307940215 
6709690856 
7307730546 
2929350670 
1726920892 


11620679127 
10620015871 
2224402410 
1303562856 
4042666 


30002865461 
19293699632 
13002722603 
7526149435 
8102940553 


3702855748 
319697072 
2026902190 
1224575893 

302675359 


191200271 
120850920 


1620433 
902000 


201220148 
194790130 
2625865 


1965359 


3099292001 
2503450206 
1692189248 
1701310594 
1202930015 


5403360035 
1724065816 
2723600105 
2399400729 
1791140478 


33726565765 
178 08995335 
186302685873 
1400758689 
96 00400519 


24791100139 
199 94565886 
13495940592 
19202310162 
12208760502 


24395915494 
81e7200378 
10191000740 
9304140574 
9206510731 





Table 12: Leading Ordinary and industrial Life Companies (continued) 


PREMIUMS 
LEADERS IN ORDINARY LEADERS IN INDUSTRIAL RECEIVED 


WORTH CAROLINA NORTH CAROLINA 
JEFFERSON STANDARD LIFE 1197569292 446 10940958 PILOT LIFE INSURANCE 695605549 19495659333 
METROPOLITAN LIFE 655399864 37290109467 METROPOLITAN LIFE 493229661 11721649360 
SECURITY LIFE & TRUST 608930149 30700939741 SOUTHERN LIFE INS NC 420500234 9900770561 
PILOT LIFE INSURANCE 506510823 212928695895 LIFE INS CO OF VA 490399502 14791349742 
EQUITABLE LIFE ASSUR NY 52960792 17898609201 OURHAM LIFE INS CO 397599896 10693579677 


SOUTH CAROLINA SOUTH CAROLINA 
METROPOLITAN LIFE 494992294 19301269580 LIBERTY LIFE INS CO 998700576 316,1439146 
WEW YORK LIFE INS CO 396209449 13595139036 LIFE INSURANCE CO OF GA 592070190 15301159023 
LIBERTY LIFE INS CO 392220476 15855812024 INDEPENDENT L & A FLA 400179263 9292200220 
EQUITABLE LIFE ASSUR NY 295032068 8294382099 CAROLINA LIFE INS CO 689 126 00350496 
PRUDENTIAL INSURANCE 291040017 9795985304 PUBLIC SAVINGS LIFE 3708269542 


VIRGINIA VIRGINIA 
METROPOLITAN LIFE 12934 * 5341 53001759841 HOME BENEFICIAL LIFE 902709598 19607330422 
PRUDENTIAL INSURANCE 77460103 30397359335 METROPOLITAN LIFE 596322402 14924900618 
EQUITABLE LIFE ASSUR NY 698499534 23420739589 PEOPLES LIFE DC 591260527 14395869575 
NEW YORK LIFE INS CO 501329569 24695219705 UNTON LIFE INS VA 497149422 6220100113 
LIFE INS CO OF VA 497250371 24920240924 LIFE INS CO OF VA 400995415 14095700021 


WEST VIRGINIA WEST VIRGINIA 
METROPOLITAN LIFE 428365726 199+789+16) PEOPLES LIFE 0 C 209630616 9193409733 
PRUDENTIAL INSURANCE 496639264 1805509148 METROPOLITAN LIFE 295595743 68 99260233 
WORTHWESTERN MUTUAL 394999106 12692585098 EQUITABLE LIFE DC 291199466 5628569521 
EQUITABLE LIFE ASSUR NY 299949966 10629482070 WESTERN & SOUTHERN LIFE 195310193 3992900284 
NEW YORK LIFE INS CO 299720758 10298399429 PRUDENTIAL INSURANCE 194159680 38 20945390 


REGION 6 
ALABAMA 


ALABAMA 
LIBERTY NATL LIFE INS CO 1099006175 36091619370 LIBERTY NATL LIFE INS CO 2399669323 55808929814 
NEW YORK LIFE INS CO 59185971 1915615s864 LIFE INSURANCE CO OF GA 391300238 9297150521 
METROPOLITAN LIFE 492689622 19695825487 MUTUAL SAVINGS LIFE ALA 298795538 8598749665 
PRUDENTIAL INSURANCE 324835892 13993319977 INDEPENDENT L & A FLA 298419627 6895439769 
EQUITABLE LIFE ASSUR 3943099862 11797719636 NATIONAL LIFE & ACCIDENT 202389631 7795530215 


KENTUCKY KENTUCKY 
COMMONWEALTH LIFE KY 792379160 31620972047 COMMONWEALTH LIFE KY 599219013 166 94689855 
METROPOLITAN LIFE 792008063 3219014s771 METROPOLITAN LIFE 491809855 11491369695 
PRUDENTIAL INSURANCE 696749141 28791060614 LIFE & CASUALTY TENN 294329012 7493890227 
MUTUAL BENEFIT LIFE 423665940 14350709729 NATIONAL LIFE & ACCIDENT 292369809 6499722566 
NORTHWESTERN MUTUAL 399089815 14093419218 WESTERN & SOUTHERN LIFE 2091739541 5526800729 


MISSISSIPPI MISSISSIPPI 
LAMAR LIFE INS 397009216 15957099760 LIFE INSURANCE CO OF GA 107695991 5591030848 
NEW YORK LIFE INS CO 304759832 13505519822 NATIONAL LIFE & ACCIDENT 191329401 5798149942 
EQUITABLE LIFE ASSUR 294079299 8152169767 LIFE & CASUALTY TENN 7545288 2799349807 
MUTUAL LIFE INS NY 293349762 83538699281 INTERSTATE LIFE & ACC 5799344 1991099705 
PRUDENTIAL INSURANCE 195859278 7992679361 METROPOLITAN LIFE 5019124 1299579939 


TENNESSEE TENNESSEE 
METROPOLITAN LIFE 603340812 37095239264 NATIONAL LIFE & ACCIDENT 50011+518 238629879092 
NEW YORK LIFE INS CO 592519503 183 95939639 NATIONAL BURIAL INS 496169456 10303049552 
EQUITABLE LIFE ASSUR 404729511 15498059690 METROPOLITAN LIFE 493895114 11804279763 
PRUDENTIAL INSURANCE 493825087 186495269775 HOME BENEFICIAL LIFE 399949219 10298300228 
WORTHWESTERN MUTUAL 395939737 11992169518 LIFE INSURANCE CO OF GA 393490695 9725460475 


REGION 7 


ARKANSAS ARKANSAS 
NEW YORK LIFE INS CO 395660044 12402869873 LIFE & CASUALTY TENN 192625310 4497100435 
AETNA LIFE INS CO 298709746 7992360848 METROPOLITAN LIFE 192615824 3296239510 
METROPOLITAN LIFE 296189602 11593740306 RELIABLE LIFE INS MO 191179371 26 24535835 
EQUITABLE LIFE ASSUR 198169391 6296319213 NATIONAL LIFE & ACCIDENT 190865750 4002320480 
PENN MUTUAL LIFE INS 195439795 5094600211 LIFE INSURANCE CO OF GA 9759805 2199799266 


LOUISIANA LOUISIANA 
GENERAL LIFE OF ARK 899209890 297379540 NATIONAL LIFE & ACCIDENT 494255168 17326969804 
NEW YORK LIFE INS CO 82404947) 30392049549 METROPOLITAN LIFE 394595894 9199940310 
METROPOLITAN LIFE 794519546 312991860451 LIFE & CASUALTY TENN 193485287 386710401 
PRUDENTIAL INSURANCE 592329815 21591899014 UNION NATIONAL LIFE LA 192555565 38 95685373 
EQUITABLE LIFE ASSUR 520239007 16791139876 LIFE INS CO OF VA 192429148 3922039886 


OKLAHOMA OKLAHOMA 
GENERAL LIFE OF ARK 926242020 1229430 NATIONAL LIFE & ACCIDENT 199399135 7002739852 
WEW YORK LIFE INS CO 600769437 21694249698 HOME STATE LIFE 194485580 5792319874 
PRUDENTIAL INSURANCE 597949505 23899049924 METROPOLITAN LIFE 192332051 3193529331 
EQUITABLE LIFE ASSUR WN Y 396335503 13798199290 PRUDENTIAL INSURANCE 191009633 3094209588 
METROPOLITAN LIFE 392985784 14691885054 LINCOLN INCOME LIFE 6565360 31+741+360 


TEXAS TEXAS 
SOUTHWESTERN LIFE INS 28695459030 1916246369298 CONTINENTAL LIFE INS TEX 2200429172 
AMER NATIONAL INS 1524659979 728977596850 AMER NATIONAL INS 1797459779 62696199756 
PRUDENTIAL INSURANCE 1391019861 61390960987 NATIONAL LIFE & ACCIDENT 1000025366 40997169156 
GREAT SOUTHERN LIFE 1196429147 53526835983 RELIABLE LIFE INS MO 403975873 1139161+421 
SOUTHLAND LIFE 1098779441 51693649464 TEXAS PRUDENTIAL INS 206155834 9299549120 


REGION 8 


ARIZONA ARIZONA 
NEW YORK LIFE INS CO 428659879 17997239024 WASHINGTON NAT INS 6826131 2090399605 


PRUDENTIAL INSURANCE 395520860 15695299979 AMER NATIONAL INS 5199261 2193965867 
EQUITABLE LIFE ASSUR NY 390299507 8957865988 METROPOLITAN LIFE 5189953 1399689557 
NORTHWESTERN MUTUAL 291699496 67952 58 PRUDENTIAL INSURANCE 4536751 1100629112 
METROPOLITAN LIFE 194846346 6797108761 RIO GRANDE NATIONAL 2219410 620080285 
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Table 12: Leading Ordinary and Industrial Life Companies (continued) 


LEADERS IN ORDINARY 


COLORADO 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
METROPOLITAN LIFE 
EQUITABLE LIFE ASSUR N Y 
WORTHWESTERN MUTUAL 


IDAHO 
NEW YORK LIFE INS CO 
EQUITABLE LIFE ASSUR N Y 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
BENEFICIAL LIFE 


MONTANA 
NEW YORK LIFE INS CO 
WESTERN LIFE MONT 
EQUITABLE LIFE ASSUR N Y 
METROPOLITAN LIFE 
MUTUAL LIFE INS N Y 


NEVADA 
NEW YORK LIFE INS CO 
EQUITABLE LIFE ASSUR NY 
PRUDENTIAL INSURANCE 
OCCIDENTAL LIFE INS CALIF 
BENEFICIAL LIFE 


NEW MEXICO 
NEW YORK LIFE INS CO 
PRUDENTIAL INSURANCE 
EQUITABLE LIFE ASSUR NY 
AMER NATIONAL INS 
MUTUAL LIFE INS NY 


UTAH 
NEW YORK LIFE INS CO 
METROPOLITAN LIFE 
BENEFICIAL LIFE 
PRUDENTIAL INSURANCE 
EQUITABLE LIFE ASSUR N Y 


WYOMING 
NEW YORK LIFE INS CO 
GQUITASLE LIFE ASSUR NY 
PRUDENTIAL INSURANCE 
CALIFORNIA WESTERN STATES 
MUTUAL LIFE INS NY 


CALIFORNIA 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
METROPOLITAN LIFE 
EQUITABLE LIFE ASSUR N Y 
OCCIDENTAL LIFE INS CALIF 


GON 

NEW YORK LIFE INS CO 
PRUDENTIAL INSURANCE 
STANDARD INSURANCE CO 
EQUITABLE LIFE ASSUR NY 
METROPOLITAN LIFE 


WASHINGTON 
NEW YORK LIFE INS CO 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
EQUITABLE LIFE ASSUR NY 
NORTHWESTERN MUTUAL 


CANADA 
METROPOLITAN LIFE 
LONDON LIFE 
MUTUAL LIFE ASSUR CANADA 
SUN LIFE OF CANADA 
PRUDENTIAL INSURANCE 


ALASKA 
tEW YORK LIFE INS CO 
MUTUAL LIFE INS NY 
DOMINION LIFE ASSUR 
NATIONAL PUBLIC SERVICE 
NORTHERN LIFE INS WASH 


HAWAII 
OCCIDENTAL LIFE INS CALIF 
SUN LIFE OF CANADA 
PRUDENTIAL INSURANCE 
NEW YORK LIFE INS CO 
MANUFACTURERS LIFE 


November 1958 


898299101 
691539956 
499899176 
397179879 
297189086 


197079650 
1968639330 
193259615 
19289°761 
192159498 


4298629403 
299869821 
198979652 
197960811 
194728035 


291289237 
7849884 
6669809 
5629747 
3459146 


208309231 
199899550 
1998619936 
194009466 

6135054 


399249282 
299779180 
296655263 
204489528 
293559892 


197999400 
191719497 
7179808 
6069877 
5739226 


7703279374 
6596099337 
5699839814 
3499439023 
3394289761 


504719903 
426899180 
493669985 
491789616 
396739659 


993459362 
897429019 
892100279 
497269324 
399665854 


5593289663 
5409219467 
4029679286 
3896919724 
339611+990 


9972999 
3539814 
2639761 
2100720 
1679446 


355879101 
297189437 
296909559 
109119525 
195432005 


36429059989 
25695859259 
22297493054 
11597559970 
96 94509446 


6599069420 
6191642706 
6226249068 
5991360372 
5201839715 


18291439015 
8793059063 
6390129761 
7099849684 
4899249435 


7490630195 
2309229015 
2799839919 
2601759222 
1359489514 


10691119499 
9297779363 
6693232600 
6920009889 
3295069661 


15392819231 
14391159919 
10993539244 
10996849257 

8390759137 


6396922060 
3997359621 
3499809396 
20978690281 
2092569402 


LEADERS IN INDUSTRIAL 


COLORADO 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
HOWARD LIFE INS 
RIO GRANDE NATIONAL 
AMER NATIONAL INS 


IDAHO 
METROPOLITAN LIFE 
PRUCENTIAL INSURANCE 
AMER NATIONAL INS 
CONTINENTAL LIFE & ASC 
JOHN HANCOCK MUTUAL LIFE 


MONTANA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 
WESTERN & SOUTHERN LIFE 


NEVADA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 
AMER NATIONAL INS 
WESTERN & SOUTHERN LIFE 


NEW MEXICO 
AMER NATIONAL INS 
RIO GRANDE NATIONAL 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
JOHN HANCOCK MUTUAL LIFE 


UTAH 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
AMER NATIONAL INS 
RIO GRANDOE NATIONAL 
JOHN HANCOCK MUTUAL LIFE 


WYOMING 
PRUDENTIAL INSURANCE 
METROPOLITAN LIFE 
RIO GRANDE NATIONAL 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 


REGION 9 


3925091979652 
2031397519159 
2030792639484 
1903498509211 
1971205269969 


19090019312 
18255529016 
14291519482 
14592559968 
148 93669897 


36397309823 
37192429612 
3399888709 
15792649129 
14399399648 


CALIFORNIA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
NATIONAL LIFE & ACCIDENT 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 


OREGON 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 
WESTERN & SOUTHERN LIFE 


WASHINGTON 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 
WESTERN & SOUTHERN LIFE 


OTHER AREAS 


29566 00779549 
29965 9666 0369 
1996295129352 
1976398559047 
1944891909347 


33 9686 9642 
1395629527 
994219736 
699739661 
592829868 


148 90859937 
105209s790 
11399779097 
8899330376 
5807280112 


CANADA 
METROPOLITAN LIFE 
LONDON LIFE CANADA 
PRUDENTIAL INSURANCE 
INDUSTRIAL LIFE CANADA 
TORONTO MUTUAL LIFE CAN 


ALASKA 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 
WESTERN & SOUTHERN LIFE 


HAWAII 
METROPOLITAN LIFE 
PRUDENTIAL INSURANCE 
AMER NATIONAL INS 
JOHN HANCOCK MUTUAL LIFE 
WESTERN & SOUTHERN LIFE 


PREMIUMS 
RECEIVED 


224419840 
10858272 
6059464 
6019676 
5425500 


5200270 


6945742 
38 +960 
79419 
60141 
29634 


749936 
719061 
155280 
14+760 

78429 


105350881 
4079712 
1645335 
158807 

18085 


194150731 
#919777 
2549383 

479657 
119334 


769656 
579192 
492039 
139401 

49299 


2001185424 
1394142055 
805255100 
59988337 
490645257 


193179517 
7779366 
2165615 
1072091 

139451 


392450342 
19369+959 
3250254 
3145345 
215483 


2857592759 
8458655271 
1103415910 
428345100 
9855737 


369224 
10019 
8+621) 
50352 
20951 


260891 
109194 
69169 
60421 
19693 


6903185861 
4593799278 
1520599229 
2129739503 
2993885322 


1493259378 
220129059 


3440023 
2379199 


1825099787 
191159538 


257+617 
619407 


296830542 
195912185 
5149620 


1999165 


5629060568 
1299732503 
392435568 
399949598 
6515396 


3908845844 
1392350348 
1098252076 
199979315 
2620328 


198799478 
14512402 
196219530 


1655635 


51228400756 
366 54330969 
34393330963 
20993875926 
11602519179 


3604749775 
2095930376 
991259204 
394599867 
3370119 


8724380816 
38 90879308 
997439827 
901972209 

5402843 


71002200028 
557 24669667 
28993675920 
15491555725 
25958690373 


192189428 
455e776 


198,970 
879431 


817.853 
2949502 


2439273 
502601 
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are 
you 
am 
agent 
with 
a 
future 


At INA, nothing blocks your way. The doorways to success are open 
wide. For Service Offices stand behind you everywhere. Fifty-one in 
this country and Canada. Forty more overseas. All to help you build for 
the future with multiple-line Fire-Marine-Casualty-Life sales, ‘one-stop’ 


insurance selling and our new monthly-pay plan. Ask your INA Fieldman. 


GROW WITH THE COMPANY WITH A FUTURE 


ina 


INSURANCE BY NORTH AMERICA 


Indemnity Insurance Company of North America . Life Insurance Company of North America . Philadelphia 
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i 
‘The number of takers Is 
usually in direct proportion 
to the number 
of offers extended.” 


...Old Business Adage 


STATE FARM 


STATE FARM 


INSURANCE 


ENJOY THE 


GAME OF THE WEEK 


Se] 


This year the State Farm story is being told 1 billion-plus times 
and the local agent gets the benefit every time! 


Advertising is just one of many sales tools that State 
Farm uses. As in all selling, the basic idea is this: 
Assuming your sales story is a good one, then the more 
you tell it the more you sell. 

The really unique feature of State Farm’s national 


advertising is that every one of our Career Agents 
can identify himself with it fully. And in the end, it’s 
the agent who makes the sale. Our agents are still 
the principal reason why our Company leads the indus- 


try with over 5 million cars insured. 


STATE FARM 


For information on any aspect of State Farm operations, write Director of Public 
Relations, STATE FARM MUTUAL AUTOMOBILE INSURANCE COMPANY, 


Home Office: Bloomington, Illinois 
INSURANCE 
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LIFE 


BEGINS AT 40 


(give or take 20 years) 


and it’s guaranteed 


Learn about the rewards in life insurance 

and ten-to-one you'll say life begins today. No 
matter how long you’ve been in business, it’s 
never too late to start selling Travelers 
guaranteed cost contracts. 


Your files are cram-full of good prospects and 
the dollars are there to buy. Sure, a lot of 

life insurance has been bought (The Travelers 
has $21.7 billion in force) but we’re nowhere 
near the saturation point. Consider: the life 
industry’s share of the consumer dollar is only 
3.8% today, yet 20 years ago it was 5.7%. 

And though 75% of property is covered less 
than 15% of human life is protected by 
insurance. 


Yes the need and the money are there. And a 
Travelers brokerage man will help you get 
your share. He’s specially trained, has plenty 
of field experience, and he offers his services 
free. (Ask him about the guaranteed cost 
principle and Travelers exclusive contracts. } 


A Travelers brokerage man is as near as your 


phone. Call the nearest branch office or general 
agency. Or send the coupon for information. 


ONE OF THE LEADING LIFE INSURANCE COMPANIES The Travelers, Life Agency Department, Hartford 15, Connecticut 


I’m interested in writing Life Insurance with The Travelers. Please 
; Hi ; RAVI ‘ i as have your nearest brokerage manager get in touch with me. 
NAME : 


HARTFORD 15, CONNECTICUT ADDRESS 


CITY & STATE 
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The Lumberyard Fire Menace 


ROUND-THE-CLOCK se- 
curity services in New York City 
lumberyards and millwork shops 
may be required by law if lumber 
fires there continue at the rate 
they did during the first six 
months of this year. 

New York City’s Fire Commis- 
sioner Edward F. Cavanaugh has 
announced that he will ask his 
City Council for such legislation 
if the lumber fire menace is not 
brought under control by the in- 
dustry itself. 

Scoring lumber fires as a men- 
ace to the surrounding community 
as well as to the business prop- 
erty itself, Cavanaugh said that 


68 


the serious nature of lumber fires 
in New York City has been ap- 
parent for some time. The worst 
fires in New York City during the 
past 40 years, he said, have taken 
place in lumberyards. Less than 
five years ago, two of them oc- 
curred within one week. 

One of the fires was the most 
serious in the city’s recent his- 
tory, in terms of the number of 
alarms turned in, and the extent 
to which the resources of the fire 
department were drained to con- 
trol and extinguish the flames. 

Since January 1, 1958, Cava- 
naugh noted, there have been 31 
fires in New York City lumber- 


yards and mill work shops. AlIl- ° 
most all of them were multiple 
alarm blazes, he said. 
Incompetent watchmen and poor 
housekeeping viewed by 
Cavanaugh as particular hazards 


were 


to lumberyards. 

“An incompetent watchman is 
not only a poor watchman,” he 
said, “he is a positive menace, an 
affirmative factor, to be added to 
the positive fire hazards to your 
plant. 

“By incompetent, I mean they 
are not alert, they are lazy, or 
they don’t know their job. Many 
of them drink and are drunks and 
shouldn’t be allowed within a mile 
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of your plant,” the Commissioner 
declared. 

Along with incompetent watch- 
men and poor housekeeping, Cava- 
placed cigarettes, matches and 
drunks high on the list of causes 
of lumber fires in New City City. 

“A cigarette dropped in a yard 
that is well-kept, well-maintained, 
isn’t as apt to start a fire as 
quickly as in a place that is in 
bad shape,” he said. 


Cameras Record Behavior 

Hidden cameras have been used 
by the New York City Fire De- 
partment to secretiy record the 
behavior of drunks and itinerants 
in and around lumberyards, Cava- 
naugh reported. “From behind 
one-way mirrors in paneled 
trucks, drunks have been ob- 
served and photographed climbing 
through lumberyard fences, break- 
ing locks, going in gates and 
otherwise getting on property and 
endangering it.” 

The Fire Commissioner is_ in- 
dignant over the fact that in sev- 
eral of the incidents photo- 
graphed, watchmen were on duty 
when the fires were being started. 

“But,” he said, “the watchmen 
were in an office or a shed or had 
taken a position at one place in 
the yard when their job is to pa- 
trol the yard and know what is 
going on.” 


Twin Responsibilities 


Cavanaugh told lumberyard and 
mill shop operators that his de- 
partment has two equal responsi- 
bilities. One is to put fires out. 
The other is to prevent them. 
“The law is equally emphatic 
about both,” he said. 

“So we mean to prevent fires in 
lumberyards,” Cavanaugh - said, 
“and we mean to do it, if we can 
—and we think we can—with the 
help and cooperation of members 
of this industry.” 

Cavanaugh sees prevention of 
the loss of life as the fire depart- 
ment’s first, over-riding responsi- 
bility. 

“In every lumber fire the men- 
ace to life, for several reasons, 
reaches a dangerously high level, 
he said. He noted three main rea- 
sons for the increased danger to 


” 


November 1958 


life that surrounds a lumber fire: 

1. The firemen fighting the fire 
are in danger every moment they 
are battling the flames. 

2. All people outdoors in the 
area of the fire are endangered 
until the fire is brought under 
control. 


fortunately,” the Commissioner 
said, “the exposure of tenements 
on each side of the yards involved 
in two or three of the fires we've 
had so far this year was so serious 
it taxed all our resources to pre- 
vent loss of life.” 

While lumber fires are danger- 


take place close to residential and 
commercial buildings that have 
not been vacated. 

“When buildings have not been 
vacated, the danger to life be- 
comes a very serious thing. Un- 


3. In most cases, lumber fires 


secondary effects. 


Underwriters Agree: More Security Needed 


ATIONAL lumber fire statistics indicate that lax security mea- 
N sures pose a definite threat to lumber yards and mill work 
shops, regardless of their geographic location. During the past 
twelve months from July 1, 1957, to June 30, 1958, nearly $3 million 
in lumber fire claims were paid by five reporting companies. 

A compilation of the loss experience of the nation’s lumber 
mutuals (which write about 75 per cent of the nation’s lumber 
insurance) indicates that one out of five fires in lumber yards, 
warehouses, and mill work shops are started deliberately or by 
trespassers who gain entry to the property when the establishment 
is closed. 

‘The official tabulation shows that just 4 per cent of the 351 lumber 
fires in 1957-58 were proved to be incendiary in origin. Also, the 
fires known to have been started by trespassers just exceeds 3 per 
cent. But the tabulation goes on to show 25.9 per cent originated 
from “unknown” causes. 

However, underwriters representing all lumber mutuals believe 
that more thorough investigation of the “unknown” causes would 
have revealed that at least half were started by arsonists or by 
careless trespassers. The underwriters feel it is conservative to 
estimate that an additional 12.9 per cent of all lumber fires last 
vear should be considered as caused deliberately or by trespassers. 
Adding this 12.9 per cent to the 7 per cent officially listed under 
these two causes, gives a total of 19.9 per cent as the probable pro- 
portion of lumber fires set deliberately or by trespassers. 

In many instances, fires have started in areas where there was 
nothing in the vicinity to start them. A masonry warehouse, for 
example, filled with properly stored lumber and nothing else, with 
no electrical wires, machinery, flammable liquids or other hazards 
in it, caught fire at a time when there was no electrical storm or 
other known outside disturbances. To the lumber underwriters, 
all of whom have had long experience with lumber fires, the con- 
clusion in such cases is obvious: An unknown person set the blaze, 
either accidentally or deliberately, and left the scene without 
being observed. 

Further highlighting the susceptibility of lumber yards and 
mill shops to fires caused by outsiders, the report shows that dur- 
ing the last 10 years, nearly half (43.9 per cent) of the lumber 
fires took place when the establishment involved was closed. 

This reinforces the conviction, long held by lumber underwriters, 
that special security measures are needed during the night, on 
holidays and on weekends—in fact, at all times when the lumber 
yard or mill shop is closed. 

—from C. A. Kane, manager, Lumber Department, 
Pennsylvania Lumbermens Mutual Insurance Company 





ous to life and surrounding prop- 
erty, fighting them is exceptionally 
expensive and time consuming, 
Cavanaugh reported. Not only 
that, he said, but there are serious 
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Capitol Headlines by Ray Stroupe 

Senate antitrust subcommittee now concerns itself with a 
search for full particulars on the state insurance regulators. 
Subcommittee staff has sent questionnaires to the state bodies, 
inquiring into their composition and activities. Commissioners 


have been requested to mail in their answers by Dec. 15. 

Justice Dept. is called on by Sen. O’Mahoney, D., Wyo., to 
review its responsibility as to aviation insurance. He has opened 
to the department the records of recent Senate antitrust sub- 
committee hearings on aviation insurers. The department, if it 
finds present federal laws permit practices harmful to free enter- 
prise, should recommend changes to Congress, he says. 


Rep. Aime Forand (R. I.) is planning to push anew for com- 
pulsory federal health and medical insurance. Present plan is 
to introduce his 1958 bill in the House of Representatives early 
next year. Bigger majorities of Democrats in Senate and House 
now might aid Forand. 


Labor leaders representing unions of government workers are 
readying an all-out drive for medical and health insurance in 
1959. Up to now, many government workers have been cool 
toward such insurance, fearing it might compete with health 
plans backed by employee unions. But now they plan to have 
government coverage complement their existing plans, not com- 
pete with them. 


One of Atomic Energy Commission’s proposed reactor indem- 
nity rule amendments would treat insurance written under a 
standard form developed by commercial insurers as proof of 
financial protection. Another would set up a standard indemnity 
agreement for AEC and the reactor operator. 


U. S. Supreme Court has refused to review a cease and desist 
order issued by Federal Trade Commission alleging false mail 
advertising by two health and accident companies. Court’s action 
leaves intact FTC decisions against American Life and Accident 
Co., St. Louis, and Automobile Owners Safety Co., Kansas City. 
But refusal doesn’t answer basic question of FTC’s jurisdiction 
over direct mail insurance advertising. 


False advertising charges against seven health and accident 
insurance firms have been dropped by the Federal Trade Com- 
mission for lack of jurisdiction. Basis of the dismissal was a 
U. S. Supreme Court decision of last June. Involved are: Guaran- 

Continued on page 72 








October 2— Association of Cas- 

ualty and Surety Companies 
has opened a Southern California 
public relations branch office to 
step up public information activi- 
ties in behalf of the casualty and 
surety industry, according to J. 
Dewey Dorsett, general manager 
of the Association. 

“One of the important jobs the 
Los Angeles office has is to ad- 
minister the fine speaking pro- 
gram on automobile insurance in 
the Los Angeles City Schools in- 
augurated and carried on by the 
Los Angeles Casualty Claim Man- 
agers Forum. This will involve 
booking about 700 speeches each 
school year,” reports Myles W. 
Smith, The Association’s Pacific 
Coast public relations director. 

Mr. Smith said the new office 
will also serve as the Southern 
California headquarters of the 
California Insurance Speakers 
Bureau which is sponsored by the 
Association, Board of Fire Under- 
writers of the Pacific, California 
Association of Insurance Agents, 
and Insurance Brokers Exchange 
of California. 


Actuaries Study 
Surgery Costs 


October 2—Substantial increases 

have been shown in both the 
frequency and cost of surgery in 
the past decade, according to a 
new survey of group surgical in- 
surance claims made by the So- 
ciety of Actuaries. 

Reported to the Society’s annual 
meeting by Morton D. Miller, as- 
sociate actuary of the Equitable 
Life of New York, the survey 
showed that group surgical ex- 
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pense insurance at the start of 
this year covered 50 million per- 
sons through some 200 companies. 
Insurance of all types for doctor’s 
charges for surgical and obstetri- 
cal procedures covers about 109 
million persons in the United 
States. 

The survey, made in 1957, cov- 
ered more than 150,000 claims, se- 
lected on a sampling basis from 
the files of ten life companies 
which underwrite two-thirds of 
group surgical expense insurance 
in the United States. Comparisons 
were made, where possible, with 
a similar survey made in 1947. 


Contributing Factors 

“The striking increase in the 
frequencies of surgical claims 
which has taken place since 1947 
is apparent,” Mr. Miller said. He 
pointed out that some of the fac- 
tors contributing to the increase 
are: (1) increased knowledge of 
surgical expense insurance and 
availability of its benefits; (2) 
broadened coverage in the _ poli- 
cies themselves, and (3) improve- 
ments in surgery and the develop- 
ment of new surgical techniques. 

Surgical charges were up 26 per 
cent in the ten-year period cov- 
ered, according to the report. 
Highest charges in the more re- 
cent report were found in Pacific 
Coast States, where the obstetri- 
cal charges were 40 per cent over 
the national average and non- 
obstetrical were 21 per cent over- 
average. California reported the 
highest average among all states, 
46 per cent over-average for ob- 
stetrical and 24 per cent for non- 
obstetrical. Middle Atlantic 
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by PAUL WOOTON 


Member, Chilton Editorial Board 


WASHINGTON TRENDS 


NEXPECTED success is 

attending the group health 
and accident plan set up last 
year by the National Associa- 
tion of Retired Civil Service 
Employees. When organized it 
was estimated that 15,000 eligi- 
ble persons would participate. 
Policy holders now number 45,- 
000. Some $2 million in claims 
have been paid. 

This has proven of great 
benefit to persons over 65 years 
of age. The premium cost is $7 
per month. The plan was un- 
derwritten by the Continental 
Casualty of Chicago which has 
found the undertaking profit- 
able. The success of this proj- 
ect is expected to pave the way 
for insurance of this type in 
other groups with a high per- 
centage of members over 65 
years of age. 

Disclosure legislation apply- 
ing to welfare funds places a 
heavy clerical burden on insur- 
ance companies. In some in- 
stances it will be necessary to 


set up special statistical de- 
partments. Insurance brokers 
will profit from information 
that heretofore has not been 
available to them. A _ large 
turnover in existing contracts 
is expected because most 
unions have their favorite 
brokers. 


Insurance companies are do- 
ing their part in embellishing 
the nation’s capital. The Equi- 
table Life of Washington, D. C., 
on November 6 dedicated its 
new home office building. It is 
of Williamsburg colonial de- 
sign. It has attractive grounds 
with a sunken garden. The 
auditorium seats 700 persons. 
Peoples Life of Washington, 
D. C., has a new home office 
building under construction on 
a site overlooking the Potomac. 
John Hancock Mutual Life has 
made a $5 million loan for the 
construction of a large apart- 
ment house at the foot of Capi- 
tol Hill. 





States were second, 12 per cent 
and 8 per cent above the USS. 
average respectively. 


New York City led the list of 


cities in surgical charges, 54 per 
cent over the average for obstetri- 
cal and 48 per cent for non-ob- 

Continued on page 72 
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tee Trust Life Insurance Co., Chicago; Professional Insurance 
Corp., Jacksonville, Fla.; Inter-Ocean Insurance Co., Cincinnati; 
Washington National Insurance Co., Evanston, Ill.; Massachu- 
setts Bonding & Insurance Co., Boston; American Casualty Co., 
Reading, Pa., and World Insurance Co., Omaha. 


A union may use harassing tactics to force an employer to give 
in to contract demands, the U. S. Court of Appeals again has 
ruled. The Court ruled against the National Labor Relations 
Board in a case involving the Insurance Agents International 
Union and the Prudential Insurance Co. of America. Two years 
ago, the Court ruled that if a full-scale strike is permitted, so 
is a “partial strike” in the form of harassing activities. 


An officer of an insurance company who has administrative 
duties, but also sells insurance on the same basis as self-employed 
agents, has a dual position as far as the tax collector is con- 
cerned. The Internal Revenue Service says he is an employee of 
the company as far as the wages he receives as company officer 
are concerned, but is self-employed in paying taxes on earnings 
from the sale of policies (Revenue Ruling 58-505). 


Small Business Administration has issued long-awaited rules 
for small business investment companies. Congress in August 
authorized SBA to set up investment companies, which will oper- 
ate on half government capital and half private capital put up 
locally. Minimum total capital required for each investment com- 
pany: $300,000. These companies will lend funds to small firms 
seeking to expand or modernize. Write to SBA, Washington, D .C., 
for copy of new rules. 


Daily Reports 
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stetrical. But Los Angeles, San 
Francisco, Seattle, Washington, 
D. C., and Chicago were very 
close. 

The charges in cities as a whole 
for non-obstetrical cases were 20 
per cent above those in non-urban 
iureas in the same states; for ob- 
stetrical cases 26 per cent. 


October 6—Automobile casualty 

companies with home offices 
in Illinois have organized a clear- 
ing house and assembly point for 
information affecting car owners 
and drivers. 

The Illinois Insurance Informa- 
tion Service has named J. M. 
Smith, president of Continental 
Casualty, as president. 

Operations will be directed by 
Thomas F. Reynolds, former man- 
aging editor of the Chicago Sun- 
Times. 


Brokers Propose 
Nuclear Endorsements 


October 10—The National Asso- 

ciation of Insurance Brokers 
has proposed to the major fire in- 
surance companies that they 
make available to the public prop- 
erty insurance endorsements 
against loss from nuclear or radio- 
active contamination. 

In a letter from President Mer- 
lin J. Ladd to William E. New- 
comb, chairman of the American 
Insurance Association, Ladd 
stressed the NAIB’s concern 
about the possibility of accidents 
occurring in this field without a 
property owner being able to re- 
cover his losses through private 
insurance or government indem- 
nity. 

“In a relatively short period of 
time,” Ladd said, “nuclear in- 
stallations, fabrication, trans- 
portation and disposal will be so 
situated throughout the United 
States as to give absolutely no 
one an assurance that his home 
or business property cannot be 
subjected to contamination... . 

“It is our opinion that under- 
writers could sell contamination 
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protection generally and that a 
knowledgeable public could be in- 
duced to buy it and would desire 
such protection at a reasonable 
rate, whatever that may be. Since 
a spread of risk would be guaran- 
teed to almost every property un- 
derwriter and since the maximum 
possible loss would be repre- 
sented only by the values actually 
at risk and against which pre- 
mium had been collected, it would 
seem to us that direct contamina- 
tion insurance could be afforded 
by our property insurance indus- 
try without even resorting to a 
pooling of resources.” 


October 13—A group of execu- 

tives of casualty, surety, fire 
and life insurance companies have 
organized the Southern Insurance 
Information Service, according to 
announcement by Rutherford L. 
Ellis, who was elected as the first 
President. 

Activities of the organization 
will be confined to the State of 
Georgia for the time being. Later, 
it may be expanded to include 
other Southeastern states. 

Roy Ulrich, who on June 1 re- 
tired as general manager of the 
Atlanta Chamber of Commerce, 
was elected general manager of 
the new insurance organization. 

Purpose of the Service is to 
bring about public understanding 
of the functions and the services 
of insurance; the value of insur- 
ance to the people and how it 
serves to protect them against the 
hazards to life, limb and property 
in this fast moving age; how 
through better understanding and 
cooperation, both tangible and in- 
tangible benefits can and will ac- 
crue to the public. 


More Deaths 
in 1957 


October 20—America’s wage- 
earners and their families 
registered a_ slight decline in 


average length of life last year- 
the first 
cording to statisticians of Metro- 


decline since 1943—ac- 


politan Life. 
Average length of 
the Metropolitan’s millions of in- 
dustrial 70.0 
years in 1957, or 0.2 years below 


life among 


policyholders was 
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the all-time high established in 
1956. 

This slight decline, the statisti- 
cians point out, resulted from the 
widespread outbreak of Asian in- 
fluenza during the last quarter of 


of life of these insured persons 
in 1957 was 3% years greater 
than in 1947 and 23% years above 
that for 1909. 

Gains of the past decade have 
benefited each age group among 





the year. Even with this unfavor- these policyholders. Among all 
able development, average length Continued on page 74 
Milestones 


William E. Reeve marked his 70th anniversary with New York Life 
last month. He joined the company as an office boy in 1888. Four years 
later he became an agent with the Seaboard office and has been affiliated 


there ever since. 


J. H. Lithgow, board chairman of Manufacturers Life, has served 50 


years with the company. 


Miss Frances B. Ryan observed her 40th anniversary with Equitable 
Life of New York in the Lansing, Mich., office. Starting as agency sec- 
retary in 1918, she has been an agent since 1922. 

Surety Association of America observes the 50th anniversary of its 


organization this year. 


Southland Life celebrated its 50th anniversary on October 3 


with 


cornerstone laying ceremonies and conducted tours of its new Southland 


Center. 


Carrol M. Shanks, center, president of 
Prudential, cuts cake at luncheon mark- 
ing company's 83rd anniversary in Octo- 
ber. Gov. Robert B. Meyner of New 
Jersey is at left, and Newark Mayor 


Leo P. Carlin at right. 


Mutual of Omaha issued its billionth dollar of 
Recipient was a 22-year-old farmer living near Jasper. 


October 23. 





insurance benefits on 


Mich. Mutual of Omaha will observe its 50th anniversary on March 5, 


1959. 


Or 


America Fore Loyalty Group honored 450 employees with 25 vears or 
more of service at a banquet for the New York chapter of the Old Guard. 
Praetorian Mutual Life presented gold watches to five employees 
having a total of 196 years of service with the company. Individual 


service records ranged from 29 to 40 years. 
New York Life honored 1,304 home office employees at its annual 
25-Year Service Club dinner. Approximately 25 per cent of the home 


office staff are members of the 


club. 


John Hancock Life held its sixth annual banquet for 731 home office 
employees who are members of its Quarter Century Club. Over twelve 
and a half per cent of home office staff are members. Thirteen members 
of the club have been employed for at least 45 years. 

Lincoin National Life has passed the $9 billion mark of insurance 


in force. 


Life of North America had over $100 million of 


September 30. 


life in 


~) 


force as of 





Insurance Building Facts 


Long Island, New York. Allstate 
has opened a_ regional office 
building in Huntingdon. Two- 
story building contains 85,849 
sq. ft. of working space and 
houses a staff of 450. 


Lancaster, Pennsylvania. Educa- 
tors Mutual Life has purchased 
43 acres for the building of a 
split-level, two-story building to 
provide 30,000 sq. ft. of office 
space. 


Baltimore, Maryland. Baltimore 
Life has purchased a downtown 
tract of 5% acres as the build- 
ing site for a new home office. 
It is the first private office 
building to be erected in any of 
the city’s urban renewal proj- 
ects. Completion is scheduled 
for 1960. 


Atlanta, Georgia. Zurich-American 
opened its branch office with 
open house followed by a buffet 
dinner and reception. 

Newark, Ohio. State Farm has 
taken an option on a building 
site, subject to rezoning for 


Brooklyn, New York. America Fore Loy- 
alty Group building is one of the first 
erected in the downtown redevelopment 
program for Brooklyn. Completion is 
scheduled for 1959. Company will house 
both of its present Brooklyn offices in this 
15-story structure. Architects: Morris La- 
pidus-Kornblath & O'Mara. Owner and 
builder: Brooktown Building Corp. 


commercial use. Company plans 
to erect a regional office build- 
ing containing 60,000 sq. ft. 


Van Wert, Ohio. Central Mutual 
has moved into its new home 
office annex. Structure is one 
story and contains over 20,000 
sq ft. The only interior wall is 
a partition running the length 
of the building. Architect: 
Childs & Smith, Chicago. 


Nashville, Tennessee. Royal-Globe 
Insurance held open house at 
its new office building October 
31. The story-and-a-half struc- 
ture provides 15,000 sq. ft. of 
space. 


Austin, Texas. Site has been se- 
lected for a new building for 
the State Board of Insurance. 
The Board has an appropriation 
of $1,750,000 for building use. 
A structure of 50,000 to 60,000 
sq ft. is planned. 


Dallas, Texas. Girardian Insur- 
ance now occupies new quarters 
in the Exchange Park develop- 
ment. 


Linwood, New Jersey. Ground was broken in September for Prudential’s 
Mainland Office building. The $3 million structure will be completed 
in 1959. Eventually 1,000 employees will work there. The Tri-City 
office at Millville, N. J., was dedicated September 29. Architects 
(both buildings): Frank Grad and Sons. 


Columbia, Missouri. Missouri Farmers’ Mutual has contracted for a 
54-foot mural depicting the history of insurance. Painting will be 
placed at the headquarters office. Artist is Sidney Larson, director 
of art at Christian College of Columbia. 


Long Beach, California. Pacific Mutual Life has erected a one-story office 
building comprising 3500 sq. ft. for an agency and group office. 
There is provision for future addition of 1000 ft. 


Daily Reports 
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policyholders at age 20, the aver- 
age future lifetime has been ex- 
tended 2.6 years since 1947. Even 
at age 40 the increase in expecta- 
tion of life exceeds two years; 
currently, the average future life- 
time at this age is close to 34 
years. 


October 23—Over 100 research 
programs devoted to heart 
disease have been supported dur- 
ing the year by the Life Insur- 
ance Medical Research Fund, ac- 
cording to the fund’s annual 
report. Over $1,086,000 has been 
allocated to continue this support. 
The fund, devoted to heart re- 
search, is supported by 144 life 
companies, large and small. Since 
the fund’s organization in 1945, 
over $10,300,000 has been contrib- 
uted to this vital work. In 1957-58 
its studies were performed in 75 
research centers in the United 
States and Canada. 

Progress in work on _ heart 
problems has been most encour- 
aging, says Dr. Francis R. Dieu- 
aide, scientific director of the 
fund. Investigators now have an 
attitude of confidence in their 
ultimate solution, whereas a few 
years ago the outlook seemed hope- 
less. 

The fund also supported 22 re- 
search fellowships in 1957-58. 
These were held by young men 
and women in training for re- 
search in the heart field. 


October 24—Benefit payments to 
Americans through health in- 
surance policies exceeded $2 bi!- 
lion during the first nine months of 
1958, the Health Insurance Insti- 
tute reports. This is 10 per cent 

over the same period in 1957. 
Reports from companies show 
that benefits paid under group 
health policies totaled $1.5  bil- 
lion, an increase of 11 per cent 
over 1957. Benefits through indi- 
vidual and family type policies, 
the Institute said, increased by 9 

per cent to $506 million. 

Continued on page 118 
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REPORT FROM CANADA 


Auto 


by Lillian Millar 


NDERWRITING _ experience 

of auto insurance companies 
in Canada up to June 30, 1958, 
was more favorable than in the 
previous two years. According to 
the recently released “Green 
Book,” with rate-setting statistics 
for some 300 companies, claims 
frequency for personal injuries 
and property damage _ dropped 
from 10.5 to 9.5 accidents per 100 
cars insured. Cost of claims aver- 
aged $290, compared with $272 in 
the previous year. While this is 
an increase of 6.6 per cent, it is 
lower than the 10 per cent in- 
crease recorded in 1957. 

Under other auto coverages, 
claims frequency and average cost 
were mostly unchanged or lower. 
In the few cases where they were 
higher, the increase was small. 
These figures are for all Canada 
except Saskatchewan which has 
compulsory government operated 
insurance. 


Cut Indicated 


While this underwriting experi- 
ence indicates that a 5 per cent 
cut in next year’s automobile rates 
might be possible, chances are 
slim that the companies will be 
able to pass this reduction on to 
car owners. The experience in 
the past few months has become 
discouraging once more, with in- 
creases in both claims frequency 
and average cost per claim. 
Yarlier in the year with the re- 
cession, people avoided unneces- 
sary driving and deferred new car 
purchases. There were fewer cars 
on the road and thus fewer claims. 
Now, with the upturn in general 
business, cars are back on the 
road and claims are mounting. 

In 1958, claims frequency drop- 
ped in all provinces while average 
cost per claim rose. Experience 
varied widely between provinces. 
Quebec continued to have the 
highest claim frequency of any 
province with 15.8 claims per 100 
ears. Alberta enjoyed the lowest 
rate of 6.6 claims. Average cost 
per claim was highest in Prince 
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Edward Island at $384 and lowest 
in Manitoba at $237. We give ex- 
perience for 1957-8 for all prov- 


Experience Improves in Canada 


inces except Saskatchewan, com- 
pared with experience four years 
ago. 


Personal Injury and Property Damage 


Claims per 100 
cars insured 


1957-8 


Ontario 9.0 
Quebec 15.8 
Prince Edward Island 7 
Newfoundland 

New Brunswick 

Nova Scotia 

Manitoba 

Alberta 

British Columbia 


Companies operating in Canada 
now classify car drivers into 20 
categories. Here are the results 


Average cost 
per claim 
1957-8 1953-4 
$ 
11.0 206 
18.9 . 228 
9.4 226 
13.8 2s 195 
11.4 303 
11.5 317 
9. 237 
14 286 
>. 344 


1953-4 


for the rating period ending June 
30, 1958 of all provinces except 
Saskatchewan. 


Drivers’ Experience 


Average cost 
per claim 


Claims per 
100 cars 


Mostly pleasure driving—no male op- 


erator under 25 

No claims for 3 years 
No claims for 2 years 
No claims for 1 year 
Others 


bo bo 


bo bo 


Mostly pleasure driving—with male op- 


erator under 25 
a. No claims for 3 years 
b. No claims for 2 years 
c. No claims for 1 year 
d. Others 
Cars used chiefly for business 
driver over 25 
a. No claims for 3 years 
b. No claims for 2 years 
c. No claims for 1 year 
d. Others 


main 


Cars owned or operated by persons un- 


der 25 whether used for business or 


not 
a. No claims for 


years 


2 
3 

b. No claims for 2 years 
c. No claims for 1 

d. Others 

Cars 


year 


owned or operated by 


married 


persons under 25 whether or not used 


for business 
No claims for 
No claims for 2 years 
No claims for 1 year 
Others 


3 years 





Insurance Building Facts 


Long Island, New York. Allstate 
has opened a _ regional office 
building in Huntingdon. Two- 
story building contains 85,849 
sq. ft. of working space and 
houses a staff of 450. 


Lancaster, Pennsylvania. Educa- 
tors Mutual Life has purchased 
43 acres for the building of a 
split-level, two-story building to 
provide 30,000 sq. ft. of office 
space. 


Baltimore, Maryland. Baltimore 
Life has purchased a downtown 
tract of 5% acres as the build- 
ing site for a new home office. 
It is the first private office 
building to be erected in any of 
the city’s urban renewal proj- 
ects. Completion is scheduled 
for 1960. 


Atlanta, Georgia. Zurich-American 
opened its branch office with 
open house followed by a buffet 
dinner and reception. 


Newark, Ohio. State Farm has 
taken an option on a building 
site, subject to rezoning for 


Brooklyn, New York. America Fore Loy- 
alty Group building is one of the first 
erected in the downtown redevelopment 
program for Brooklyn. Completion is 
scheduled for 1959. Company will house 
both of its present Brooklyn offices in this 
15-story structure. Architects: Morris La- 
pidus-Kornblath & O'Mara. Owner and 
builder: Brooktown Building Corp. 


commercial use. Company plans 
to erect a regional office build- 
ing containing 60,000 sq. ft. 


Van Wert, Ohio. Central Mutual 
has moved into its new home 
office annex. Structure is one 
story and contains over 20,000 
sq ft. The only interior wall is 
a partition running the length 
of the building. Architect: 
Childs & Smith, Chicago. 


Nashville, Tennessee. Royal-Globe 
Insurance held open house at 
its new office building October 
31. The story-and-a-half struc- 
ture provides 15,000 sq. ft. of 
space. 


Austin, Texas. Site has been se- 
lected for a new building for 
the State Board of Insurance. 
The Board has an appropriation 
of $1,750,000 for building use. 
A structure of 50,000 to 60,000 
sq ft. is planned. 


Dallas, Texas. Girardian Insur- 
ance now occupies new quarters 
in the Exchange Park develop- 
ment. 


Linwood, New Jersey. Ground was broken in September for Prudential’s 
Mainland Office building. The $3 million structure will be completed 
in 1959. Eventually 1,000 employees will work there. The Tri-City 


office at Millville, N. J., 


was dedicated September 29. Architects 


(both buildings): Frank Grad and Sons. 


Columbia, Missouri. Missouri Farmers’ 


Mutual has contracted for a 


54-foot mural depicting the history of insurance. Painting will be 
placed at the headquarters office. Artist is Sidney Larson, director 
of art at Christian College of Columbia. 


Long Beach, California. Pacific Mutual Life has erected a one-story office 
building comprising 3500 sq. ft. for an agency and group office. 
There is provision for future addition of 1000 ft. 


Daily Reports 


Continued from page 73 


policyholders at age 20, the aver- 
age future lifetime has been ex- 
tended 2.6 years since 1947. Even 
at age 40 the increase in expecta- 
tion of life exceeds two years; 
currently, the average future life- 
time at this age is close to 34 
years. 


October 23—Over 100 research 
programs devoted to heart 
disease have been supported dur- 
ing the year by the Life Insur- 
ance Medical Research Fund, ac- 
cording to the fund’s annual 
report. Over $1,086,000 has been 
allocated to continue this support. 
The fund, devoted to heart re- 
search, is supported by 144 life 
companies, large and small. Since 
the fund’s organization in 1945, 
over $10,300,000 has been contrib- 
uted to this vital work. In 1957-58 
its studies were performed in 75 
research centers in the United 
States and Canada. 

Progress in work on _ heart 
problems has been most encour- 
aging, says Dr. Francis R. Dieu- 
aide, scientific director of the 
fund. Investigators now have an 
attitude of confidence in their 
ultimate solution, whereas a few 
years ago the outlook seemed hope- 
less. 

The fund also supported 22 re- 
search fellowships in 1957-58. 
These were held by young men 
and women in training for re- 
search in the heart field. 


October 24—Benefit payments to 
Americans through health in- 
surance policies exceeded $2 bil- 
lion during the first nine months of 
1958, the Health Insurance Insti- 
tute reports. This is 10 per cent 

over the same period in 1957. 
Reports from companies show 
that benefits paid under grou» 
health policies totaled $1.5 bil- 
lion, an increase of 11 per cent 
over 1957. Benefits through indi- 
vidual and family type policies, 
the Institute said, increased by 9 

per cent to $506 million. 

Continued on page 118 
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REPORT FROM CANADA 


Auto 


by Lillian Millar 


NDERWRITING _ experience 

of auto insurance companies 
in Canada up to June 30, 1958, 
was more favorable than in the 
previous two years. According to 
the recently released “Green 
Book,” with rate-setting statistics 
for some 300 companies, claims 
frequency for personal injuries 
and property damage dropped 
from 10.5 to 9.5 accidents per 100 
cars insured. Cost of claims aver- 
aged $290, compared with $272 in 
the previous year. While this is 
an increase of 6.6 per cent, it is 
lower than the 10 per cent in- 
crease recorded in 1957. 

Under other auto coverages, 
claims frequency and average cost 
were mostly unchanged or lower. 
In the few cases where they were 
higher, the increase was small. 
These figures are for all Canada 
except Saskatchewan which has 
compulsory government operated 
insurance. 


Cut Indicated 


While this underwriting experi- 
ence indicates that a 5 per cent 
cut in next year’s automobile rates 
might be possible, chances are 
slim that the companies will be 
able to pass this reduction on to 
car owners. The experience in 
the past few months has become 
discouraging once more, with in- 
creases in both claims frequency 
and average cost per claim. 
Earlier in the year with the re- 
cession, people avoided unneces- 
sary driving and deferred new car 
purchases. There were fewer cars 
on the road and thus fewer claims. 
Now, with the upturn in general 
business, cars are back on the 
road and claims are mounting. 

In 1958, claims frequency drop- 
ped in all provinces while average 
cost per claim rose. Experience 
varied widely between provinces. 
Quebec continued to have the 
highest claim frequency of any 
province with 15.8 claims per 100 
‘ars. Alberta enjoyed the lowest 
rate of 6.6 claims. Average cost 
per claim was highest in Prince 
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Edward Island at $384 and lowest 
in Manitoba at $237. We give ex- 
perience for 1957-8 for all prov- 


Experience Improves in Canada 


inces except Saskatchewan, com- 
pared with experience four years 
ago. 


Personal Injury and Property Damage 


Claims per 100 
cars insured 


1957-8 


Ontario 

Quebec 

Prince Edward Island 
Newfoundland 

New Brunswick 

Nova Scotia 

Manitoba 

Alberta 

British Columbia 


Companies operating in Canada 
now classify car drivers into 20 
categories. Here are the results 


Average cost 
per claim 
1957-8 1953-4 
$ $ 

11.0 277 206 

18.9 298 228 
9.4 384 226 

13.8 291 195 

11.4 303 191 

11.2 317 204 
9. 237 175 
ee 286 253 
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for the rating period ending June 
30, 1958 of all provinces except 
Saskatchewan. 


Drivers’ Experience 


Average cost 
per claim 


Claims per 
100 cars 


Mostly pleasure driving—no male op- $ 


erator under 25 
No claims for 3 years 
No claims for 2 years 
No claims for 1 year 
Others 

Mostly pleasure driving 
erator under 25 

a. No claims for 3 years 

b. No claims for 2 years 

c. No claims for 1 year 

d. Others 

Cars used chiefly for business 
driver over 25 

a. No claims for 3 years 

b. No claims for 2 years 

c. No claims for 

d. Others 


1 year 
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with male op- 


main 


Cars owned or operated by persons un- 


der 25 whether used for business or 


not 
a. No claims for 3 years 
b. No claims for 2 years 
. No claims for 1 year 
d. Others 
owned or 
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Cars operated by 


married 


persons under 25 whether or not used 


for business 


No claims for 3 years 
No claims for 2 

No claims for 1 year 
Others 


2 years 
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The John Hancock representative carries a broad variety of modern merchandise 
in his portfolio. It is modern life insurance protection—Family policies, Business 
life insurance, Personal Health insurance, Annuities, as well as a wide range of 
up-to-date Group plans and all regular forms of life policies. With his training 
and knowledge, and these policies, he is prepared to serve his clients’ needs as 
they arise. And with the prestige of the John Hancock behind him, he is also 
able to close more sales for consistently larger amounts of needed insurance. 
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Verdict: Is Extra Liability 
Needed on Station Wagons? 


By LUKE A. BURKE 


Member New York Bar 


Station Wagon Liability 


The defendant parked his station 
wagon in a legal parking space 
along the curb of the street. The 
back window was open in a hori- 
zontal position. A seventy-two year 
old pedestrian, while crossing the 
street between the station wagon 
and the car in back, struck her 
head on the horizontal window. She 
had crossed the street at a place 
which was not designated as a 
crosswalk. 

The woman brought suit for her 
injuries and recovered a judgment 
against the station wagon owner. 
The defendant argued on appeal 
that leaving the window horizon- 
tally open was not negligence under 
the circumstances, since there were 
no unusual facts which would serve 
to warn him of the probability that 
a person crossing the street would 
squeeze between his car and the 
one in back of his. 

The appellate court affirmed the 
lower court holding that the failure 
of a pedestrian to cross the street 
on a designated crosswalk was not 
conclusive evidence of contributory 
negligence. It was the court’s opin- 
ion that the defendant should have 
known what everyone knows—that 
many pedestrians ignore crosswalks 
and cross streets in the middle of 
the block between parked cars. 
(Schaublin v. Leber, New Jersey 
Superior Court, June 19, 1958) 


Dog Owners Liability 

In Illinois there is a statute 
which provides that: “If a dog, 
without provocation, attacks or in- 
jures any person who is peaceably 
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conducting himself in any place 
where he may lawfully be, the own- 
er of the dog is liable in damages 
to the person attacked or injured 
to the full amount of the injuries 
sustained .” (Chapter 8, Sec. 
120, Illinois Revised Statutes) 

A mother-in-law was baby-sitting 
for her son-in-law’s children. A dog 
owned by the son-in-law ran _ be- 
tween her legs, causing her to fall 
down some steps. The children had 
brought the dog to her house. She 
was in the process of bringing food 
and water to the dog when the ac- 
cident happened. She brought suit 
against the son-in-law. 

Before the court his attorney 
argued that the words “attacks or 
injures” as contained in the statute 
should be construed to mean “at- 
tacks and injures.” The court did 
not agree and, in finding for the 
mother-in-law, stated that the leg- 
islature must have intended to 
create two liabilities on the part 
of a dog owner, one if the animal 
injures a person and one if the 
animal attacks a person. 

(McEvoy v. Brown, Ulinois Appel- 
late Court, May 21, 1958) 


When Is a Mistake “Mutual”? 


This is an action to collect an 
endowment plan policy of insur- 
ance. The policy was on the life 
of the plaintiff, R. L. Goodloe, Jr. 
In December 1948, when the plain- 
tiff was twelve years old, his father 
applied to the defendant insurance 
company for a “20 year end” policy 
in the amount of $3,000 on plain- 
tiff’s life. The pertinent provisions 
of the policy read: 

“Reserve Life 
pany, Dallas, Texas, herein called 
the Company, hereby agrees to pay 
Three Thousand Dollars, herein 
called the Ultimate Face Amount 


Insurance Com- 


of this policy, at the Home Office 
of the Company to Robert Lee 
Goodloe, Jr., herein called the In- 
sured, on the anniversary of this 
policy nearest the Insured’s 20th 
birthday, if the Insured be then 
living and this policy be then in 
fuli force, or immediately upon re- 
ceipt .. . of proof of prior death 
of the Insured .. . will pay a Death 
Benefit as herein set forth to Rob- 
ert Lee Goodloe (Father) and/or 
Hattie Lee Goodloe (Mother) Bene- 
ficlary. ... 

“This policy is issued in consid- 
eration of the application herefor, 
a copy of which is attached hereto, 
and is made a part hereof, and the 
payment in advance of $138.18 as 
premium for insurance from the 
date hereof until January 1, 1950, 
and the further payment of a like 
amount upon each Ist day of each 
January each year thereafter until 
premiums have been paid for eight 
full years including the first year, 
or until the death of the Insured. 


“Endowment at age 20. Pre- 
miums payable for 8 years. Non- 
Participating. .. . 

(The father and mother were 
deceased at the time of the suit 
and the plaintiff was the sole owner 
of the policy.) 


Gist of Suit 


The gist of the plaintiff’s suit 
was that he was 20 years of age, 
had paid the premiums for eight 
full years, and the company refused 
to pay the face amount of the pol- 
icy. 

The insurance company claimed 
that the father and the company 
had intended the policy to be a 
20-year endowment contract, to ma- 
ture when the plaintiff was 52 
years old, and that the policy was 
issued in that form as the result of 
a mutual mistake. 

The court found that there was 
a mistake, but could not see where 
it was mutual. Here is its reason- 
ing: 

“Reverting to the defendant’s 
first contention, defendant con- 
tends that the provisions of the 
policy endowing same in eight 
years and when the plaintiff was 
20 years old was actually the mis- 
take of a typist in the organiza- 

Continued on page 78 
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tion; that the application for the 
policy was for a ‘20 year end.’ 
(which defendant contends means 
to endow after the expiration of 20 
years); that the premium charged 
for the policy, $138.18 per year, 
was actually the premium normally 
charged for a policy which endows 


after 20 years; that the loan value 
table in the policy makes it clear 
that it could not be a policy endow- 
ing in eight years; and that judg- 
ment should have been rendered for 
the defendant. In this connection 
defendant further contends there is 
no evidence or insufficient evidence 
to sustain the finding of the jury. 
Defendant argues that the typist’s 
mistake was a mutual mistake in 
that the agreement as typed up was 
not the actual agreement the insur- 
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ance company had with Goodloe, 
Sr., for which reason this court 
should reform the policy to show 
the true agreement which they con- 
tend was for a policy to endow af- 
ter 20 years and at a time when 
plaintiff would be 32 years of age. 


Burden of Proof on Defendant 


“The policy sued upon, set out 
in part, supra, we think unequiv- 
ocally promises to pay plaintiff 
$3000 after eight years, when he 
reached 20 years. Defendant con- 
tends the policy does not reflect the 
true agreement between plaintiff’s 
father and defendant Insurance 
Company, and is the result of a 
mutual mistake. Defendant, so 
contending, has the burden of prov- 
ing the true agreement, and that 
the writing failed to include the 
true agreement as a result of a 
mutual mistake... . 


Similar Case 

“New York Life Ins. Co. v. 
Street, CCA. W/E Ref., 265 S. W. 
397, is a case very similar to the 
case at bar. In that case the insur- 
ance company issued Street a pol- 
icy of insurance in which the cash 
surrender value was typed in at 
some $600 higher than the amount 
normally set up by the company for 
policies of like amount and held for 
a like period of time. The company 
filed suit to reform the policy and 
Street sought recovery of the cash 
surrender value set out in the pol- 
icy. The court in affirming the 
judgment for the _ policyholder 
against the insurance company for 
the amount typed into the policy as 
its surrender value held: ‘The mis- 
take on which the action was 
grounded was not shown to be mu- 
tual, but that of the Insurance Com- 
pany alone. The burden is 
clearly upon one seeking reforma- 
tion of a written instrument on 
that ground to show by clear con- 
vincing and satisfactory proof that 
the mistake relied upon was a mu- 
tual one.’ 

“The record before us reflects 
that it was the intent of Goodloe, 
Sr., at the time of taking out the 
policy herein, to guarantee plain- 
tiff a college education. Plaintiff 
was 12 years of age at the time of 
taking out the policy; Goodloe, Sr., 
was 55 years of age. The record 
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further reflects that Goodloe, Sr., 
prior to his death, suggested to 
plaintiff to talk with defendant’s 
agent about the policy since it was 
his understanding the policy had 
matured. 

“The policy on its face shows 
that the agreement was that it was 
to endow after eight years and 
when plaintiff was 20 years of age; 
the jury found that the agreement 
defendant insurance company con- 
tended to be the true agreement 
was not the agreement. The evi- 
dence is ample to sustain the jury’s 
finding. In this connection we have 
carefully weighed all the evidence 
and conclude that the verdict is not 
against the great weight and pre- 
ponderance of the evidence. The 
most that can be said is that some- 
one in the defendant insurance 
company’s organization made a 
mistake. There is no showing what- 
soever that the mistake was mutual 
or shared in anywise by plaintiff or 
his father.” 

(Reserve Life Ins. Co. v. Goodloe, 
Texas Court of Civil Appeals, Sep- 
tember 10, 1958) 


Automobile Self-Insurer 
And Excess Coverage 


An employee injured an individ- 
ual while operating his employer’s 
automobile on a personal mission. 
The employer was a self insurer, 
registered as such under the Motor 
Vehicle Safety-Responsibility Law. 
The employee had a policy on his 
own car which provided coverage 
while driving other vehicles. 


Excess Coverage Claimed 

The employee’s insurance carrier 
contended its policy was excess cov- 
erage since the certificate of self- 
insurance filed by the employer put 
it in the category of a primary in- 
surance carrier. 

The court held that the employee- 
driver was the person guilty of ac- 
tive negligence and the owner was 
merely passively negligent. The 
self insurance carried by the em- 
ployer did not constitute “other 
valid and collectible insurance” 
within the meaning of the em- 
ployee’s policy. The employee’s 
policy was held to be primary cov- 
erage. 
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(Home Idemnity Co. v. Humble Oil 
& Refining Co., Texas Court of 
Civil Appeals, June 20, 1958) 


Unlawful Sale of B-B Shot 


The insured operated a hard- 
ware shop and was covered by a 
liability policy limited to ‘Division 
1. Premises—Operations” and no 
coverage for “Division 3. Prod- 
ucts.” An employee made an unlaw- 
ful sale of B-B shot to a minor on 
the premises which resulted in in- 
jury to one Fouts away from the 
premises. 


Declaratory Judgment Sought 


Fouts brought action against the 
insured which the company refused 
to defend contending that it was 
not covered under Division 1. The 
insured brought an action against 
the company for a declaratory 
judgment on the question of cov- 
erage. This final appeal determined 
that there was coverage, this being 
the reasoning: 

“It is true that the accident for 
which damages are claimed against 
plaintiff arose away from plaintiff’s 
premises, and the insurance com- 
pany strenuously maintains that 
the hazards under division 1 con- 
template only accidents occurring 
upon the premises. However, the 
language of division 1 does not so 
state. Such division is only a de- 
scription of the hazard, and that 
was the alleged unlawful selling 
of the B-B shot on the premises of 
the plaintiff. Assuredly, that was an 
operation necessary or incidental 
to the purpose for which the prem- 
ises were used. There is no state- 
ment in the policy with reference 
to the place where the accident oc- 
curs, and if the insurance company 
intended to limit the place of the 
accident, as well as the incidents 
of the hazard, to the premises of 
plaintiff, it could easily have so 
stated in the policy. 

“It is axiomatic that in case of a 
genuine ambiguity or doubt as to 
the language of an insurance pol- 
icy, the courts adopt a construction 
most favorable to the insured... . 

“The insurance company stren- 
uously contends also that, since the 
policy, under division 1 of the defi- 

Continued on page 80 
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nition of hazards, does not apply 
to a liability with respect to which 
insurance is or can be accorded 
under division 3 of the definition 
of hazards, and since such division 
3 covers the claimed liability in 
the present case, and since plaintiff 
did not buy insurance under divi- 
sion 3, the insurance company is 
not obligated to defend plaintiff in 
the action brought against him by 
Fouts. 

“A careful perusal of division 3, 
‘Products’ discloses that it is con- 
cerned with reference to the exist- 
ence of any conditions or warranty 
of goods or products manufactured, 
sold, handled or distributed by an 
insured, and that it is not appli- 
cable to the hazard described in di- 
vision 1, upon which plaintiff must 
rely. 


Pellets Not Defective 


“It is not claimed that the B-B 
pellets, which plaintiff’s employee 
is alleged to have sold to the boy, 
Lonnie St. Clair, were in any man- 
ner defective, or that there was 
any breach of warranty in the sale 
of them. In fact, there is nothing 
relative to the condition of the pel- 
lets themselves... . 

“It is obvious that the hazard in 
the present case was covered by di- 
vision 1 of the definition of hazards 
and was not covered by division 3. 


“The insurance company con- 
tends that it would be an anomoly 
to say that if the sales were made 
to an adult there could be no liabil- 
ity under the policy, whereas a 
sale made to a minor would create 
liability, and that such a situation 
would favor a wrong-doer as 
against a law-abiding person. 

“The obvious answer to such con- 
tention is that insurance is sold to 
protect one against wrongdoing or 
negligence, and that an insurance 
company is not called upon for pro- 
tection in the case of one who is 
obeying the law or is not negli- 
gent.” 

(Lessak v. Metropolitan Casualty 
Ins. Co. of New York, Ohio Su- 
preme Court, July 2, 1958) 
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INVESTMENTS 


Good Management Caps A 
Company's Investment Values 


By ERVIN L. HALL 


Partner, Davis and Hall 
Investment Management 


HEN we try to figure out the 

value of a stock, there are 
plenty of statistics available on 
which to base a conclusion. This 
conclusion, however, can be little 
more than an opinion. Cold figures 
can tell many different stories. On 
the other hand, if we don’t use 
statistics our efforts to arrive at 
a valuation would be reduced to 
guess work. 


Bricks and Mortar 

Statistics supply some of the 
bricks and mortar with which it is 
necessary to build a foundation. 
But like the bricks and mortar in 
a house they are inanimate. Just 
as a house becomes a home when 
you breathe the personality of the 
family into it, just so statistics 
need the vitality, character and 
know-how of a capable manage- 
ment to make them come to life. 

So it would seem, to arrive at 
any worth while value, you need 
statistics that are imbued with 
something more than sober facts. 
A company can have an excellent 
statistical background but the pres- 
ent management may be old in ser- 
vice, living on its past and allowing 
the engine of progress to slow 
down. Eventually this will result 
in an undermining of the sound 
foundation previously built. Exam- 
ples are not hard to find, but it 
isn’t polite to mention them. 

The reverse can happen when we 
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find the statistics far from favor- 
able, brought about over a period 
of time by an inept management. 


Management Changes 


A change in this management can 
convert an unsatisfactory trend 
into one that will build the sta- 
tistical background that we all like 
to see. Of course this doesn’t al- 
ways happen. We sometimes make 
the mistake of accepting a poor 
statistical background just because 
a new management is coming to 
power. The new management needs 
time to prove itself. To jump to 
conclusions that it is going to be 
highly successful can easily leave 
an investor in the uncomfortable 
position of having paid entirely too 
much for some distant hope. 

Good management alone doesn’t 
necessarily lead to success. A poor 
management may take quite a num- 
ber of years to pull down a sound 
statistical base. It is the combina- 
tion of a good management with 
sound statistics that usually pro- 
duces sound investment value. 

When we enter the realm of sta- 
tistics we find all kinds of figures 
and combination of figures. They 
can be used to develop most any 
kind of an hypothesis. We are also 
likely, in our evaluation of figures, 
to be guided to an extent by our 
emotions. If the outlook is none 
too good and we try to see into the 
murky future, we are apt to dis- 
count some of the existing favor- 
able facts. Conversely, if the world 
is full of hope and everyone is talk- 
ing about bigger and better earn- 
ings and dividends, we are apt to 


add an extra touch of optimism be- 
yond what the figures really imply. 

Take for example the well known 
and highly popular statistical tool 
commonly referred to as the price- 
earnings ratio. It seems very logi- 
cal that the price of a stock should 
bear some relationship to the earn- 
ing power of the company. This 
earning power, however, fluctu- 
ates. The only stable earning 
power is the one that exists at a 
particular time. 

For instance, earnings for the 
first nine months of 1958 are pretty 
definite in most cases, but earnings 
for the next nine months ending 
June 1959 are far from definite 
and are subject to the swings of 
the economy during the next nine 
months. The trick, of course, is 
to try to anticipate what earnings 
will be a year from now and then 
buy a stock at a price that doesn’t 
overly discount those earnings. 
After doing that, we must decide 
what we mean by over-discounting. 

International Business Machines, 
for instance, has for years sold at 
a high ratio to earnings. U. S. 
Steel, on the other hand, has sold 
at a comparatively low price-earn- 
ings ratio. Nevertheless, the steel 
industry today is improving in in- 
vestment stature, and can be ex- 
pected to sell at a higher ratio in 
future years. 


Moods Affect Figures 


Even here, with these two well 
known companies, the statistical 
figure we may select in evaluating 
them will be influenced by our 
mood of the moment. During the 
market decline of 1957 Interna- 
tional Business Machines had a 
fairly precipitous decline of over 
100 points, which, of course, re- 
duced the price-earnings ratio ma- 
terially. But still investors were 
reluctant to buy it too actively at 
these reduced prices. We were still 
in sort of a stupor over the prob- 
ability of an intensification of the 
recession. When the clouds lifted 
International Business Machines 
was in prompt demand. To a lesser 
extent the same was true of U. S. 
Steel. 

All this shows that the psycho- 
logical factor that enters into such 
calculations is an important one, 
and consequently the price-earn- 
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ings ratio approach to valuation is 
an unstable one at best. It is really 
a floating base that is hard to an- 
chor except momentarily. It never- 
theless has its value, as do all sta- 
tistical tools when used intelligently 
and with ample latitude. 


The Bond-Stock Ratio 


Another statistic that at one 
time meant more than it does today 
is the ratio between the income 
from high grade bonds and the in- 
come from good quality common 
stocks. Such ratios have been car- 
ried for years by a number of in- 
vestment services. A dangerous 
position for common stocks is sup- 
posed to be reached when the yield 
on stocks approaches the yield on 
bonds. Of course, the reverse is 
true when the spread between 
bonds and stocks widens. 

Many years ago, under more or 
less orthodox financing and a free 
money market, many investors 
would start shifting into bonds 
when the spread between bond and 
stock yields was comparatively 
small. Then when the return on 
stock investments became consid- 
erably more attractive than on 
bonds, the shift would be in the 
other direetion. Today with Gov- HAIGHT, DAVIS & HAIGHT, INC. 
ernment control of money rates and 
a gradual erosion in the purchas- Consulting Actuaries 
ing power of the dollar, the bond- ARTHUR M. HAIGHT, President 
stock yield is not taken as seriously. 
This is particularly true when the 
economy is in a period of pros- 
perity and enthusiasm is wide 
spread. Then income isn’t looked “County Patterns of Insurance Sales" 
upon as too important. Everyone A New Approach—at The County Level—to Insurance Marketing 
wants to see capital grow. 
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Nevertheless, here again we have 
a statistical tool that is well worth 
watching. It can go to extremes as 
it did in 1929 when the yield on 
stocks was actually less than the 
yield on good quality bonds. 
Whether such a condition today 
would detract from the attractive- 
ness of stocks would depend on the 


mood at the moment. If there is an 
inflationary sentiment about we 
might have a repetition of the 1929 
ratio and it might persist for some 
time. Still we would be on notice 
that the financial platform was de- 
veloping some weak spots in the 
foundation. 

The management component in 
our search for value should contain 
that vitality, character and know- 
how so necessary for successful op- 
eration. These characteristics are 
not easy to evaluate, but the results 
obtained by the company give a 
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AGENCY SERVICE and SAVINGS 


Kemper Insurance again backs its agents with the two nationally 
televised programs which proved so successful last fall od spring — 
KEMPER FOOTBALL SCOREBOARD and NBC NE 

Again, available to agents are specialized direct mail as promo- 
tional literature designed to tie-in with the shows. 

Eleven solid weeks of coast-to-coast television shows on NBC 


this fall: 


. five Saturday afternoons on the KEMPER FOOTBALL SCORE- 
BOARD following the NCAA Football Game of the Week, featuring 
Russ Hodges, veteran sportscaster, and Otto Graham, former All 
League quarterback with the Cleveland Browns and recent coach of 
the game-winning College All Stars. 
. eight telecasts of the top-rated news show, NBC NEWS, featuring 
the crack reporting team of Chet Huntley and David Brinkley. 
Each week millions of viewers will hear and see the story of inde- 


pendent agency service and the countrywide facilities, full line 
protection and savings opportunities through policyholder dividends 


of the Kemper Companies. 


If you are interested in representing one of the progressive 
KEMPER companies, write Agency Production Department, Home 


Office, Chicago 40. 


Lumbermens Mutual Casualty Company . 
American Motorists Insurance Company sag 
Divisions of KEMPER Insurance _ 


pretty clear picture of how the 
management is functioning. As an 
example, the progress of National 
Steel appears to have materially 
improved since George M. Hum- 
phrey returned from his tenure as 
Secretary of the Treasury. The es- 
sential spark of his personality and 
realignment of the management 
team will probably result in an im- 
proving flow of statistics. In this 
case neither the price-earning ratio 
nor the bond-stock yield ratio will 
look favorable on the surface. The 
Humphrey changes raise hopes of 
materially improved earnings and 
those hopes are reflected in ratios 
today ccnsiderably higher than the 
average of the past ten years. 
These averages show a price to 
earnings ratio of 8.3, and an av- 
erage yield of 5.9 per cent. 

Another example is J. A. Mar- 
tino, alert president of National 
Lead. Some have questioned the 
large interest the company has in 
titanium, but management has per- 
sisted in its efforts to expand the 
use of this metal and has shown 
real progress. The management 
team, in this instance, conveys to 
the investor a sense of stability 
and complete confidence in the ob- 
jectives of the company. Some man- 
agements can convey this outward 
feeling of confidence, while others 
cannot. In this case the record sup- 
ports the confidence. 


Frequent Reports Needed 


To be helpful to investors search- 
ing for value, management should 
issue frequent reports on what the 
company is doing. DuPont, Link 
Belt and Lone Star Cement are 
good examples of this type of pub- 
lic relations. A management should 
also be willing to discuss, within 
the confines of reason, company af- 
fairs and answer frankly any rea- 
sonable question about the progress 
being made. You, on the other 
hand, should not expect manage- 
ment to make too many guesses, 
and you should not be unreasonable 
in your questions. 

If your statistical foundation can 
be capped by a strong and respected 
management, your investment in 
such a company should not be on 
a short term basis. Time and 
ability will probably work in your 
favor, as a stockholder, for many 
years. 
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Growth and Rank 


Continued from page 32 


pany has the same rank in 1957 
that it had in 1953. 

In 1900 the company with the 
largest premium volume had $6,- 
685,000 followed by companies with 
premiums of $5,912,000; $4,897,- 
000; $4,313,000, and $4,295,000 
respectively. All these companies 
were from the group of stock com- 
panies. As a matter of fact, each 
of these was then classified as a 
fire insurance company. 

In 1900 the two companies hav- 
ing the largest amount of assets 
were two life companies which had 
accident and health branches. Their 
assets totaled $56,065,000 and $30,- 
928,000. There were four stock fire 
insurance companies having assets 
in excess of ten million dollars, or 
in order $13,638,000, $13,357,000, 
$11,119,000, and $10,688,000. 

In 1900 $9,303,000 was the 
largest surplus to policyholders of 
the companies. This amount was 
followed by surpluses of $8,297,000; 
$5,783,000; $5,511,000; $5,268,000. 
All with the exception of the third, 
the surplus of a life company doing 
accident and health business, were 
stock fire companies. 


Property Leaders in 1925 


In 1925, twenty-five years later, 
the premium volume of the leading 
company was almost ten times what 
it had been in 1900. The same com- 
pany in 1925 led in premiums writ- 
ten with $61,649,000. Again the 
leader was a fire company. This 
time, the company which was sec- 
ond was a life company whose ac- 
cident and health business totaled 
$52,306,000 in premiums. In third 
position was another fire company 
with premiums of $45,477,000. 
Ranking fourth in 1925 was a ¢as- 
ualty company which had total pre- 
miums of $36,499,000. A life com- 
pany completed the first five with 
accident and health premiums of 
$30,228,000. From point of assets, 
at the end of 1925 the four leaders 
were life insurance companies, with 
the fifth place occupied by a fire 
company. As far as surplus to pol- 
icyholders, the five leaders were 
three life companies and two fire 
companies. 
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During 1957, there were 32 com- 
panies whose premium volume was 
in excess of one hundred million 
dollars. While the volume of the 
leader was not ten fold, neverthe- 
less it was with $483,447,000 ap- 
proximately eight times the pre- 
mium volume of the 1925 leader. 
The company was a life company 
whose accident and health premi- 
ums alone were almost one-half bil- 
lion dollars. 

As further evidence of the 
growth and acceptance of insur- 


*Stlarold S. Brownlee, CL 
Pittsburgh 


ance, all but 26 of the first 75 com- 
panies had premiums in 1957 which 
were in excess of that of the lead- 
ing company in 1925. Also of inter- 
est is that among the first five lead- 
ers, two were life companies, two 
were mutual property insurance 
companies, and one was a direct 
writing stock property company. 
The largest surpluses to policyhold- 
ers were those of five life companies 

writing accident and health. 
The urge of Americans for finan- 
Continued on page 86 


NOe 11 IN A SERIES 


Henry E. Whitmore 


Scranton 


EQUITABLE LIFE OF IOWA IN 


PENNSYLVANIA and NEW JERSEY 


From the steel mills of Pittsburgh through the 
mid-state coal mines and oil wells to the shipyards 
and factories of Philadelphia, Pennsylvania bris- 
tles with heavy industry. New Jersey is one of 
America’s major industrial centers — the greatest 
single industry being chemicals. These two states 
are of great importance to the economy of our 


nation. 


By the same token, these six general 


agents and their agency associates are major 
contributors to the overall sales and service of 
the Equitable Life of Iowa. 
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cial security and permanent income 
despite death or disability or loss 
of any kind, which has been most 
potent since 1929, is conclusively 
‘demonstrated by this table. The 
table also gives evidence of the in- 
fluence of fire and accident preven- 
tion and protection programs which 


have been sparked by the large 
property companies. Millions of dol- 
lars have been saved property own- 
ers and policyholders by the reduc- 
tion of the waste of property and 
the incidence of accidents. 

These savings are reflected in the 
comparatively smaller growth of 
the property insurance companies 
in recent years. The cost of insur- 
ance to buyers has been reduced to 
an extent that where, with infla- 
tion, companies have difficulty in 
making an underwriting profit. 





RETIREMENT 
PLANNING 








ANNOUNCING 





changing times. 
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For the newest look in retirement plan- 
ning —and a complete line of pension 
products, both group and individual, call 
our local office. Connecticut General Life 
Insurance Company, Hartford. 


CONNECTICUT GENERAL 


Two New Group Plans 


Group Retirement and Group Auxiliary, combining 
retirement income and death benefits. These modern 
group plans provide the business owner’s answer to 
retirement planning today that will meet tomorrow’s 








Property values in the United 
States have been inflated ten times 
and more since 1925. Industrial 
payrolls have been similarly in- 
creased. The number of automo- 
biles in use has proportionately in- 
creased. In spite of all this, the 
companies which do this property 
and casualty business and thereby 
protect the integrity of home and 
business have decreased in their 
importance in contrast with com- 
panies which protect individuals 
and their families against loss of 
income as a result of disability and 
death. 

While it is part of the American 
way of life to spend its genius in 
decreasing the needless destruction 
of property and life, it nevertheless 
must be accepted that the compa: 
nies which through policies of in- 
surance guarantee property owners 
against financial loss much not be 
penalized by having their premium 
rates so reduced that they are un- 
able to profitably underwrite their 
business. In building up bulwarks 
against property destruction and 
against the incidence of fire, acci- 
dent and other disasters the com- 
panies cannot escape vulnerability 
to two serious forces. One is infla- 
tion in values and the other is 
catastrophic losses. 

The leading ten companies in 
premium volume in 1957 included 
three life companies whose acci- 
dent and health premiums enabled 
them to be ranked first, second, and 
sixth. There were two mutual prop- 
erty companies, one ranked third 
and the other fifth. Two casualty 
affiliates of stock companies ranked 
seventh and ninth respectively. It 
is of interest that these two af- 
filiates ranked higher than their 
parent companies. These latter 
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stock companies were not ranked 
among the first ten in 1957 in pre- 
miums. The company ranking 
fourth was primarily a direct writ- 
ing automobile company and the 
two which ranked eighth and tenth 
respectively are classed as capital 
stock casualty companies. 

One section of the table shows 
the volume and the rate to total in- 
come of the three leading lines 
written by each of the 75 compa- 
nies. Twenty-one of the companies 
show automobile liability to have 
been their leading line; 19 reported 
fire insurance; 12 group accident 
and health; 10 hospital and medical 
expenses; 5 workman’s compensa- 
tion; 3 companies each show auto- 
mobile physical damage and medi- 
cal-surgical benefits as their lead- 
ing lines; while 2 report accident 
and health. 


Specialty Groups 


The eight hospitalization associa- 
tions, the three Blue Shield asso- 
ciations, and the automobile finance 
company did only one class of busi- 
ness. As a result there were 63 com- 
panies which reported a line second 
in importance. Of these, 13 showed 
automobile liability as their second 
line; 12 workman’s compensation; 
10 automobile physical damage; 
five each extended coverage, non- 
cancellable accident and health, and 
accident and health. There are 
three whose secondary line was 
automobile physical damage; two 
each fire, accident and hospital and 
medical expenses; while four 
showed that their second line was 
multiple peril, burglary and theft, 
inijand marine and general liability. 

One company reports only two 
classes of accident and health in- 
surance so that there were only 62 
companies listing a line which was 
third in importance to them. Of 
these, 15 showed automobile physi- 
cal damage, 11 automobile property 
damage, 7 group accident and 
health, 6 extended coverage, 4 each 
hospital and medical expenses, and 
accident and health, 3 general lia- 
bility, 2 each non-cancellable ocean 
marine, surety, and automobile 
liability, and one each inland ma- 
rine, fire, and health insurance. 

It is conceivable that, as pro- 
grams for multiple line operation 
continue within the next five years, 
there will be material changes in 
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underwriting leadership. Execu- 
tives of every type of insurance 
company, together with progressive 
state supervising officials, have 
much to do to bring about a prac- 
tical and efficient basis for sound 
multiple line underwriting. Such a 
plan must at once enable companies 
to offer as complete protection as is 
possible under one contract and at 
the same time protect every policy- 
holder by guaranteeing that the re- 
serve set up will at once be adequate 
and at the same time isolated. 


The plan should protect the in- 
sured against any use of reserves 
on one type of contract for needs in 
other lines. Surplus created by the 
operation of one line must not be 
too readily available for lines whose 
underwriting experience shows 
While multiple line under- 
writing is designed to provide for 
complete family protection against 
loss of life and of property at a 
minimum of expense, there is as a 
result a greater need of financial 
stability and solvency. 


losses. 





THIS EMBLEM of 


THE COMMERCIAL UNION GROUP 


stands for 


Insurance For Modern Needs 





his time and effort. 


cies of consolidated insurance. 


premium operation. 


HEAD 
OFFICE 


One Park Avenue 


New York 16, N. Y. 





@ Modern life and business need Modern Insurance Protection. 
The keynote of modern products, facilities and services is convenience. 
Everyone wishes to dispose of the normal necessities of personal or 
business affairs, in the most simple and efficient way that will conserve 


Fortunately, convenient facilities and methods usually save money 
as well as time. This is definitely so with the modern “‘package’’ poli- 
That is why you serve your clients 
best by selling them such policies as the Homeowners policy, Family 
Automobile policy, Comprehensive General Liability policy, Inland 

Marine Floater policies and the Commercial Property policy. 


A further convenience of these ‘‘package’’ policies, in addi- 
tion to the one-policy feature for numerous related protec- 
tion needs, is their one company—one agent—one 


You can be sure you will obtain the latest and 
broadest policies if the 
member of The Commercial Union Group. 


MEMBER COMPANIES 


Commercial Union Assurance Co. Ltd * Ocean Ac- 
cident & Guarantee Corp., Ltd* American Cen- 
tral Insurance Co California Insurance 
Coe Palatine Insurance Co. Ltd*Com- 
mercial Union Fire Insurance Co. 
of N.Y.¢Columbia Casualty 
Co * Union Assurance 
Society Ltde British 
General Insur- 
ance Co. 


“one company’ is a 


Atlanta 
Chicago 


San Francisco 











PRODUCT FEATURE 


Agency Uses One Machine for All Records 


By M. S. RUDDY, Sr. Comptroller 
Wirt Wilson & Company 
Minneapolis, Minnesota 


T is possible now to prepare on 
| iol accounting machine all in- 
surance agency records, including 
journals, ledgers, checks,  state- 
ments and account current reports. 

The majority of insurance agen- 
cies use various machines—type- 
writers, ledgers and journals. Fre- 
quently a great deal of hand post- 
ing is required. 

The Wirt Wilson agency has 
found the solution to this difficult 
problem by installing a Burroughs 
Typing Sensimatic F 13038, an 
eleven-total accounting machine, 
especially designed to handle all 
areas of our agency bookkeeping. 


Six Jobs At Once 

With this machine, we now simul- 
taneously prepare the records in 
each of the following categories: 

(a) Combined policy register 
and accounts receivable journal; 
customer’s ledger and statement 
(original copies) ; individual insur- 
ance company statistical summary 
ledger; accounts current; agent’s 
statement; and premium amounts 


by lines of coverage and by com- 
pany. 

(b) Age analysis and trial bal- 
ance. 

(c) Cash receipts journal and 
cash payment ticket. 

(d) Combined expense distribu- 
tion journal and check register. 

(e) General ledger. 

(f) Payroll journal employee’s 
earnings record (with cumulative 
totals); pay check; and statement 
covering deductions. 

In addition to having all records 
prepared on one machine, we also 
have speed, proof positive accuracy 
and neat and legible statistical in- 
formation. Our records are now 
compact and easily and immedi- 
ately accessible. 

Wirt Wilson & Company is one 
of the largest insurance agencies in 
Minneapolis with a sales and cleri- 
cal staff of fifty. The company 
represents more than fifty leading 
companies. 

Under the mechanized 
for accounts receivable, the policy 
register and accounts’ receivable 
journal, account current form, cus- 
tomer’s ledger and statement all 
are prepared simultaneously in a 


system 


single indexing and posting opera- 
tion. Charges and credits are posted 
to these records with a code num- 
ber for each producer, company and 
a coverage code designation for ten 
lines of insurance. Coding by num- 
bers for types of coverage tre- 
mendously simplifies and speeds up 
our accounting procedures. 

With the exception of the jour- 
nal abstracts and snap-out copies 
of account current and return pre- 
mium forms, each principal rec- 
ord is an original. 

The account current forms show 
each premium charge, as does each 
return or cancellation credit form. 
These are summarized by commis- 
sion rates to show the total net 
premiums payable to the agency 
and/or broker. 

Another significant 
our new accounts receivable pro- 
cedure is the age analysis opera- 
tion. To visually determine the age 
of the unpaid ledger balance, we 
use a different colored ribbon on 
the Burroughs F 1303 for each 
month, up to three months. Also, 
we use the register selection keys, 
nos. 1, 2, 3 and 9, to indicate the 
age of the unpaid balance. No. 1 
is for the current month charges, 
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Cash Receipts Journal for the Wirt Wilson agency is an- 
other simultaneous posting operation. Included are cash 
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No. 2, thirty to sixty day balances, 
No. 3, balances of sixty days and 
over, and No. 9, indicates a credit 
balance. Previously, “aging” re- 
quired three to four days of typing 
and proving. Now it is an easily 
prepared by-product of the indi- 
vidual accounts receivable monthly 
proof, with names typed on a car- 
bonized tape five inches wide. The 
original tape is used by the credit 
manager and cashier, and the copy 
is distributed, by producers, for 
collection activities. 

When a series of accounts re- 
ceivable postings is completed, a 
master or statistical summary card 
for the particular covering com- 
pany is placed into the Typing Sen- 
simatic. Here the machine auto- 
matically prints on this card the 
pertinent totals. 

Posting credit memos is another 
example of the flexibility of this 
mechanized accounts receivable pro- 
cedure. These are posted separately 
for returns, cancellations and other 
credit adjustments. Credit totals 
by coverages are “stored” in the 
F 1303, and totaled out, the same 
as for premium charges. 

At the end of the accounts re- 
ceivable run, the commissions of 
each producer are totaled and sum- 
marized on a “Summary of Com- 
missions” form. The same _ pro- 
cedure is followed for covering com- 
panies and the totals are subse- 
quently entered on a “Summary of 
Accounts Current’ form. 

Machine set-up for cash receipts 
is shown with this article. This 
procedure collection 
operations indicates to 
the broker or salesman the amounts 
paid by their customers. All they 
need do is match the cash payment 
slip to their copies of the account 
current form for account analysis. 

Further, by referring to these 
forms, these producers are able to 
provide details of all charges, re- 
turns and cancellations to their cus- 
tomers without having to consult 
our accounting department. Their 
account current form copies can 
also be used as an interim expira- 
tion record for their own use, al- 
though our company has another 
system for subsequent notification 
to each producer. 

Accounts payable is another job 
that has been placed entirely on a 


facilitates 
since it 
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mechanized basis. Actually we no 
longer establish or maintain ac- 
counts payable as such. Twice 
monthly, after approval of all cur- 
rent bills and invoices, the machine 
operator places the combined ex- 
pense distribution journal and 
check register into the machine. 
The check and appropriate expense 
ledger card are inserted in front 
of the journal. The pertinent fig- 
ures are indexed, computed and 
printed automatically on all three 
forms. The check number is ad- 
vanced automatically and the check 


amount is printed with an auto- 
matic check protection. 

One of the last steps in this op- 
eration is to type the payee’s name 
and address on the check using the 
typewriter section of the F 1303. 
The total amount of all checks writ- 
ten for the day is balanced with 
the pre-list of bills paid that day. 

One of the greatest benefits of 
the Sensimatic system is that our 
insureds, companies, brokers, of- 
fice agents and salesmen have 
found the new automatic reports 
highly satisfactory. 








If you have a lot of 


“GET UP AND GO" 


You have a future with ULLICO 


FOR ADDITIONAL INFORMATION 
about 


General Agency opportunities 


WRITE: 
Peter J. McDonald 


Assistant A gency Manager 


The Union Labor Life Insurance Company 


200 East 7Oth St., New York 21. N. Y. 
EDMUND P. TOBIN, President 











NEW PRODUCTS AND SERVICES 


New Booklet Tells All’ About 
Modernized CLU Exams for 1959 


A booklet describing the mod- 
ernized CLU examinations to be 
given in June 1959 is available 
from the American College of Life 
Underwriters. 

The 24-page brochure describes 
the new development, including 
the objective test section to be 
used for the first time next year 
by the American College. A group 
of sample questions is shown. 


For Further Information Circle 39 on Card 


Christmas Shopping Early 

Select-A-Gift solves the “give” 
problem for Christmas, special an- 
niversaries, and sales promotions. 
Plan is operated by Ebsco Indus- 
tries. 

The service allows the giver to 
fix the price he wants to spend on 
each gift. The recipient makes a 
selection from a list of 50 popu- 
lar magazines, or from over 100 
quality items in each price range. 
Magazine subscription certificates 
vary from $2 to $5. Merchandise 
certificates from $3 to $150. 


For Further Information Circle 40 on Card 


Facts About Atlanta 


The Industrial Bureau of the 
Atlanta Chamber of Commerce will 
supply free a copy of its 1958 fact 
booklet about Atlanta. Title of the 
booklet is “Facts in Figures about 
Atlanta.” 

The 40-page booklet lists figures 
showing the industrial and com- 
mercial growth of this central city 
of the Southeast, population, aver- 
age mean temperatures and much 
civic information. 


For Further Information Circle 41 on Card 
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USE REPLY CARD ON PAGE 97 


For more information on one or more of these 
items, tear out the reply card. Circle on it the 
number or numbers matching the figures following 
each item in which you are interested. Fill in the 
blanks, sign your name and mail the card. 

This reply card is not an order blank. Please do 
NOT send money to THE SPECTATOR. Card merely tells 
the supplier that you want, without obligation, more 
information about his product or publication. 


Economies with New Postal Rate 


An illustrated postal guide, show- 
ing new postal rates and subsequent 
revisions, has been published by 
Tension Envelope. Contents have 
been verified by Postal Services 


ENVELO 
ECONOMIE 


POSTAL GUIDE 


Division, Post Office Department 
in Washington, D. C. 

This 56-page book gives the most 
up-to-date information on the new 
postal law. It also includes special 
information of interest to mailers: 
paper-and-ink weight tables, envel- 


ope mailing weight tables, and 
money - saving ideas for everyone 
who uses the mails. 

Also included are tips on how to 
cut down mail handling time, how 
to attract readers’ attention to the 
mailing, and general information 
for overall mailroom efficiency. 

Single copies are available free. 
Extra copies can, however, be ob- 
tained at a cost of 25¢ each to 
cover cost of handling and postage. 


For Further Information Circle 42 on Card 


Revised Life Underwriting Manual 

A completely revised Life Un- 
derwriting Manual is offered by 
the Republic National Life Insur- 
ance Company of Dallas. 

The new manual has been made 
easier to read. New features in it 
are an abbreviated accident, sgick- 
ness and hospital guide and a com- 
plete explanation of liberalization 
coverages. 

One very important revised sec- 
tion is devoted to heart disorders. 
Tubercular ratings have been lib- 
eralized. Ulcer ratings have also 
been reduced. 


For Further Information Circle 43 on Card 


CPCU Educational Program 


The 1958-59 announcement of 
the American Institute for Prop- 
erty and Liability Underwriters 
describes the content, require- 
ments and procedure for the CPCU 
examinations. Copies may be ob- 
tained from the Institute. 

Examination dates for 1959 to 
1963 are given, with a suggested 
reading list, and examination sta- 
tistics for 1958. 


For Further Information Circle 44 on Card 


Latest Weather Bulletin 
Are the giant new passenger jet 
airplanes going to be more durable 
than the piston engine planes now 
in service? Most aviation engi- 
neers and airline executives be- 
lieve they will be. 
Record-breaking test pilot Joe 
C. DeBona’s own story of flying 
coast to coast in the jet stream, a 
fast moving current of air many 
miles above the earth, appears in 
the fall issue of Weather Research 
Bulletin, a quarterly published by 
Continued on page 92 
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... the biggest little book in life insurance! 


Size 

a, << 

408 Pages 
Durable, red, 
leather-grained, 
gold-stamped 


cover. 


What it's for: In preparing for inter- 
views . . . in setting up proposals . . . in 
the actual interview. Ideal for quick ref- 


erence in your office . . . in the prospect's 


office or home . . . in moments of waiting 


for interviews . . . in any spare minute. 
* for reference 

for arousing interest 

for presenting sales ideas 

for answering objections 


for clinching sales 


in short, for YOU! 


— SUGGESTION — 
The Ready Reference Pocket Manual 
is perfect for company and agency pro- 
duction awards . . . for birthday anniver- 
sary, and appreciation-of-loyalty gifts. 
PAGE FOR PAGE 
THE BIGGEST BARGAIN 


IN INSURANCE LITERATURE! 
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THE R&R 
READY REFERENCE 
POCKET MANUAL 


What it is: A whole library of life insurance sales material 
condensed into a pocket-size book. Hundreds of sales ideas . 

. power phrases . . . proven facts... . 
. quotations . . . tables complete 


charts . . . visuals . . 
sales motivation 
sales talks. 


A mighty midget of life insurance information! 


What's in it for you: 


SECTION 1—The Prospect's Thinking. 
tions of different prospect types. 
SECTION 2—Sales Prospects. Scores of brief, forceful ideas for get- 
ting and holding attention. 

SECTION 3—Sales Situations. Strong reasons why life insurance best 
meets your prospect's needs. 

SECTION 4—Handling Objections. Forty pages of sound, field-tested 
answers to objections. 

SECTION 5—Other Investments. 
stocks, bonds, mutual funds, etc. 
SECTION 6—Programming Hints. Sparkling helps in approach, fact 
finding, solution, and close. 

SECTION 7—Estate Planning Helps. Summary of steps in analysis, con- 
servation, distribution. 

SECTION 8—Business Insurance. Powerful sales points, motivating 
facts. Use on the spot. 

SECTION 9—Top Sales Ideas. Special, hot ideas on which millions 
are being written. 

SECTION 10—Charts and Tables. Vital facts and figures at your finger- 
tips. A wealth of material. 

SUPPLEMENT—Taxes and Government Benefits. Gives you a working 


knowledge of main provisions. 


Analyzes thinking and reac- 


Proves life insurance superior to 


SPECIAL ORDER FOR 


READY REFERENCE 
POCKET MANUAL 


R & R Service of America 
123 West North Street 
Indianapolis 9, Indiana 


Please rush copies and bill at these prices: 
| copy $3.60 ea. 10-49 copies 
$3.48 ea. 50-99 copies 


(Less 10% discount to R & R Members) 


$3.39 ea. 


2-9 copies $3.32 ea. 


Name Title 
Company 


Street Address 








New Products and Services 


Continued from page 90 


Stewart, Smith & Co., Inc., for the 
insurance industry. 

The fall issue of the Bulletin 
also contains speculations by a 
leading meteorologist on whether 
atom and hydrogen bomb test ex- 
plosions affect the weather. The 
Bulletin reviews the results of 
1957 hail damage, and carries some 


good advice on the manner insur- 
ance losses might be cut down dur- 
ing the period of fall frosts. 


For Further Information Circle 45 on Card 


Microfilms for Premium Notices 


Proof of mailing premium no- 
tices to policy holders, as required 
by law in six states, is done by 
microfilming at Prudential offices. 
At the home office in Newark, N. J., 
premium notices only for the State 
of New York are microfilmed. These 
average about 50,000 a week. 





se 
Construction of this 
building—to be our 
new Home Office 
—is progressing 
rapidly. In May, 
1959, this 
$10,000,000 
skyscraper at 

125 Maiden 

Lane will be 
headquarters 

for United 

States Life's 
international 

sales 

organization. 


just four years . 


LIFE * GROUP 


THE 





$1,200,000,000 IN FORCE ... A record achievement in 
. . doubling the amount of life insurance in 
force for the United States Life . 
life insurance company in America. The reasons for this 
growth are simple. Our field force, marketing one of the most 
extensive portfolios ever assembled by one company, pro- 
duced this most successful effort. You are invited to join in 
our success. Consult the United States Life General Agent 
nearest you for full information. Do so right now! 


% ACCIDENT and HEALTH 


F OU N D €E D 1 


VEINSURANCE COMPANY 


IN THE CITY OF NEW YORK 


ae ED STATES 





the kind which can 
only result from 
superior sales success 


. . oldest legal reserve stock 


8 5 0 
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A Recordak Reliant microfilmer 
records the notices at a reduction 


of 40 to 1 via the duo, or “8mm” 
method. One 100-foot roll of 16mm 
film holds 25,000 images. An auto- 
matic feeder inserts the notices at 
speeds of 400 a minute and has an 
electronic control which stops the 
feeder if two overlapped documents 
try to enter the microfilmer. 

After developing, the film is re- 
tained for reference purposes for 
two years. After that, the film is 
stored in a company records center 
out of the city. 


For Further Information Circle 46 on Card 


Smaller Data Processing Unit 

3endix Aviation Corporation 
has brought out a lower cost data- 
processing system. An accessory 
called the CA-2 adds punched-card 
data processing to the computer. 
The unit serves as a link between 
the G-15 computer and conven- 
tional punched-card and tabulating 
equipment. 

The complete system—consist- 
ing of a G-15, the new CA-2, con- 
ventional card readers and punches 
plus a_ tabulator—will lease for 
about $2,500 per month. 

Power requirements are re- 
ported as one-third less and the 
equipment installation area can be 
smaller than for other systems. 


For Further Information Circle 47 on Card 


Disney Traffic Safety Film 

A mythical town that overcame 
its traffic death problem is the ba- 
sis for Walt Disney’s newest 
safety film, “The Story of Any- 
burg, U.S. A.” 

Film stars Disney’s newest 
character—the Defense Lawyer— 
who neatly and effectively spot- 
lights the criminal-at-large on to- 
day’s highways. 

Already the recipient of numer- 
ous safety awards, “Anyburg, 
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U.S. A.” is available for long term 
lease or daily rental. 


For Further Information Circle 48 on Card 


Standards for Work Injuries 


A lineman was found dead on a 
pole. It coulidn’t be determined 
whether he died of heart failure or 
electric shock. A worker gave 
blood to Red Cross on company 
time and was found to be allergic 
to adhesive tape. Are these cases 
work injuries? 

This question is asked and an- 
swered for 100 injury cases in a 
new publication by the American 
Standards Association. Actual 
cases were referred to the Com- 
mittee on Interpretations of the 
association. 

Each case was interpreted by 
the committee to give a ruling on 
reportability under the 1954 revi- 
sion of American Standard, Z16.1, 
Method of Recording and Measur- 
ing Work Injuries. This standard 
—designated Z16.1-1954—is used 
widely throughout American in- 
dustry. 

Copies of the Work Injury Case 
Studies, at 75 cents each, and of 
the American Standard Z16.1-1954, 
at 50 cents each, are available from 
the American Standards Associa- 
tion. 


For Further Information Circle 49 on Card 


Training Course for Adjusters 
“Class Date and Data Book” by 
Vale Technical Institute gives sci- 
entific training for insurance ad- 
justers in estimating automobile 


damage. Topics covered by its 
courses are sequence of car inspec- 
tion, suspensions, steering, cooling, 
electrical systems, sheet metal 
work, body trim and welding dem- 
onstrations. 

Training program aims at cur- 
tailing “hit or miss’? practices in 
making claim adjustments. The 
training division of the school is 
located at Blairsville, Pa. 


For Further Information Circle 50 on Card 


Gourmet Item for Gifts 
Downey’s Honey-Butter, a com- 
bination of country products, is 
being offered as a business gift for 
the first time. 
Honey-Butter, for special gour- 
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met dishes, is also tasty with toast, 
waffles, muffins, sauces and dessert 
dishes. Special recipes are in- 
cluded with each gift pack of four 
packages of Honey-Butter, two of 
natural flavor and two of cinnamon 
flavor. The cost of each gift pack 
is $2, with postage prepaid any- 
where in the United States. 


For Further Information Circle 51 on Card 


Collects Chalk Dust 


A vacuum inlet attached to black- 
board trays banishes chalk dust in 
classrooms. With the Trayvac in- 
let, dust chalk is drawn in. Chalk- 


board erasers are cleaned dustlessl\ 
by gliding them over the Trayvac 
inlet. 

30th chalk trays and erasers can 
be cleaned daily or as often as re- 
quired. For buildings not equipped 
with a central vacuum system, H-P 
Products, the manufacturer, will 
make other recommendations. 


For Further Information Circle 52 on Card 


Typewriter Does Arithmetic 

Electric Typewriter Division of 
IBM has announced the IBM 632 
Electronic Typing Calculator with 
Card Punch. The 632 automati- 
cally does the arithmetic on busi- 
ness forms as they are filled out by 
a typist—and punches the results 
into IBM cards for automatic proc- 
essing by IBM accounting ma- 
chines. 

The IBM 632 will perform al- 
most every standard office arith- 
metical chore: multiplying quan- 
tity times price and automatically 
printing out the total on’ an in- 
comput- 
ing taxes. The operator is able to 
information to be 


voice; figuring discounts; 


select the 


Continued on page 94 


Make 
Your “\ 
Building» 
“OFFICIAL” 
TIME 
3 HEADQUARTERS 


«+» with genuine 


ws 


Westmi thi 
estminster Chimes 
by SCHULMERICH 


Now as low as $1275. 


Hour after hour... day after day... 
your good will goes further when 
Westminster Chimes by Schulmerich 
ring out the correct time for miles 
around. Deep, resounding —they make 
your firm “Official” time headquarters 

really the biggest “voice” in your 
community. A building face clock 
alone can’t do it—it’s seen by too few 
people. Just be sure the chimes are by 
Schulmerich. That way you know 
they’re the best. . 


Can be used with your present 
clock—or without a clock. Fully au- 
tomatic. Takes little space. Write! 


SCHULMERICH 


CARILLONS, INC. 
50118 Carillon Hill © Sellersville, Pa. 








Complete Insurance Figures 
in Four Handy Books 


Fire Index 
Life Index 
Handy Chart 
Accident Insurance Register 
All Published by 


The Spectator 
Chestnut & 56th Streets 
Philadelphia 39, Pa. 
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Daniel J. Walsh, President 


ry These six points help Home Life agents post consistently 
high scores in the new-business league: 

@ Productive sales aids 

@ Distinctive package plans 


a . 
3 


@ All-markets coverage 
@ Liberal ission schedul 
@ Modern training program 








Clientele good will carefully cultivated during well over 
a half-century of superior service adds an important 
7 . ‘ 

Home Life agent's 

career advantages. 














THE HOME LIFE 


INSURANCE COMPANY OF AMERICA 


Security and Service Since 1899 


- 


Executive Offices: Phila., Pa. 





WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


200 West 57th Street 
New York 19, N. Y. 


417 South Hill Street 
Los Angeles 13, Calif. 











BROWN and RICHARDSON 
BROWN, CONRAD and RICHARDSON 


Consulting Actuaries 


Robert A. Richardson 
CLEVELAND 


Edward D. Brown, Jr. Jean Conrad 


CHICAGO 





NORTH AMERICA 


LEADS 
IN REINSURANCE, T00 


A stable market for you 


INSURANCE BY NORTH AMERICA 


Insurance Company of North America, Philadelphia 
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punched into cards for further 
processing in IBM accounting sys- 
tems. The cards require no manual 
preparation or verification. 

Instructions and decisions for a 
complete application are provided 
by a plastic tape within the pro- 
gram reading device. The tape can 
be changed for a different office 
procedure in a few seconds. The 
IBM electric typewriter can be 
used at any time, for general type- 
writing purposes. 


For Further Information Circle 53 on Card 


Life Sales in Michigan 

Michigan life insurance owner- 
ship averaged 6 per cent above the 
national average, or $8,800 per 
family at the start of 1958. This 
was reported by the Institute of 
Life Insurance in a study of the 
growth of life insurance in Michi- 
gan between 1940 and 1957. 

The survey shows total owner- 
ship of life insurance by Michigan 
families, group life and industrial. 
Figures for credit life and health 
insurance are also given. Copies of 
the study are available from the 
Institute. 


For Further Information Circle 54 on Card 


Portable Collator Sorts Sheets 


Looking for a low cost, portable, 
desk-top collator? Complete data 


"Don't worry, sir, each insurance claim 
is handled with mechanical precision .. . 
provided, of course, that I'm plugged in." 


THE SPECTATOR 





on the Thomas Collator models ap- 
pears in a new bulletin just re- 
leased by Thomas Collators, Inc. 

This Thomas Collator is de- 
signed for offices and institutions 
where frequency of need and sheet 
capacity do not warrant higher 
cost, larger models. It will handle 
up to 120 sheets or 20 sets of 6 
sheets per minute of any weight of 
paper from tissue to ‘ in. card- 
board. It requires little space and 
is available in two models—electric 
powered and mechanical or hand- 
operated. 


For Further Information Circle 55 on Card 


IBM Intermediate Computer 


International Business Machines’ 
7070 electronic data processing sys- 
tem is a completely transistorized 
computer in the intermediate price 
field. The 7070 substantially de- 
creases the physical size and in- 
creases speed and flexibility. 

By using transistors, one third 
is cut from installation and other 
costs, yet the 7070’s arithmetic 
speed is reported as several times 
faster than other medium - priced 
computers. An average addition is 


executed in less than a ten-thou- 
sandth of a second. Improved high- 
speed units feed data into and out 
of the system. 

Valuable computer time is saved 
by overlapping machine operations. 
By using two tape channels, the 
7070 is able, while computing, to 
read or write magnetic tapes at the 
rate of up to 125,000 characters 
per second. Also, it can handle 
simultaneously several new 400- 
card-a-minute readers and 250- 
card-a-minute punches. 

Programming, a substantial cost 
item, is reduced by as much as 90 
per cent by the use of a compre- 
hensive library of programs (com- 
puter instructions) offered by the 
manufacturer. 


For Further Information Circle 56 on Card 
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COMPLETE 
GROUP COVERAGE 
COSTS LESS 














...with a Nationwide Group Insurance program. For example. 
employees of The Burke Golf Equipment Corp. of Newark, Ohio 
are covered by a low-cost Nationwide Group plan providing 
complete life and accident and sickness benefits. They find that 
Nationwide’s localized service is prompt, personal—and com- 
plete! For full details on Nationwide’s Group Plan, write: 
Group Department, 246 No. High St., Columbus 16, Ohio. 


Mr. W. D. Schaffner (left), President of Burke Golf Equipment Corp., Newark, 
Ohio with Mr. J. L. Painter (center), Nationwide agent of record, and Mr. Robert 
F. Lane (right), Nationwide Group representative. 


NATIONWIDE MUTUAL INSURANCE COMPAN ATIONWIDE LIFE INSURANCE COMPANY 








MANAGEMENT 
INTERVIEW 








FOR THE FIRST TIME IN THE FIELD OF 


HEALTH AND ACCIDENT INSURANCE... 


DAILY-CYCLE PROCESSING 
ACHIEVED WITH MEDIUM-SCALE 
IBM 650 TAPE SYSTEM AT 
COMMERCIAL TRAVELERS 
MUTUAL ACCIDENT ASSOCIATION 


Now, with an IBM 650 tape system, Commercial Travelers 
Mutual Accident Association of Utica, N.Y., has achieved 
automatic daily-cycle processing. Here, Edward Trewvett, 
Secretary-Treasurer of Commercial Travelers, explains how 


the new system works. 


Pn 


A Simple Operation. William R. Floyd of Commercial 
Travelers loads IBM 650 with reel of magnetic tape for 
daily file maintenance run. 


Q Mr. Trevvett, why is the automatic daily-cycle proc- 
* essing important at Commercial Travelers? 


A We sell service. This means prompt claim payment. 

* To do this right we had to have an up-to-date record 
of every policyholder. In the selection of our system, we had 
to be certain that the system could automatically keep our 
236,000 policyholder records as current as the daily mail! 


Q. 


A Yes. A complete record of every policy is maintained 

* on the magnetic tape file. A daily file maintenance 
run is made on these tape files. During this run, we can also 
get the daily status on selected policies. And, since the 
IBM 650 gives us the advantages of electronic speed and 
accuracy, we find that we are operating with even greater 
efficiency. 


Does the IBM 650 accomplish this for all 236,000 
policy records? 


96 


Q Is that all that the IBM 650 does on the daily file 
& 


maintenance run? 


A No. In addition, the IBM 650 processes all policy 
e changes, new policies, premium collections, and 
changes of address. During billing periods, premium notice 
preparation and the daily file maintenance run are done 
simultaneously. Thus, the IBM 650 does dcuble duty for us. 


Q e Anything else? 


A Yes. Here is another important aspect. Because we 
¢ process all master records daily, we have been able 
to eliminate our entire accounts receivable card file as well 
as the 3” x 5” claim index cards. This has not only saved 
space and simplified our operation but has measurably cut 
our costs. 


Q How about growth—will the IBM 650 handle it for 
* you? 


A Growth in volume and in complexity of operations, as 
e well as the need to improve operating efficiency, are 
problems all insurance companies face. When we investi- 
gated this type of equipment, we searched for a system that 
would help us to grow. Even now we are offering three times 
as many kinds of policies as we did in the past. The IBM 650 
system concept fits neatly into our plans. 


Compact and Functional. Arvin P. Trevvett at the control 
panel of the Commercial Travelers IBM 650. 


WANT MORE FACTS? 


Call your local IBM representative or write: 
LIFE INSURANCE DEPARTMENT AS58-f 
International Business Machines Corporation 
590 Madison Avenue 
New York 22, New York 
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Temporary Disability Insurance 


Latest in the Huebner Foundation series of insurance 
books is “Compulsory Temporary Disability Insurance in 
the United States,” by Grant M. Osborn, Ph.D., CLU, CPCU. 

The first legislation on this insurance was enacted in 1942. 
By the end of 1950 about 10 million workers were covered 
by the various programs. Part II of the book gives a brief 
history of compulsory temporary disability insurance in 
Europe. 

Parts III and IV present plans now in effect and analyze 
the chief problems in coverage, benefits and finances. Pub- 
lisher is Richard D. Irwin. 232 pages. $5. 
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“Million Dollar Profiles” 


William T. Earls, CLU, profiles 27 outstanding members 
of the Million Dollar Round Table. Published by The Insur- 


ance Field Company, “Million Dollar Profiles” follows step =e 
by step the successful methods used by these men who have HAIITII 
consistently sold a million doilars or more of life insurance 
in a year. Earls himself is a life member and past chair- 
man of the MDRT. 288 pages. $4.85. 

For Further Information Circle 279 on Card 


FIRST CLASS 
36 
N. ¥ 


Permit No. 
New York 
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Guide to Estate Planning 


The author of “The What’s of Agency Management” has 
brought out a new work based on 20 years of experience 
in estate planning. Fred A. Lumb, CLU, has written “Guide 
to Estate Planning” to answer questions like: What does 
the field of estate planning embrace? What should be con- 
sidered? What are the steps? 

For agents who know the tax laws, the uses of trusts, and 
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the technicalities, this book tells how to organize the facts 
into a good estate plan. 
Rough Notes is the publisher. 118 pages. $2. 
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Study of Antitrust Laws 


Americans show “nearly unamimous” support of this 
country’s antitrust policies, even though the precise results 
of antitrust laws are extremely difficult to measure, says a 
major study by tne Twentieth Century Fund. 

“Antitrust Policies: American Experience in Twenty In- 


. dustries” was written by Simon N. Whitney. Most of the 
work was done while Dr. Whitney was chief of the Re- 
search Department of the Fund and professor of economics 


at New York University. Dr. Whitney has since become 
chief economist and director of the Bureau of Economics 
of the Federal Trade Commission, but his work does not 
represent a statement of official government policy. 

Book is devoted to a case-history examination of how the 
antitrust laws have worked in eight major fields including 
oil, coal, steel, chemicals and meat-packing, and 12 notable 
cases in other industries. 

For Further Information Circle 281 on Card 
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Rebuilding Auto Engines 


“Automobile Engine Rebuilding and Maintenance” by 
Harold T. Glenn gives specific operating instructions for 
the entire process of engine service. 

Chapter sequence follows the steps mechanics use in 
disassembling, repairing, and assembling engines. Also 
a mechanic doing a smaller repair job can refer to one sec- 
tion applying to the particular job. 

Published by Chilton Company, “Automobile Engine Re- 
building and Maintenance” has 445 pages and 466 photo- 
graphs. $7.95. 


For Further Information Circle 282 on Card 
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Extremely active in civic 


Mr. Meyer has served the Red Cross, 
United Appeal. and American Cancer 
Here, 
captain of a fund raising campaign 
for enlarging Bethesda Hospital, 
presents a check to Administrator of 
Holmquist 


Society among others 


the Hospital, Kenneth J 


LIFE in Life Insurance 


The Meyer boys, Ronald, Larry, and Fritz, with their mother, 


Lee, listen appreciatively as 


A principal attraction of a life insurance 
sales career is that, without capital invest- 
ment on his own part, a person can establish 
a business for himself and go as far as 
ability and desire will take him. 

Fred E. Meyer of St. Paul, Minnesota, is a 
noteworthy example of this. Married while 
in the Army during World War II, he faced 
a future, following his discharge, for a wife 
and son as well as himself. 

He first ventured into won a 
Councilmanic election and promptly 
lost it on a recount! He then became a 
representative of The Union Central Life 
Insurance Company, starting a most satisfy- 
ing and rewarding career, making his own 
family’s life sound and secure by doing the 
same for others. 


politics, 


In order to purchase the things he wants for 


Fred plays the Hammond Organ. 


his family, Fred Meyer is not dependent 
upon periodic salary increases which an 
employer might grant, but relies solely upon 
his own ability to earn money. To buy the 
home he wanted for his family. for example, 
he prepared with extreme care a stringent 
sales program; adhered to it until he had 
the required resources. The thing 
happened when the Meyers, music loving 
people, wanted an electric organ. It was the 


same 


same story when a swimming pool in the 
back yard like a idea for 
family fun. 


seemed eood 


It is true that Fred Meyer, with his ability. 
enthusiasm, and willingness to work, would 
have been successful in any many 
fields. He feels certain, that he was able to 
do it quicker, and more enjoyably, with 
The Union Central Life Insurance Company. 


one of 


Fred Meyer is Knighted by the King of the 
famous St. Paul Winter Carnival, while the 
Queen looks on. The King is Rohland H 
Thomssen; the Queen is Miss Sally Shields 


‘ ‘ ’ 4 Mr. Meyer explains a point to Herbert C. 

bs 7 - Cornell, President of the Fidelity State Bank, 
Lee Meyer watches happily as her husband Minneapolis. A considerable amount of Fred’s 
and sons enjoy their new swimming pool business is done with the banks of Minnesota 
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NEW CONTRACTS AND POLICIES 


You Can Write Major Medical 
On Family with Disability Waiver 


Continental Assurance’s Major 
Medical plan is issued for either 
individuals or families. Under the 
family plan, all children are cov- 
ered under one additional annual 
premium of $21. 

Protection is guaranteed renew- 
able until the policy anniversary 
after the 65th birthday of adults. 
Children on the family plan are 
covered until after their 21st 
birthday. 

Another feature is a waiver of 
premium for the owner of the 
policy after disablement for more 
than 90 days. 

Policy pays a $10,000 maximum 
for each sickness or injury, after 
a deductible of $500. There is a 
25 per cent co-insurance clause. 
Expenses toward the deductible 
can be accumulated for 90 days. 
A full two years is allowed for 
covered expenses to be incurred, 
including the deductible. The only 
internal limit is a $25 hospital 
daily room and board allowance. 

Dividends are expected to be 
declared annually beginning at 
the end of the second policy year. 
These may be used to reduce pre- 
miums, or can be left to accumu- 
late at the current rate of inter- 
est. 

Contract has been approved in 
all states except Mississippi and 
West Virginia. 


For Further Information Circle 201 on Card 


Package Plan for 


Drilling Contractors 

A package plan for drilling con- 
tractors has been placed on the 
market by Liberty Mutual. Pack- 
age includes workmen’s compensa- 
tion, general liability and fleet in- 


100 


WHAT THE NUMBERS MEAN 


If you would like more information about one or 
more of the policies or lines reviewed here, circle 
on the card between pages 96 and 99 the number 
or numbers following those items. Write your name 
and address on the card and drop it in the mail. 


surance. A new physical damage 
feature was especially devised to 
cover drilling rigs. 

Company reports that the spe- 
cial rig coverage can cover either 
stacked or operating equipment, or 
both. New rigs and _ additionai 
equipment up to 10 per cent of the 
value of each rig are automatically 
covered when reported within 30 
days of purchase. This insurance 
is written on an “all-risk” basis 
providing protection from physical 
loss and damage from any external 
cause not specifically excluded in 
the policy. 

For Further Information Circle 202 on Card 


Executive Special 


An executive special life policy 
with a $25,000 minimum is now be- 
ing offered by Washington Na- 
tional. 

Guaranteed features of the pol- 
icy—whole life paid up at age 90— 
include liberal cash and loan values 
for emergencies, retirement in- 
come, flexible settlement options, 
common disaster provision, perma- 
nent protection at present low 
rates and spendthrift provision. 
Available at a small extra cost are 
waiver of premium, accidental 
death benefits, and additional tem- 
porary protection. Purchasers must 
be between the ages of 10 and 70. 


For Further Information Circle 203 on Card 


Three-Way Endowment 

New York Life has announced a 
Three-Way Security policy issued 
for a minimum of $5,000. Con- 
tract is an endowment at 65 with 
a choice of two options. One option 
offers the privilege of paid-up in- 
surance with a partial cash pay- 
ment at age 65. This choice can be 
made on the policy anniversary on 
or before the insured’s age 60. 

Under the second option, the in- 
sured can defer the endowment 
date and continue paying premi- 
ums until age 70 when benefits will 
be increased. 

Family income, mortgage protec- 
tion, 10 or 20-year term riders can 
be added to this policy at the time 
it is issued. 


For Further Information Circle 204 on Card 


Care in Nursing Home 


The Protector Hospital policy 
offered by American Casualty, 
Reading, Pa., will not be termi- 
nated because of failing health of 
an assured. The plan covers an un- 
limited number of days for hospital 
daily indemnity. Nursing home 
expense is paid. The _ surgical 
schedule includes dental treatment 
and broader out-patient benefits. 
Daily hospital benefits range up to 
$25. General expenses while in the 
hospital are covered up to $500. 
Maximum § surgical schedule is 
$500. 

Policy is issued to men and 
women aged 19 to 59, and to chil- 
dren from 14 days to 21 years of 
age. For men and women over 60, 
the company offers a New Senior 
Hospital Expense Policy. 
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Endowment Basis for Package 


Bankers National Life has a new 
Family Policy featuring guaran- 
teed cost insurance on the husband 
with term insurance to the hus- 
band’s age 65 on the wife. Term 
insurance covers each child to his 
25th birthday, or the husband’s age 
65 if prior. 

Low cost, non-participating En- 
dowment at Age 85 insurance was 
selected as the basic form of in- 
surance to permit the husband to 
purchase adequate amounts of in- 
surance on his own life. Policy is 
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written within limits of $5,000 to 
$25,000 on the husband. 

At husband’s age 65, wife may 
elect to convert her term insurance 
to a permanent plan, or she may 
select a paid-up option which will 
give her a paid-up $1,000 non-par- 


ticipating Endowment at Age 85 
policy, if she is the same age as 
her husband. 
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Life Plan, Retirement Option 


Standard Insurance of Portland, 
Oregon, has brought out a multi- 
purpose plan with a variety of op- 
tions. A premium deposit agree- 
ment permits the policyowner to 
accumulate additional funds to 
take advantage of the options. 

Basic plan is ordinary life pay- 
able to age 90. However, the op- 
tions permit the insured to pay up 
his policy, mature the policy or 
increase the retirement value. 
Though the retirement income va- 
ries by age, the contract guaran- 
tees that the income at 65 may be 
raised as much as $20 per month 
for each $1,000 of insurance. Re- 
tirement date is fixed in advance 
on the basis of today’s rate. 

The premium deposit agreement 
permits extra deposits to be made 
either with the policy premiums 
or separately as often as the in- 
sured wishes. 
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° P 
Weekly Premium Family Plan 

A weekly premium version of the 
family plan has been announced by 
American National of Galveston, 
Texas. Premiums are payable to 
age 65 with one-half the 
amount paid up for life. Maximum 
is $1,000 on each parent. Term in- 
surance is $500 to age 65 on the 
wife, and on children to age 21 or 
the parent’s age 65. 


face 
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Econ-0-Medic Group Plans 

New medical 
plans for groups of 10 to 50 em- 
ployees and their dependents have 
been introduced by Occidental Life 
of California. 

The new plans, called Econ-O- 
Medic, require only room = and 
board, services and surgery as 


low-cost expense 
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mandatory benefits. The plans may 
be expanded to include more bene- 
fits through the use of options. 

Hospital room and board bene- 
fits range from $6 to $12 per day; 
hospital services, from $120 to 
$240, and surgical operations, from 
$200 to $250. 

Available as optional benefits are 
in-hospital doctor calls, additional 
accident expense of $300 and a 
blanket pregnancy benefit of $150. 
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QUT IN THE COLD 


Another Hot Prospect got away 
because this salesman didn’t 


have a complete line of competitive 


plans (and at competitive 
commission rates). If this 
happens to you. . . ask ANICO 
about their Brokerage line of 

© Competitive Policies 

e Special Plans 

© Competitive Commissions 





ANICO SALES LEADERS 


Family Policy. 

$10,000 minimum special. 
$25,000 minimum special. 
Life with Family Income 
to age 65. 

Income Conversion Rider. 
Annuities. 

All forms of A&H. 
Complete line of 
mortgage protection. 
Pre-Authorized Check plan. 
Gtd. Issue on Pension and 
Profit-Sharing plans. 








Family Income Term Policy. 





Accident Policy Sold in Units 
Nationwide’s Vanguard policy is 
a non-cancellable accident contract 
that is sold in units. Each unit 
provides a $100 monthly lifetime 
benefit for disability arising from 
accidents. Up to $500 is allowed 
for medical expenses attributed to 
accidents. 
There is a $5,000 benefit for ac- 
cidental loss of life. An extra $100 
Continued on page 102 
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Openings everywhere in territory for 
REPRESENTATIVES, BROKERS, SPECIAL BROKERS 


Inquiries about these or other openings for 
those with special qualifications and experience will receive 
prompt attention and answer. For information address: 


COORDINATOR OF SALES 


AMERICAN NATIONAL 
INSURANCE CoO. 


GALVESTON, TEXAS 


OVER FOUR AND ONE THIRD BILLIONS IN FORCE 
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WHY are you paid the same 
commission as the lowest pro- 


ducers in your agency when you 
are consistently a top producer? 


WHY do so few companies 
vest renewal commissions? 


WHY do you receive little con- 

tinuing reward for attracting 

good producers to your agency? 

WHY are your renewal commis- 

sions for low lapses the same 

as paid to other representatives 
for high lapses? 


WHY is your renewal commis- 
sion schedule so low if persis- 
tency is so vitally important? 


Q WHY are smaller renewal com- 
missions paid over a long period 
of time instead of larger com- 
missions paid over a short period? 


WHY has the Accident and 

Health Division of All Ameri- 

can Life & Casualty Company 
enjoyed the most spectacular growth 
in the business? From the standpoint 
of premium income, ‘All American 
now ranks among the top 125 com- 
panies. 


WHY is All American Life & 
Casualty Company, having 


started writing Life Insurance 


in July, 1956, already producing ap- 


proximately one million a week? 


if you want straightforward answers to 
oll of these questions . . . write— 


E. E. BALLARD, President, 


ALL AMERICAN 
hie di Voswatis 


ile Vere) Bieinang 


General Offices: All American Building 


PARK RIDGE, ILLINOIS 


New Contracts and Policies 


Continued from page 101 


per month for three months is paid 
if the insured is hurt while riding 
in a car, a public conveyance, or 
if he’s injured as a pedestrian. 
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Flexible Family Plan 

West Coast Life now is issuing 
the one policy-one premium Family 
Plan. 

The Plan was designed to pro- 
vide special features and extra 
benefits permitting the “tailoring” 
of plans to meet various individual 
family needs. 

Bulk of the insurance with sub- 
stantial cash values is on the 
father. The whole-of-life coverage 
on the ie r may be in any 
amount from $5,000 to $15,000. 
For each $5,000 of basic insurance 
on the father, there is $1,000 on 
the mother (of same age) and 
$1,000 on each child from six 
months until 25 years of age. Pro- 
tection is $250 each on children 
from 15 days to six months old. 
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Lifetime Accident Plan 


Sunset Life offers lifetime acci- 
dent protection. Its Protective Ac- 
cident plan pays a principal limit 
of $25,000 for accidental death. A 
monthly indemnity of $400 is paid 
for occupational classes AAA and 
AA. 

An optional hospital benefit rider 
permits a choice of scheduled or 
unscheduled benefits. The unsched- 
uled plan pays all of the first $1,000 
and 75 per cent of the next $1,200 
of necessary hospital expense for 
an accident. An optional rider pays 
up to $3 a day for doctor’s calls 
during hospital confinement. 
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Family Added by Rider 


Acacia Mutual Life will issue its 
Family Plan as a rider on any per- 
manent plan the company offers. 
Term insurance on the wife runs 
to her age 55, 60 or 65 and in any 
amount from $2,000 to $6,000. 
Rider is participating, and premi- 


ums are based on the age of the 
wife only. Hence there is no ad- 
justment in the amount of cover- 
age where husband and wife’s ages 
are not the same. 

Children are covered by term for 
one-half the amount of the wife’s 
insurance. Coverage in the full 
amounts starts on the 15th day 
after birth. 
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Contracts and Policies Notes 

Colonial Life has policies with 
premiums graded by size of poli- 
cies. Company also announced a 
reduction in all accidental death 
benefit rates. A more liberal re- 
instatement provision permits re- 
instatement of a lapsed policy 
within 31 days after the grace 
period without evidence of insur- 
ability. A Check Thrift Plan has 
been put into effect for the auto- 
matic monthly payment of pre- 
miums. 

Insurance Company of North 
America has adopted the pre-au- 
thorized monthly payment plan, 
called “INAmatic.” 

Manufacturers Life has an- 
nounced an increase in its divi- 
dend scale effective January 1, 
1959. 

North American Life, Toronto, 
has announced lower premiums 
for female lives. In the United 
States the new lower rates apply 
to all new participating policies 
of $5,000 or more except for the 
company’s Ordinary Life Speciai 
plan on which the dividends for 
women are higher than those for 
men. 

Prudential has liberalized its 
accidental death benefits and will 
provide double the face amount on 
new regular ordinary policies for 
a small extra premium. Liberali- 
zation applies to new individual 
policies of $2,000 or more. 

Massachusetts Mutual Life will 
continue its 1958 dividend sched- 
ule on individual life insurance 
policies. 

Monumental Life, Baltimore, 
Md., is organizing a group depart- 
ment with Ian Charlton as ac- 
tuary. 

Occidental Life of California 
now offers individual credit life 
policies to farmers who make ag- 
ricultural loans from Bank of 
America. 
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..for United’s FAMILY/\PLAN 


Here’s the policy that is made to order for the hundreds of 
young, growing families you know. Old Doc Stork himself helps you 
sell the United Family Policy, because the whole family gets life 
insurance protection with ONE policy. And new arrivals are covered 
with no increase in premium. 

Policies that fit prospects—that’s one key to United’s zooming 
sales and happy salesmen. Another is the United New Man and Unit 
Manager’s Schools, that help you up the ladder to success. 

For free details on a successful United Career in your own home 
territory, write United of Omaha, Omaha, Nebraska. 


Be Far-sighted— go United. 


United % 


One of America’s Foremost Life Insurance Companies 
N. M. Longworth, President 
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PIONEER Since July 1, 1945, thousands of policies 
protecting many of the country’s leading 

of lawyers and law firms have been written by 
Lawyers this Company. For claim and underwriting 
know-how based on more than a generation 


Professional of experience, consult ‘your local agent. 
Liability 
Insurance 


New dhinsieennttin 


(Gisumar Company 


Professional protection with New Amster- 
dam means a personal, private, confidential 
relationship. 








These Monthly Letters Are 
Imprinted Especially for You To Create Prestige: 


EXECUTIVE VIEWPOINTS ... INSURED PENSIONS . . . EM- 
PLOYEE BENEFIT PLAN REVIEW ... NET AFTER TAXES... 
BUSINESS SECURITY . . . INSURANCE BUYERS NEWSLETTER 


Write for Sample Copies 


CHARLES D. SPENCER & ASSOCIATES, INC., Publishers 
180 W. Adams Street, Chicago 3, IIL 











Insurance and Reinsurance 


for experienced attention 


use a Shewart-Smith orrice 


NEW YORK, N. Y 

CHICAGO, Illinois 

PHILADELPHIA, Pa 
BIRMINGHAM, Ala 
MONTREAL, Que., Canada 630 Sherbrooke St. West 
TORONTO, Ont., Canada 48 Front St. West 
VANCOUVER, B. C., Canada....789 West Pender Street 
LONDON E.C. 3, England 


116 John Street 
Board of Trade Bldg. 
Public Ledger Bldg. 
Frank Nelson Bldg. 


1 Seething Lane 


For Brokers * Agents * Companies 
always at your service 
AROUND THE CLOCK 
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little immediate change from Terri- 
torial procedures. However, getting 
a new and more effective insurance 
code on the books may be faster 
now. 


Recommendations to Legislature 


Some recommendations to be 
placed before the next session of 
the legislature include: 

1. Outlaw the sale of life insur- 
ance with the stock promotion 
scheme or other inducements. 

2. Enactment of a blue sky law. 

3. Enactment of a uniform 
health and accident provision. 

4. Retention of law requiring an- 
nual inspection of domestic compa- 
nies. F. J. McConnel, legislative 
chairman for the Life Agents As- 
sociation, has placed his associa- 
tion on record as recommending 
that the legislature oppose: 

1. Legislation requiring life com- 
panies to invest a definite amount 
of their reserves in Alaska on the 
policies written there. 

2. Further increase in the tax 
on insurance premiums. 

3. Further concession to domes- 
tic companies. These companies 
now have a five-year exemption af- 
ter which time they pay % the tax 
levied on foreign insurers. 

The announcement of Statehood 
was a dramatic moment — partly 
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| | 
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"Drop around a few months from now— 
I'd like to sleep on it!" 
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because it came as a surprise to 
many. Whether or not one was in 
accord with the attainment, it was 
an experience few would forego. 
The feeling that it is still possible 
for the individual to play an active 
part in government was gratifying. 
One of my first thoughts was of the 
joy felt by those who had worked 
so hard for Statehood. Their sat- 
isfaction must have been deep in 
this reward of their efforts of so 
many years. 

It was my good fortune to be 
caught in the only traffic jam I 
ever enjoyed—in front of the Fed- 
eral Building a few minutes after 
the announcement of Statehood. 


The 49th Star 


When the announcement came 
the city literally exploded. Within 
the next few minutes the Queen of 
the 1958 Fur Rendezvous had the 
honor of placing the 49th star on 
the huge flag covering approxi- 
mately one-third of the building. 
A rather precarious honor, too, for 
it took courage to climb to the top 
of the Federal Building, via the 
hook and ladder unit of the Anchor- 
age Fire Department. Despite the 
cheering, there were few dry eyes. 

At the moment I am impressed 
with the deep feeling of dedication 
and the realization of the responsi- 
bility as well as the honor of be- 
coming a State. The way will no 
doubt be long, slow, heartbreaking 
at times and often discouraging 
but the pioneer spirit of the true 
Alaskans makes them accept this 
new challenge with humility and 
devotion. There is for us much sig- 
nificance in the meaning of our 

Continued on page 106 








DABILITY 


af worthy of your 
“CONFIDENCE 


Searching into the unforeseen, measuring 
stfess, pinpointing dangers, the man 
with the microscope commands increas- 
ing Confidence with each bridge that’s 
built, each wonder drug prescribed. 


So, by careful analysis of developing 

insurance needs, does Phenix of London 

provide solid underpinning —new 
protection against today’s hazards 


and tomorrow's. 


Build your future serving and being 
served by the Phenix of London Group. 





‘Phoenix of London Group 


55 FIFTH AVENUE * NEW YORK 3, NEW YORK 


PHOENIX ASSURANCE COMPANY OF NEW YORK 
LONDON GUARANTEE & ACCIDENT COMPANY, LTD. 


THE UNION MARINE & GENERAL INSURANCE 
COMPANY, LTD. 








HAVE You| CONDEMNED MUTUAL FUND SHARES? 


Maybe it’s because you haven't realized that mutual fund shares can aid you in 
selling more life insurance. Actually your sales approach becomes more appealing 
when you have a mutual fund connection, for you are equipped to completely 
service your client’s financial program. Let us help answer your questions on 


selling this type of investment. Write me—today. 


-. o. Yoel, Agency Vice-President 


LIFE INSURANCE GENERAL AGENCIES OPEN IN Arizona 


Standard Life Insurance Lompany California ¢ Delaware © Florida © Georgia ¢ Illinois © Indi- 


OF INDIANA 
INDIANAPOLIS 
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ana @ Kentucky ¢ Maine ¢ Maryland ¢ Michigan @ Missouri 
New Hampshire © New Mexico @ Ohio @ Pennsylvania 
Tennessee @ Virginia © West Virginia e D. of C. ¢ Hawaii 








PULP-PAPER 
MANUFACTURE 
HAS INCREASED 


Wherever you look in the 0 States 
served by Life of Georgia, you see healthy 
and prosperous g growth. Example : 
Pulp-paper manufacturing in the area has 
increased 162.6% since 1947, against 
92%, for we nation as a whole. 


LIFE SAN? 


RI op GEORGIA 


SERVING THIS FAST-GROWING 
REGION SINCE 1891 








E. P. Higgins & Co. 


(Frank M. Speakman Associates) 


Consulting Actuaries 
Accountants 


Bourse Building 
Phila. 6, Penna, 











fMetropolitan 
Tive Assurance Company 


PRO RATA 
TREATY REINSURANCE 


Contributes to 
Small Individual Losses 


as Well as the Large Ones 
Fire and Allied Classes 


33 Lewis St. Hartford 3, Conn. 


J. B. Carvalho, President 








Insurance in Alaska 


Continued from page 105 


aboriginal name ‘“Al-ay-ek-sa’”’ — 
“Great Land.” 


Health 
Accidents are the leading cause 
of death in Alaska, with heart dis- 
ease a close second. 





TABLE 1—THE 10 LEADING CAUSES 
OF DEATH IN ALASKA, 1957 
(Corrected for Residence) 


Number Death 
of Rate per 
Cause of Death Deaths 100,000 
All Causes . 4 (Pe 609.0 
Accidents 237 112.9 
Diseases of Heart 219 104.3 
Certain diseases of early 
infancy Poets 146 69.5 
Malignant neoplasms 114 54.3 
Influenza and pneu- 
monia, except pneu- 
monia of newborn . 90 42.9 
Vascular lesions affecting 
central nervous system 73 34.8 
Tuberculosis, all forms. . 56 26.7 
Congenital malfor- 
mations : 29 13.8 
Suicide Aare 27 12.9 
Homicide ee 20 9.5 


Source: Personal communication from Fran- 
cis E. Kester, Director, Alaska Bureau of 
Vital Statistics of Metropolitan Life's Sta- 
tistical office. 





Statisticians for Metropolitan 
Life have found a measurable im- 
provement in the health record over 
the past 10 years, from 1947 to 
1957. Infant mortality has dropped, 
and tuberculosis, long a major prob- 
lem, has waned considerably as a 
killer. Death rate from tuberculo- 
sis among white persons decreased 
from 28.8 in 1947 to 4.7 per 100,000 
in 1957. Among non-whites the de- 
cline was from 574.3 to 88.4. 


Accident Rate 


Nearly one-fifth of the total 
death rate was attributable to ac- 
cidents. In a five-year study by the 
Alaska Bureau of Vital Statistics 
between 1949 and 1953, transporta- 
tion accidents accounted for nearly 
half the fatal accidents. Aircraft 
accidents, including military, ac- 
counted for about 17 per cent of 
the deaths according to this study. 


THE SPECTATOR 





The Bureau pointed out that very 
few of these fatalities occurred on 
scheduled commercial flights. 

Perhaps unexpectedly, accidental 
deaths from “excessive cold” were 
far down the list, accounting for 
only 1.8 per cent total. Certain dis- 
eases of early infancy ranked third 
(after heart disease), with 69.5 per 
100,000 of population. However, 
this in part reflects the high birth 
rate in Alaska. 





TABLE 2 
FATAL ACCIDENTS IN ALASKA 


1949-53 
Percent 
Type of Total 
All Accidents 
Number 1,188 
Percent 100.0 


Aircraft 17.2 
Water transport 14.8 
Drowning sated: ; 13.1 
Other a e 1.7 
Motor vehicle ; 14.4 
Drowning oe ; 10.8 
Fires ee 10.8 
Falls a 6.2 
Firearms ; 5.1 
Poisoning : , 2.8 
Excessive cold 1.8 
Railway 1.0 
Others 15.1 
Note: Includes fatalities in the Armed 
Forces. 


Source: Alaska's Health, April 1955. 
Tables 1 and 2 from Metropolitan 
Life’s Statistical Bulletin 





Life Insurance Operations 

Close to 50 thousand residents of 
Alaska own life policies, with a face 
value of about $250 million. The 
Life Insurance Association studied 
the 1957 operations of 14 U. S. 
legal reserve companies’ which 
write nearly 75 per cent of the life 
in force in Alaska. 

This study showed that in 1957 
these companies paid out $1,696,103 
in death benefits, disability claims 
and matured endowments. Other 
payments, such as dividends and 
surrender values, came to $559,677. 
Total disbursements aggregated 
$2,493,639. 

At the end of 1957, these com- 
panies held nearly $49 million in 
Alaskan securities. In addition, 
about $5.6 million are in U. S. gov- 
ernment bonds, allocated to the 
state on a population basis. Hence 
life insurance investment funds in 
Alaska total over $54 million. 
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Old Mother Hubbard went to the cupboard 

To get her poor daughter a dress. 

But when she got there, the cupboard was bare, 
And so was her daughter, Bess! 


She couldn't feel gay, no insurance had they, 
“It's my fault,” she told her neighbors. 
But they made her see that G.F. & C. 
Would protect ‘gainst other invaders. 


Now the moral is clear, for agents to hear: 
Cover clients today, not tomorrow! 

Don't let them be cross with an uninsured loss; 
If you do, they'll have grief, you'll have sorrow. 


GENERAL FIRE AND CASUALTY COMPANY 
(A Non-participating Stock Company) 
Home Office: 1790 Broadway, New York 19, N. Y. 
Chicago Newark Philadelphia 
| Pittsburgh Minneapolis 


Insurance written through agents and brokers only 

















KUND 


OF EXPERIENCE 


A right arm for you 


The man above is an engineer 
from The Fund Insurance Com- 
panies. Because he has a Fund 
of Experience he can serve as 
your right arm for obtaining new 
accounts and protecting your tar- 
get lines from your competition. 
He offers the right answers on 
technical problems relating to 
accident prevention, industrial 
safety, fire rating and structural 
evaluation. 


Why not let your agency and 
your clients benefit from this 
Fund of Experience. Mail in the 
coupon below, or ask The Fund 
fieldman in your area to have an 
engineer from The Fund Insur- 
ance Companies pay you a call. 
In today’s highly competitive, 
highly complex insurance mar- 
ket, you can profit by his expe- 
rience. 





Fireman's Fund Insurance Company 
Fireman's Fund Indemnity Company 


Home Fire & Marine Insurance Company 


National Surety Corporation 


To: THE FUND INSURANCE COMPANIES 
Production Department * Home Office 
3333 California St., San Francisco, California 


| would like to meet your FUND representa- 
tive. 


Name 





Addr 





City 











Let's Revise Auto 
Commissions Sensibly 


By S. ALEXANDER BELL 
Actuary Peat, Marwick, Mitchell & Co. 


Editor's Note: The following discussion of this important insur- 
ance topic has been excerpted from the author's presentation 
before the Sales and Agency Conference of the Conference of 
Mutual Casualty Companies in Chicago early this fall. 


OMMISSIONS in the auto- 
mobile insurance field should be 
figured through the practical 
every day cost accounting impli- 
ations of acquisition costs. I am 
stressing the words “cost account- 
ing” because what we insurance 
men call actuarial problems are 
actually nothing but cost account- 
ing well known to every other in- 
dustry. 

Every article or every service 
that is sold carries with it an ac- 
quisition cost element. Like any 
other part of the cost of the ar- 
ticle or service sold, the acquisi- 
tion cost of anything must be 
known in advance so that an ap- 
propriate price tag can be put on 
the article or service. 

Generally, here is how acquisi- 
tion costs are determined for in- 
dustrial or manufactured goods. 
By accumulation of cost account- 
ing data pertaining to expenses of 
sales departments of your own 
company, of other companies, of 
the industry, you calculate what 
the minimum amount is per ar- 
ticle for which a reasonably com- 
petent salesman is willing and 
able to go out and sell such an 
article. Ultimately it is obvious 
that sales or acquisition costs of 
articles are determined by com- 
petitive forces in the sales labor 
market. To induce a salesman to 
sell an article, you have to pay 
him enough per article to accumu- 
late a daily, weekly or monthly 
compensation which will keep him 
interested in continuing to sell 
such an article. If the article is 
hard to sell, the acquisition cost 


will obviously be higher per ar- 
ticle. If the article is easier to 
sell and the salesman, therefore, 
can sell many more articles with 
the same effort, the acquisition 
allowance per unit will be lower. 

This acquisition cost may be ex- 
pressed in various Ways: as a per- 
centage of the sales price, as a 
dollar amount per unit, as a sliding 
scale per unit, depending on the 
number of units, etc. The differ- 
ence in the method of calculating 
compensation of the salesman de- 
pends on the degree to which the 
acquisition compensation is coup- 
led with incentives. But no matter 
how calculated, once set, compensa- 
tion of the salesman is the same 
for each article because the cost 
of each article or service generally 
is the same. 

A quite different situation ex- 
ists in the insurance field because 
the insurance service sold to the 
public differs in several ways from 
the other articles and services sold 
by general business: 

(1) The cost of insurance is not 
a specific but only an average cost. 
The same insurance sold to differ- 
ent individuals or to different 
classes of individuals carries an 
entirely different cost tag even 
though it may carry the same price 
tag. 

(2) In some lines of insurance, 
and in automobile insurance par- 
ticularly, the article sold is not 
something the public can get along 
without; it is something they must 
have; it is no longer a luxury, but 
is a necessity of life. 

(3) The price of insurance is 
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not a matter for competitive forces 
to determine in a free market; it 
is that only to some extent because 
it is supervised and regulated by 
the public represented by the vari- 
ous states. In other words, in the 
insurance field, costs are not a 
result of actual dollar and cents in- 
come and outgo, they are also a 
result of political and social deci- 
sions. 

These differences basically and 
inevitably affect the calculation of 
the acquisition portion of the cost 
and price tag attached to insur- 
ance, particularly automobile in- 
surance. Let us take a more de- 
tailed look at these various com- 
ponents. 


Basic Costs 


Cost of insurance consists of 
the following basic elements: 

(1) Cost of indemnities. There 
is very little that can be done about 
that. This is what the public buys 
insurance for and is something 
that an insurance company must 
pay and has no great control over 
the amount it does pay. 

(2) Cost of administration or 
general overhead. While the more 
efficient companies may make some 
savings by using more efficient 
methods, there is a certain basic 
minimum of this type of overhead 
which cannot be avoided and no 
company can reduce its operating 
costs below it. 

(3) Last is compensation of the 
producer for selling the insurance. 

If the indemnity, which is the 
largest part of the cost of insur- 
ance, were something definite and 
specific with regard to each policy 
sold, it would be very simple to 
determine what the fair and proper 
commission rate should be. Com- 
petition would take care of that. 
3ut the basic fundamental cost of 
insurance is not definite. It varies 
first with the trends of the times 
and next with groups and classes 
of insurance. It is an average and 
not an actual individual cost. 

Thus, if a salesman is smart 
enough to produce that portion of 
the insurance business which car- 
ries a lower indemnity cost, com- 
panies generally are willing to pass 
on to him a part of the difference 
between the average indemnity 
cost and the lower cost of the pre- 
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ferred business he produced as ad- 
ditional acquisition compensation. 
But when one group of agents for 
the sake of a higher commission 
turns over to a group of companies 
the preferred risks, the acquisition 
costs provided on an average basis 
become entirely out of line for the 
other companies who write the 
higher than average cost risks. 
This same dilemma is puzzling 
the insurance industry right now. 
The various classification systems 
adopted in the course of competi- 
tion for preferred risks have af- 
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fected the writing of the sub- 
standard business and carry over 
into the acquisition cost sector 
with regard to compensation of 
agents who write sub-standard 
business. In simple words, just as 
the sub-standard risk cannot find a 
carrier at the price fixed for the 
average risk, so the agent who pro- 
duces sub-standard business has 
difficulty placing such risks at a 
standard commission provided for 

the average risk. 
The difficulty lies not so much 
Continued on page 110 
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Auto Commissions 


Continued from page 109 


in the wrong approach to the calcu- 
lation of compensation as in the 
fact that the approach adopted 
originally with regard to average 
premium calculations has not been 
modified when classification of 
risks was adopted dividing the 
risks into preferred and_ sub- 
standard classes. Probably if the 
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The Substandard Risk— 
Hidden Profit Opportunity? 


Many life companies seem to shy away from 
substandard risks. Yet these risks can prove profitable, 
if they can be safely covered. And they are most 

likely to become valuable “good will ambassadors” 
for the company that insures them. 


Because North American is in life reinsurance 

exclusively, we are constantly exposed to impaired risks 

in large numbers and wide degree. This fact has 

produced experience in substandard risk underwriting 
which can prove invaluable to the life company with a 
borderline case on its hands. North American’s position in 
evaluating substandard business is this strong— 

we will reinsure cases rated up to 500%, on an automatic 
basis and cases rated up to 1000°% on a facultative basis. 


Services of this caliber lead more and more 
life companies to reinsure with 


To find out more about our services, and 
what they might accomplish for your com- 
pany, just write for your free copy of our 
booklet, “Reinsurance Exclusively”’. 


NORTH AMERICAN 
REASSURANCE COMPANY 


161 East 42nd Street, New York 17, New York 
MUrray Hill 7-1870 
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ACCIDENT & SICKNESS 


classification system had been con- 
sistent and not dictated by com- 
petitive considerations and _in- 
fluenced by political pressures, the 
premiums for each classification 
would now be calculated to be fully 
sufficient to cover the cost of each 
such classification. 

The old system of average com- 
pensation might have worked even 
though it would not have been fair 
to the higher rated classification. 
It has not worked out that way. 
On the contrary, the higher rated 
classifications were under-rated be- 
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cause the price tags would have 
been too high to be swallowed by 
the public, while the more pre- 
ferred classifications were priced 
higher than necessary to compen- 
sate for the shortage in the other 
classifications. Thus, the acquisi- 
tion cost picture became completely 
unrealistic. 

In the struggle for preferred 
business, which is the order of the 
day in auto insurance today, the 
under-rated classifications, known 
as the high loss ratio classifica- 
tions, go begging for a market. 
Yet the compensation of the pro- 
ducer being fixed on a percentage 
basis of the premium, it is higher 
on these classes which the compa- 
nies positively do not want than 
on the lower rated and more profit- 
able preferred classifications which 
the companies are anxious to get. 

This is just where we are today 
and the problem is becoming so 
acute that state intervention is be- 
ginning to compel companies to ar- 
bitrarily adjust commission rates 
on the less desirable classifications. 
But this is not the solution. When 
a commission rate is adjusted on 
a class 2 risk from 25 per cent to 
15 per cent, all that happens is that 
the company has 10 per cent more 
to pay claims or declare in divi- 
dends, if they are lucky enough to 
make money. But the public gets 
no benefit from the reduced com- 
mission allowance and the agent 
has no less difficulty in placing this 
risk. 


One Commission Base 


Some time ago I made a proposal 
to revise the method of calculating 
acquisition allowances in automo- 
bile insurance rates by providing 
for a standard commission on all 
auto business based on the lowest 
rated classification on all classes 
of business regardless of the total 
amount of the premium. It was 
further my suggestion that the 
differential be considered in the 
makeup of the premium and be 
passed on to the policyholder. 

We have made some calculations 
since then based on a considerable 
volume of experience statistics in 
the State of Illinois and here are 
the general results. At the present 
time the indications are that the 
premiums on classes 2 and 3 in 


THE SPECTATOR 





Illinois require an upward adjust- 
ment of 26.9 per cent based on the 
present rating methods. By adopt- 
ing the principle which I proposed 
of paying the same amount of com- 
mission on all classes equal to a 25 
per cent commission on class 1A 
business, the effective rate of com- 
mission on the various classes 
would be as follows: Class 1A, 
25%; 1B, 21%; 1C, 18%; 2A, 
14%; 2C, 10% and 3, 15%. 

If such commission rates were 
to be put into effect in the State of 
Illinois at the present time, and the 
differential passed on to the public 
on the basis of current experience, 
here would be the effect. The over- 
all shortage in the premium in 
these classes of 26.9 per cent on 
bodily injury and property damage 
would be satisfied by an overall 
rate revision of only 11.9 per cent. 
At the same time, it would result 
in the following reductions in pre- 
miums to policyholders as against 
those which the present system 
would require them to pay: In 
Class 1C, 7%; 2A, 10.9%; 2C, 
14.8% and 3, 10.2% 


Prodding by Commissioners 


The figures speak for themselves. 
The sooner the automobile insur- 
ance industry takes action as an 
industry rather than on an indi- 
vidual basis under the prodding ol 
the individual commissioners by 
reducing commissions without re- 
ducing the premiums, the sooner 
order will be restored and the com- 
panies relieved from the ever in- 
creasing burden of accumulating 
losses. 

Such a revision would also be a 
great step in improving the posi- 
tion of agency companies in rela- 
tion to the direct writers whose 
phenomenal growth and develop- 
ment is a direct result of the very 
problem we are discussing—failure 
by agency companies to adjust the 
acquisition cost factor to fit in the 
classification system. The direct 
writers did the very thing the 
agency writers failed to do. The 
results speak for themselves in the 
situation which exists today, where 
almost 30 per cent of the automo- 
bile insurance premiums, including 
the bulk of the preferred risks, is 
written by four direct writing 
companies. 
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These Names Make News 


Continued from page 10 


president of the Canadian Fed- 
eration of Insurance Adjusters. 

L. L. Rooke, Dominion of Canada 
Insurance Company, has_ been 
elected president of the Inde- 
pendent Insurance Conference 
of Canada. 

C. A. Baines, of Zurich Insurance, 


has been elected president of 
the Independent Automobile 
and Casualty Insurance Confer- 
ence of Canada. 

Michael F. Barnes, second vice 
president, has been named gen- 
eral manager of a new admin- 
istrative office in Toronto for 
Occidental Life of California. 
Occidental Will maintain its 
business and accounting office 
in London, Ontario. 

Norman R. Thomas is now director 
of the financial responsibility 
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Maybe You Don’t NEED Insurance 


. or furniture .. . or jewelry... 
you may get along without the services of an insurance agent or broker. 
But for most of us, life is not that simple. Modern living is so com- 
plex that the protection of property and liability has become a 
major problem. The over-all solution. of course, is insurance. But— 


What types of insurance? 


Through which insurance companies? 
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premium. Talk with your independent agent or broker today. 
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division of the Florida Insur- 
ance Department. 

William M. Luedtke has been ap- 
pointed agency secretary for 
World Insurance, Omaha. He 
was formerly supervisor of life 
underwriting, and is president 
of the Insurance Institute of 
Nebraska. 

Clifford Reckling has been made 
an assistant secretary of The 
Underwriter Printing and Pub- 
lishing Company. He is as- 
signed to the advertising sales 
department. 


William Piel, Jr., a 
member of the New 
York bar, has been 
elected to the board 
of American Re-In- 
surance. 


Larry C. Miller has been named 
director of training for Pan- 
American Life, New Orleans. 
Charles Burns has joined the 
insurance and pensions depart- 
ment of Commonwealth Ser- 
vices, management and engin- 
eering consulting firm. Burns 
will serve as a consultant on 
welfare programs. 

Roy F. O’Connor, formerly with 
General Reinsurance, has join- 
ed A. E. Strudwick, reinsurance 
brokers, as an account executive. 

Dale Darland has been promoted 
to second vice president of 
Washington National, Evanston, 
Il]. He will continue in charge 
of the teacher group division. 

John B. Joyce has joined Secured 
Insurance of Indianapolis as 
claims attorney and claims man- 
ager. He was formerly a vice 
president of Capital Indemnity. 

A. R. Hasley has been named ex- 
ecutive assistant, group divi- 
sion of Sun Life Assurance of 
Canada. 

Curtis E. Fuller has been made 
sales manager of Investors 
Syndicate Life, a subsidiary of 
Investors Diversified Services, 
Inc. He was formerly manager 
of salary allotment sales for 
New York Life. 

Jerry P. Olds, former advertising 
and sales promotion manager 
for a division of General Elec- 
tric, has been made assistant 
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director of promotion and ad- 
vertising for the Institute of 
Life Insurance. 

William J. Davey has been elected 
to the board of American In- 
come Life, Indianapolis. Davey 
was formerly Indiana Commis- 
sioner of Insurance, and is now 
vice president of the Medical 
Protective Company. 

Franklin Bruck, vice president of 
Pharmaceuticals, Inc., and 
Louis P. Rocker, stock broker, 
have been elected to the board 
of Eastern Life of New York. 

Albert C. Windolf has been named 
to the newly created post of 
treasurer-comptroller for Bank- 
ers National Life, Montclair, 
N. J. 

Stanley C. Morris has become 
chairman of the Section on In- 
surance, Negligence and Com- 
pensation Law of the American 
Bar Association. John J. Wicker 
is chairman elect. 

Edward N. Kerr, vice president in 
charge of the industrial depart- 
ment of the Republic National 
Bank, has been elected a director 
of Southern Provident Life of 
Dallas. 

E. A. Rule, vice president and sec- 
retary of Nationwide Insur- 
ance, has been named vice presi- 
dent in charge of the office man- 
agement division of the Ameri- 
can Management Association. 
Fred H. Merrill, vice president 
of Fireman’s Fund, has_ been 
elected a director of AMA. Casi- 
mir Z. Greenley, insurance and 
safety director of International 
Minerals & Chemical Corpora- 
tion, is vice president in charge 
of the insurance division of 
AMA. 

Julian C. Pease, executive vice 
president of the New Britain 
Tool Company, has been elected 
to the board of Connecticut 
Mutual Life. 

Dr. Richard F. Alt, director of 
research for New England Life, 
was named U. S. delegate to 
the meeting of the Working 
Party on Economic Develop- 
ment and Planning of the Eco- 
nomic Commission for Asia and 
the Far East. Under the aus- 
pices of the State Department, 
the meeting was held in Bangkok 
from September 2 to 13. 
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New, Streamlined Life Portfolio! 


NAAIC’s Life lines have been revised—realistic, saleable rates. 


New Group Facilities—Life and AcH! 
Outstanding Agency Contract! 


Ask any North American Agent what he thinks of his contract! It’s unbeatable! 


There are other reasons, too, why top 
insurance men know it’s smart busi- 
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with the North American Accident 
Insurance Company — Chicago. 


@ Top Commissions .. . 
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Concrete Assistance — gets you 
off to the right start with hard- 
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materials. 
@ Extra Incentives to supplement 
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Paralytic Polio Increased in 1958 


Report on the 1958 Poliomyelitis 
Season by Leroy E. Burney, Surgeon 
General, U.S. Public Health Service 


The 1958 polio season apparently 
passed its peak during the week 
ending September 20. The num- 
ber of cases reported since that 
time has been slowly declining. 

In order to determine where the 
nation stands this year in our fight 
against polio, we have compiled 
data for the first nine months of 
1958 and have compared these data 
with those for the first nine months 
of 1957 and previous years. 


Vaccination Important 


Two main facts stand out: 

1. An increase in the total num- 
ber of paralytic cases over last 
year: 1,815 cases during the first 


CURRENT U.S. POLIO INCIDENCE COMPARED WITH YEARS 1955-1957, APRIL-DECEMBER 
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nine months of 1958; 1,577 cases 
in the same period of 1957. The 
fact that the total number of 
paralytic cases increased this year, 
for the first time since the intro- 
duction of the Salk vaccine, under- 
scores the importance of vaccina- 
tion. Among the 1,815 persons who 
had paralytic polio during this pe- 
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riod of 1958, there were 162, or less 
than 10 per cent, who had had the 
basic three injections and nine had 
had a fourth, or booster, shot. 

2. A concentration of 
among unvaccinated children under 
five years of age: of a total of 781 
paralytic cases reported by six 
states, 416, or over one-half, oc- 


cases 
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curred among children under five. 
Eighty per cent of these children 
had had no vaccine. It seems prob- 
able that if an analysis were made 
of cases in the other states, com- 
parable results would be found. 

A new estimate of the number 
of persons vaccinated, based on a 
sample survey conducted for the 
Public Health Service by the Bu- 
reau of the Census in September, 
indicates that there are now about 
52 million persons under 40 years 
of age who have had the full basic 
course of three injections. An ad- 
ditional 16.6 million have had one 
or two injections. However, this 
leaves over 40 million persons in 
the susceptible age group under 40 
with no vaccine. 


Only Half Vaccinated 


Less than half of the preschool 
children (under five years of age) 
have been fully vaccinated. Among 
the 19.5 million children in this 
age group, half a million have had 
four injections and 8.3 million have 
had three injections. But over six 
million in this most susceptible age 
group have had no vaccine at all, 
and an additional 4.5 million have 
had only one or two injections. 

At the other end of the age scale, 
almost 4 million persons over 40 
have had one or more injections. 

The increase in the number of 
paralytic cases in 1958 is no re- 
flection upon the efficacy of the 
vaccine. During the three and a 
half years it has been in use, the 
effectiveness rate of 60 to 90 per 
cent has been consistently main- 
tained. Nor is there any evidence 
that properly vaccinated persons 
are losing their immunity and be- 
coming more susceptible to polio. 
Children who participated in the 
1955 school vaccination campaign 
had a lower attack rate this year 
than children in the age brackets 
above and below them. This was 
also true during 1956 and 1957. 

In summary, a total of 72.4 mil- 
lion persons have had one or more 
injections of the vaccine and about 
54.5 million of them have had three 
or more injections. A year ago, 
when a similar sample survey was 
taken, about 60 million persons had 
had one or more injections and 32 
million of them had had at least 
three injections. 
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Lumberyard Fires 


Continued from page 69 


“When we respond to a two- or 
three- or four-alarm fire — in a 
lumberyard or anywhere else, for 
that matter—we burden not only 
the area of the city where the fire 
breaks out by drawing on all of 
the apparatus we have there, but 
we call upon equipment in many 
the city. Those 


other areas of 





bigger © 
slice of 


areas are left comparatively un- 
protected,” the Commissioner said. 

“In a lumber fire,” he continued, 
“there is considerable overhauling 
to be done after the fire is out. 
To be certain that the fire is abso- 
lutely out, the firemen must move 
each piece of lumber, piece by 
piece and stack by stack. We can 
be there for several hours or a 
couple of days. 

“All that time, important pieces 
of fire-fighting equipment and 
hundreds of men from our depart- 
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ment are on a fire job that should 
never have occurred in the first 
place.” 

Cavanaugh criticized lumber- 
yard and mill shop operators for 
letting the grass grow, literally, 
under their feet. He said he has 
seen tall grass and brush growing 
outside and well inside the fences 
of almost every lumberyard as he 
drove past. 

“A cigarette from a passing car, 
a cigarette from someone on the 
sidewalk, a cigarette tossed 
through a fence that is too close 
to the piles of lumber and behind 
which the grass hasn’t been cut, 
means only one thing: Given a few 
hours start any time after dark or 
when things are quiet, and you’ve 
got another lumberyard fire on 
your hands,” he observed. 

Nothing could be simpler, Cav- 
anaugh maintains, than to clean 
up the grass and brush around 
these yards. This he sees as the 
responsibility and duty of lumber- 
yard operators in protecting their 
own safety, the safety of their 
employees, their investment and 
the city itself. 

“T understand the burdens this 
would impose on lumberyard and 
mill work shop 
said, “and I can assure you that 
we won’t do anything hastily. 


operators,” he 


“p 


sut if we must do it, if we 
must pass new laws to protect the 
welfare and safety of the com- 
munity, we will do it. And you 
know what that means. 
“Particularly if we call for se- 
curity after working hours, it 
means two men a night, three men 
for every 24 hours on weekends 
and holidays. I know that would 
be the handwriting on the wall 
for some 
cerns. And that’s hard. 


lumber business con- 


“But the lives of the people of 
this city come first and the dollar 
It may be a close 
second, but it’s a second,” he said. 


comes second. 


Cavanaugh lauded the New York 
Lumber Trade Association for its 
cooperation in trying to correct 
the situation. He called for fu- 
ture continuous efforts—not just 
a spurt of effort tomorrow, next 
week or next month—but “until 
good housekeeping and safety and 
security is a way of life in all 
lumberyards and mill work shops.” 
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Life Office Management 


Western 


November 


Convention Round-Up: New Officers 


New officers have been elected 


in recent weeks by the following 
industry associations: 


American Life Convention—Rol- 


land E. Irish, Union Mutual 
Life, president. Newly elected 
to three-year terms on the Ex- 
ecutive Committee are Frederic 
W. Ecker, president of Metro- 
politan Life; J. C. Higdon, pres- 
ident, Business Men’s Assur- 
ance, and Walter O. Menge, 
president of Lincoln National 
Life. 


Life Advertisers Association— 


Edwin P. Leader, Bankers Life 
of Iowa, president; Robert S. 
Kieffer, CLU, Metropolitan 
Life, vice president; L. Russe!] 
Blanchard, Paul Revere Life, 
secretary; Charles R. Corcoran, 
Equitable Life Assurance So- 
ciety, treasurer, and Richard 
L. Hindermann, Pan-American 
Life, editor. 


Associa- 
3oston 


Charles 


tion—Everett H. Lane, 
Mutual Life, president; 
H. Bader, Interstate Life & Ac- 
cident, administrative vice 
president; Merrill R. Tabor, 
Berkshire Life, and Peter Me- 
Donald, Crown Life, vice presi- 
dent and secretary. 


Associa- 
Carter, Aetna 


Underwriters 
tion—Rush W. 
Fire, president; Herman PP. 
Winter, America Fore, and 
Charles E. Dox, London & Lan- 
cashire, vice presidents. Ed- 
ward H. Born is manager and 
secretary. 


National Association of Insurance 


Agents—Archie M. Slawsby, 
Nashua, N. H., president; Paul 
H. Jones, Tucson, Ariz., vice 
president. New members 
elected to the executive com- 
mittee are Hayne P. Glover, Jr., 
Valmore H. Forcier and Cooper 
M. Cubbedge. 


Multi-Peril Insurance Conference 


—J. L. Erhardt, Royal-Globe, 
chairman of the executive com- 
mittee; C. M. Close, Great 
American, vice chairman. 
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John Keyser, Kalamazoo, 
New 
vice presidents are G. R. Me- 


dent; 
Mich., first vice president. 


Miami, Fla.; C. E. 
Spencer, Danville, Ill.; T. C. 
Watson, Gastonia, N. C., and 
H. E. Wyatt, Tulsa, Okla. 


Kiever, 

National Association of Mutual 
Insurance Companies—George 
A. Christensen, Bear River Mu- 
tual, Salt Lake City, Utah, 
president; C. B. FunderBurk, 
Cotton States Mutual, vice pres- 


National Association of Casualty 
and Surety Agents—C. W. Ol- 


Y son, president. B. H. Paddock, 
ident. ; ; 
former president, was elected 
National Association of Mutual to the new office of chairman of 
Insurance Agents—Henry D. the board. Walter M. Sheldon 
3ean, Haddonfield, N. J., presi- is vice president. 
* © 


What does 
“Older Ages” 








a vintage 06 automobile, a suit of armour, the 


Pyramids? To more and more life insurance men today 
“older ages” is an expression with a very special mean- 
ing. It’s the profitable market for life insurance that 
exists in the 65-80 age bracket. If you have a client who 
has a real need for life insurance, based on business or 
tax reasons, talk to your Manufacturers Life Brokerage 


“ 


Manager. You'll find he can offer these “senior citizens” 
the same contracts that have earned the Company a 
wide-spread reputation for maximum protection per 
premium dollar. 


BRANCH OFFICES IN FOLLOWING CITIES 
BALTIMORE e BOISE e CHICAGO e CINCINNATI e CLEVELAND « COLUMBUS ¢ DENVER e DETROIT 
HARTFORD e HONOLULU e LANSING e LOS ANGELES « MIAMI e¢ MINNEAPOLIS « NEWARK 
PHILADELPHIA e PITTSBURGH e« PORTLAND e SAGINAW e SAN FRANCISCO e SEATTLE « SPOKANE 
WASHINGTON, D.C. 


Also licensed in Alaska, Arizona, Delaware, Indiana, Kentucky, Maine, Massachusetts, 
Nevada, New Hampshire, Oklahoma, Utah, Vermont, Virginia, and West Virginia 
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Daily Reports 


Continued from page 74 


Greatest increase in benefits 
paid was received by holders of 
major medical expense policies. 
This amount increased by 89 per 
cent over the same period last 
year to total nearly $167 million. 
This surpassed already the $130 
million paid out during all of 
1957. 


November 4 — “Conveyance” may 

mean a huge turbo-jet, but it 
can also refer to smaller modes 
of transportation. When a policy- 
holder high-tailed it over a golf 
course in a little mechanized golf 
cart and skidded into a water haz- 
ard, American Casualty paid medi- 
cal and loss-of-income expenses 
to the tune of $716.70. 

The man, who suffered a back 
injury, was insured under a group 
“All-Conveyance” travel accident 
program carried by his employer. 
And this interpretation of “All- 
Conveyance” brings in anything 
that rolls, flies or floats and trans- 
ports human beings. 


And In The Future 


November 8-!14—Seventh Hemispheric In- 
surance Conference, auspices U.S. Cham- 
ber of Commerce, Caracas, Venezuela. 

November 1!0-13—Annual meeting, LIAMA, 
Edgewater Beach Hotel, Chicago. 

November !7—7th Annual Membership 
Meeting, American Society of Insurance 
Management, The Drake Hotel, Chicago. 

November 17-20—Second Mutual Insurance 
Technical Conference, Hotel Somerset, 
Boston. 

November 19-21—Institute of Home Office 
Underwriters, Hollywood Beach Hotel, 
Hollywood Beach, Fla. 

November 20—Annual luncheon, Insurance 
Federation of New York, Waldorf-Astoria 
Hotel, New York. 

November 24-26—Annual meeting, Na- 
tional Association of Independent In- 
ee. Hotel Fontainbleau, Miami Beach, 
Fla. 

December 5—Annual meeting, Association 
of Casualty Accountants and Statisticians, 
Hotel Statler, New York. 

December 8-9— Meeting, Association of 
Life Insurance Counsel, Plaza Hotel, New 
York. 

December 9—Annual meeting, Institute of 
Life Insurance, Waldorf-Astoria Hotel, 
New York. 

December 10-11—Annual meeting, LIAA, 
Waldorf-Astoria Hotel, New York. 

December 15-19?— Meeting, National As- 
sociation of Insurance Commissioners, 
Roosevelt Hotel, New Orleans. 

December 28-29—Meeting, American Asso- 
ciation of University Teachers of Insur- 
ance, LaSalle Hotel, Chicago. 
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Report on Marine Underwriting 


(On pages 59, 60, 61, and 62, THE SPEC- 
TATOR presents its table of Ocean Marine 
Premiums and Losses, 1955-57. Some cur- 
rent comments on the world-wide results 
in this line come from ''Fairplay," the weekly 
shipping journal from London, England. We 
present here parts of their article ‘'Under- 


writing in 1958."—the editors.) 


Although there are _ still two 
months to go before the end of the 
year, it seems reasonable at this 
stage to express the view that 1958 
will record no particular develop- 
ment that will leave a marked and 
lasting influence on marine insur- 
ance business written by British 
underwriters. 

The present depression in the 
world shipping industry has, of 
course, created an uneasy atmos- 
phere in the insurance market, as 
the fortunes of marine insurers 
are very closely linked with those 
of shipowners, and in consequence 
of the extraordinary falling-off of 
business in the freight market, 
which commenced during the latter 
part of 1957, underwriters also 
suffered an appreciable decrease in 
their income. 


8% Out of Commission 

Many shipowners have found it 
necessary to Jay-up a number of 
their vessels and, because of lower 
freight earnings, they have deemed 
it politic to reduce the insured 
values of those which are still 
employed. Recent statistics have 
indicated, for instance, that ap- 
proximately 8 per cent of the 
world’s shipping is laid up out of 
commission, and it is estimated 
that the present-day value of a 
“Liberty” ship is only a quarter of 
the market value early in 1957. 

Hull underwriters are therefore 
experiencing an unprecedented de- 
mand from shipowners for de- 
creases in insured values and, as a 
result, there has been a severe de- 
cline in underwriters’ premium in- 
COMIC. . a « 


November 1958 


Coupled with this unsatisfactory 
position relating to lower ship val- 
ues, the cost of repairs continues 
in an upward spiral, but in this 
respect there is a new and hopeful 
sign in that one or two foreign 
markets have experienced a slight 
alleviation in  ship-repair 
which they attribute to a recent 


costs, 





decrease in the price of steel from 
Continental and U. K. sources and 
the laying-up of a large number of 
vessels, as well as the cancellation 
and deferment of ship- 
building orders. ... 

A very comprehensive discourse 
upon the insurance of nuclear ships 
was held at the recent annual meet- 
ing of the International Union of 
Marine Insurance. The _ general 
view of underwriters appears to be 
that, so far as damage to or loss 
of hulls is concerned, the risks in- 
volved are not prohibitive, it being 

Continued on page 120 


various 


‘lo the many brokers who have recently earned 
the C.P.C.U. designation, Prudential sends its 
compliments and best wishes. The high profes- 


sional standards symbolized by the Chartered 


Property and Casualty Underwriters reflect credit 


on the entire insurance industry 


The Prudential ‘ 


INSURANCE COMPANY OF AMERICA 


LIFE INSURANCE © ANNUITIES «¢ SICKNESS 


& ACCIDENT PROTECTION « 


10 or, 





GROUP INSURANCE ©« GROUP PENSIONS 
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Marine Underwriting 


Cont:rued from page 119 


mainly a question of whether un- 
derwriters wish to extend the 
standard form of cover to include 
reactor runaways. As_ regards 
third-party liability cover beyond 
the limits laid down in a policy it 
is felt advisable to defer considera- 
tion until questions of liability and 


Imagine, Mabel, 


Republic National Life 


having that much 
Life Insurance 


in Force 


limitation have been decided by the 
governments of the countries con- 
cerned. 

In August, the marine insurance 
market adopted a new scale of ad- 
ditional premiums for vessels voy- 
aging to the Great Lakes via the 
St. Lawrence Seaway. It is im- 
portant to note that, apart from 
the additional premiums required 
for voyages on the Great Lakes, 
the appropriate additional pre- 
mium for breaching the North 
America (Atlantic) Warranty must 











Well on the road to Two Billion Life Insurance in Force! 


NEW GENERAL AGENCY OPPORTUNITIES 


Top Commissions @ Vested Renewals @ Complete Line of Life and Accident and 


Sickness @ Group @ Sub-Standord © Pension Trust @ Franchise @ Guaranteed Issve 


Will Accept Non-Medical to $25,000.00 
For Full Time Agents & General Agents 


Write James W. Galloway, Assistant Vice President and Director of General Agencies 


REPUBLIC NATIONAL LIFE INSURANCE COMPANY 


3988 NORTH CENTRAL EXPRESSWAY e 


120 


DALLAS, TEXAS 


also be paid. Rates in the Great 
Lakes and St. Lawrence Seaway 
scale are calculated according to 
the navigational season, and are 
levied on a_gross-registered-ton- 
nage basis according to the terms 
upon which the hull insurance is 
effected. 


12 Mile Limits 

The subject of territorial limits 
has caused some disquiet in marine 
insurance circles, largely on ac- 
count of the failure of the Geneva 
Conference on the Law of the Sea, 
which was held in the early part 
of the year. Certain aspects of 
extensive territorial claims are 
likely to have an adverse effect on 
hull insurance premiums. For in- 
stance, it is envisaged that terri- 
torial limits of 12 miles or more 
are likely seriously to interfere 
with the navigation of small craft 
and with the efficiency of radar 
equipment. Marine underwriters 
are also concerned with the moles- 
tation, arrests and fines which 
might arise from the breaches of 
governmental declarations claim- 
ing unreasonable areas of high 
seas.... 

The depression in the shipping 
industry springs, of course, from 
the falling-off of international 
trade and the shipment of goods 
overseas, and inevitably one must 
expect to show a substantial de- 
crease in the amount of business 


So far as cargo rating is concerned, 
it is apparent that 1958 has wit- 
nessed a hardening of premium 
quotations and that there has been 
a determined effort on the part of 
underwriters to charge additional 
premiums that are commensurate 
with the cover that is frequently 
demanded for extraneous risks. 

At a time when governments are 
moving towards freer trade, and 
as a contradistinction to efforts 
which have been made to preserve 
the principle of freedom of trans- 
port insurance, it is disturbing to 
note that certain countries have 
inaugurated legislation which hin- 
ders the international business of 
marine insurance. 

The Government of Cuba _ has 
promulgated a decree, the main ef- 
fect of which is to force all pur- 
chases imported into Cuba, except 
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those negotiated on c.i.f. terms, to 
be insured through agents in Cuba 
with companies authorized to do 
business in that country. Strong 
representations asking for the re- 
peal of this decree have been made 
by some governments acting 
through their ambassadors or other 
representatives, and by associa- 
tions of insurance brokers and 
agents, as well as commercial in- 
terests in Cuba. 

In the Philippines, the local au- 
thorities are seeking to impose re- 
strictive exchange-control measures 
which are designed to restrict the 
free flow of remittances to insur- 
ers situated abroad, with the re- 
sult that reinsurance arrangements 
which have been entered into by 
national companies to protect their 
underwriting position have been 
undermined and their financial se- 
curity is in danger of becoming 
seriously weakened... . 


U. S. "Barratry" Case 


Another important matter of 
legislation of particular interest to 
marine insurers is the ruling given 
by the United States Court of Ap- 
peals on suits in admiralty which 
were brought to recover the value 
of seven vessels which had been 
sold by the United States to the 
Nationalist Government of China 
and were subsequently lost by the 
defection of their masters, officers 
or crews to the Communist Gov- 
ernment of China. The U. S. Court 
of Appeals confirmed a judgment 
that had been given in the District 
Court in which it was held that 
the loss of the vessels was caused 
by the risk of barratry, which was 
covered by the policies, and not by 
“capture” or “seizure” which were 
excluded from the coverage. 


Companies Liable 

The Court of Appeals accepted 
the contention that “capture” and 
“seizure” were both risks which 
could arise only from acts of per- 
sons having no connection with the 
ship, who took her out of the pos- 
session of the master and mariners 
forcibly, either without right or 
by the authority of law; and in the 
Court’s opinion the insurance com- 
panies were liable, therefore, for 
the loss by barratry of all seven 
vessels. ... 
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Any final remarks upon marine 
underwriting in 1958 must be qual- 
ified by the statement that results 
cannot be assessed with any accu- 
racy until the account is closed at 
the end of 1960, but one may haz- 
ard the prediction that the sub- 
stantial rise in premium income 
which has appeared for a number 
of years in the insurers’ annual re- 
ports will not be repeated. Using 
as a guide the figures published by 
the Committee of Lloyd’s, it has 











we invite 


GELECTED RISKS |NSURANCE [OMPANY 
BRANCHVILLE,N.,J. 


Licensed in: Connecticut - 


New Jersey - 


your 


Delaware - 


Pennsylvania - Rhode Island - 


become apparent that marine un- 
derwriting experience has steadily 
worsened for the past few years 
and, despite the current trend of 
rate hardening, in both the hull 
and cargo markets, it can be an- 
ticipated that the present decline 
in premium income will aggravate 
underwriting conditions that have 
already deteriorated, and thus give 

rise to a favorable loss ratio. 
(From ‘Fairplay,’ Oct. 30, 
London, U. K. 


FOR SELECTING 
A COMPANY... 


Take sound financial management, 
and add broad multiple 
line facilities, blend well 
with outstanding field service, 
a dash of the personal touch 
for flavoring and prompt 
attention to claims. 
Season with many years 
experience and top off 
with attractive rates. 


inquiry 
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Trust Company. Company will 
have capital and surplus of 
$450,000 and will engage in fire 
and casualty business. 


Company News: American Bankers 
of Miami Buys Southeast Life 


surance in force, and is licensed 
in 32 states and the District of 
Columbia. 


Occidental Life of California has 
increased its capitalization from 
$12.5 million to $25 million. A 
two-for-one stock dividend has 
been declared. All outstanding 
shares are owned by Trans- 
america Corporation. 


American Bankers Life, Miami, 
has purchased the business and 
assets of Southeast Life. Own- 
ership was acquired through 
stock exchange of 60,000 shares 
of new American Bankers Life 
common stock at $1 par. South- 
east Life had $3.5 million of in- 


Western & Kentucky Insurance 
Company, formed in 1947, has 
been re-activated as a subsidi- 


New York State Insurance Liqui- 
ary of the Kentucky Industries : ve 


dation Bureau has announced 
— an additional dividend of 5 per 
cent to creditors of Preferred 
Accident of New York. This 
represents 100 per cent in divi- 
dends to creditors holding al- 
lowed claims, a record in the 
Bureau’s history. 


“Insuring Insurability” 


Pacific National Life, Salt Lake 
City, affiliate of Matson Naviga- 
tion, has entered the individual 
A&S field, and opened in San 
Francisco its first branch office. 


“Insurability Insurance” 


“(;uaranteed Purchase Option” 


Blue Ridge Insurance is planning 


No matter what name you give to this exciting new coverage, 
we at Bankers Life Company are proud to have introduced 
it. We are equally proud of comments in the insurance trade 
press like: “‘We believe Bankers Life has started one of the 
most important merchandising trends in the life insurance 


” 


business... 


We appreciate also comments in publications out- 


side our industry like: “. 


. . it takes courage to initiate an 
insurance venture of this kind” in an advertising publication, 
or a major metropolitan newspaper commenting in an 
editorial on this new insurance idea: “Bankers Life has 
long been known as a progressive, pattern-setting firm in 


the insurance business.” 


Yes, alertness to changing times and needs has 
marked Bankers Life as ““The Company That Fits The Need” 
as we have pioneered other coverages like the “Wife Pro- 
tection” rider . . . Group Permanent Life . . . Widow’s Pen- 
sions . .. and Deductible H&S Plans. Do you wonder that 


Bankerslifemen are proud of the Company they represent? 


BANKERS COMPANY 


DES MOINES, IOWA 


to move its home office from 
Shelby to Charlotte, N. C. Com- 
pany reported an underwriting 
profit of $47,340 for the seven- 
month period ending July 31, 
1958, with surplus at an all- 
time high. 


Life of Virginia has amended its 


charter to increase company 
stock from 624,060 to 1,248,000 
shares and to decrease par value 
from $20 to $10 a share. 


National Life, Montpelier, Vt., has 


received a national award for 
the excellence of a slide film 
used forrecruiting agents. 
Sponsor of the award was the 
National Visual Presentation 
Association and the Sales Ex- 
ecutives Club of New York. 


Union Central Life has been ad- 


mitted to Alaska. This is the 
forty-ninth state for the com- 
pany, along with Hawaii and 
D. of C. 


Life Office Management Associa- 


tion announces African Homes 
Trust and Insurance, Cape 
Town, S. A., Maryland Life, 
Praetorian Mutual, and Univer- 
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sal Life ” _ promi com- This ig the season t0 ask business firms: 
anies. otal membership is ~ 

a. highest in the prensa th 

history. 


All American Life & Casualty, a 46 . 
Chicago, is licensed in Alabama, ey Could you stay in 


and now operates in 30 states. 


ee » « 
California Life has extended op- “—_ « hy business if your 


erations into Idaho and Wash- 


gr wage a a writes a ; . Accounts Receivable 
| records were destroyed?” 


forms A&S, and 


group. 


Republic National Life of Dallas 
has been admitted to Alaska. 
Company is now licensed in 38 
states, the District of Columbia, 
Hawaii, and Puerto Rico. 


Pacific Mutual Life, Los Angeles, 
has been licensed to write life 
as well as A&S in Massachu- 
setts. Company is now author- 
ized in 47 jurisdictions. 


Harry L. Dalton, vice chairman 
of American Viscose Corpora- 
tion, has been elected board 
chairman of Blue Ridge Insur- 
ance. John S. Lemmon, terri- 
torial supervisor in Kentucky 
and Tennessee, is assistant sec- 
retary. 


DIVIDENDS: Southwestern Life, 
$.45 per share payable January 
9, 1959 to stock of record De- 
cember 31, 1958. Old Republic 
Life, quarterly, $.20 per share, WHO OWES WHAT? How can any firm tell—when a fire converts 
paid November 1 to stock of 
record October 17. 


accounts receivable records into a water-soaked mass of black cin- 
ders? Usually such a catastrophe means that from 30% to 70% of 
“receivables” will NEVER be collected. In such a situation, many a 
firm's credit position is so harmed that the business is forced into 
bankruptcy. 

What's the solution? Accounts Receivable Insurance. It's absolutely 
essential for every firm which does business on credit. Among other 
things, it pays the money which can't be collected because records 
are gone. 

Accounts Receivable Insurance is just one of innumerable modern 
coverages offered by American Casualty Company. Acco agents 

have access to the full range of multiple line facil- 
ities— Casualty— Surety — Fire— Marine— Boiler and 
Machinery—Accident & Health. If you're interested 


in the extremely desirable Acco Franchise, drop a 
Insurance 


Rsteves/ vee /riest~ 
es 


AMERIGAN GASUALTY 
COAST-TO-COAST BRANCH OFFICE SERVICE 
al @l,,| an Olga @ a 12-10), eM das lp Pasa eI 


line to our Agency Department. 


"Sir, my company will insure anything— 
except your political career.’ 
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Here’s a point to consider in taking on a company in your agency: Is it 
geared. to give you complete coverage of fire and allied lines? This is im- 
portant to you and your prospects, because today’s trend is towards 
“package protection.”” PLM offers you the newest types of policies, includ- 
ing of course Homeowners, Fire and Extended Coverage, and many forms 
of Inland Marine. In a word, PLM is old enough to be time-tried, young 
enough to be progressive—the kind of company to match the kind of 
agency you run. Why not get in touch with us. 


Writing FIRE and ALLIED LINES 
“In the Birthplace of American Mutual Insurance” 


PENNSYLVANIA LUMBERMENS MUTUAL INSURANCE COMPANY 
_ PLM Building ¢ Philadelphia 7, Pa. 
Branch Offices in New York, Los Angeles, Charlotte, N.C. 


How Insurance Helps 


Continued from page 31 


Combined, the assets of all 23 
institutions in 1952 were 3.3 times 
1929. 

The new role of Uncle Sam in 
the insurance field alone is seen in 
Table A. At the turn of the cen- 
tury, insurance organizations held 
11.9 per cent of the assets of all 
financial intermediaries. All this 
was accounted for by four types of 
institutions — private life com- 
panies, fraternal insurance organi- 
zations, fire and marine insurers, 
and casualty and miscellaneous 
‘ompanies, 

But by 1952, while total assets 
of all insurance’ organizations 
climbed to 26.8 per cent of all 
financial intermediaries combined, 
the same four private insurers ac- 
counted for only 16.5 percentage 
points of the 26.8 per cent. 


Pension Funds 

Federal, state and local pension, 
retirement and_ social security 
funds comprised 8.7 of the per- 
centage points. 

By 1952, Dr. Goldsmith points 
out, Government owned or con- 
trolled lending institutions, includ- 
ing Federal Reserve banks, ac- 
counted for about 24 per cent of 
the total assets of all financial in- 
termediaries. In 1900, just about 
all the assets of such intermedi- 
aries were in the private sector. 


Private Intermediaries Tripled 

Put another way: While assets 
of private intermediaries almost 
tripled between 1929 and 1952, 
those of public intermediaries in- 
creased eighteen fold. 

Uncle Sam’s role in taking the 
funds collected by financial inter- 
mediaries has also undergone nota- 
ble change since the beginning of 
the 20th century. The shift is re- 
flected in the allocation of insur- 
ance funds. 

In 1900, 68 per cent of private 
life funds went to business, but in 
1952 the figure dropped to 54.7 per 
cent. The Federal Government took 
0.4 per cent in 1900, 15 per cent in 
1952. 
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ligures for all types of insur- Chart B 
ance organizations are even more - 
striking, as the Chart B on this Main Uses of Insurance Funds 
page shows. (percentage distribution, excluding cash, tangibles and 


miscellaneous assets) 


Business Share Dropped All Insurance Organizations Private Life Insurance Companies 

The business share here dropped 1900 1912 1929 1939 1952 1900 1912 1929 1939 1952 
from 62.5 per cent to 38.4 per cent, USE A. By DESTINATION 
with the Federal Government’s . Nonfarm households 20.9 23.1 15.8 13.2 9 244 30.2 21.6 
aie pial te cae i 2. Agriculture 128 104 3.2 1.4 : 5.7 14.5 4.6 
share rising from 2.5 per cent to 3. Business 55.4 48.6 384 35.1 sll 52.5 47.0 43.5 
45.1 per cent. 4. Unincorporated . 47 42 20 1.0 i 52 56 28 

’ : — 5. Corporate 50.8 44.4 364 34.1 54. 7.3 41.4 40.8 
‘ FES >a RAG . 

Changes in the sources of funds 5 State, local geveraments 82 86 105 40 : - 36 69 
were less striking. The share from . Federal governments 0.2 7.2 303 45.1 2.1 21.2 
nonfar ouse = ib — 2. . Foreigners 2.5 2.1 18 1.2 : 27 «62.3 

EP - households and from in . TOTAL l 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 
dividuals increased slightly from 
three fifths in 1900 to two thirds B. By OriGiaL Maturity 
in 1952. The study sees some evi- ee . ee 2 | ee ae 

: ; . Long-term loans. ...... 1.5 31.6 34.0 16.1 16.0 36.1 36.5 45.5 22.3 
dence that the lower and middle 2. Securities......... 59.8 56.1 544 74.5 82.0 52.8 48.6 39.5 65.0 
income groups have become more is: TORE xe : 100.0 100.0 100.0 100.0 100.0 100.0 100.0 100.0 190.0 


nNowos) or 


nS 
WNADMAD 
sa Gr bo 


bo 


Important as suppliers of capital, * Excludes minor amounts of income tax liability to federal government also 

while people in the upper brackets 

have declined in significance. tration relatively high among life show the highest rate of increas¢ 
Dr. Goldsmith observes that con- companies, personal trust depart- in concentration. 

centration among financial inter- ments, and finance companies. But Dr. Goldsmith suggests that total 

mediaries has generally increased it is low among savings banks, assets of financial intermediaries 

over the past 50 years, but con- savings and loan _ associations, are likely to continue to increase 

cludes it is no more pronounced to- credit unions and investment com- fairly rapidly, and that their share 

day than in other segments of the panies. of national assets will increase too. 

economy where large enterprises Commercial banks are about in But the increase, he thinks, will 

are important. He finds concen- the middle in this respect, but probably be slower. 





KENTUCKY CENTRAL 
LIFE AND ACCIDENT 


sa Knowing 
INSURANCE COMPANY | [j YOUR STUFF 


Home Office: Anchorage, Kentucky 


tg isnot enough 


| To increase your volume you need 
an J to supplement personal sales efforts 
Now in our 56th year of service to policy- by keeping your prospects in- 

r\\% 1 formed on personal tax problems, 
business insurance, pensions or 
group insurance. Write today for 
information regarding our four 
monthly letters covering these 


fields. 
Operating in the States of Kentucky, CHARLES D. SPENCER 
Ohio, Indiana, West Virginia, Pennsyl- & ASSOCIATES, INC. 


vania, Delaware and Tennessee. 180 W. Adams, 
Chicago 3, Ill. 


owners. 
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FOR GROUPS 
OF 25 AND OVER 


WORKING 
GROUP-SALES 
SERVICE! 
SALARIED SALES 
PERSONNEL to help you 


contact and close your 
group cases! 


Be in there with: 


Competitive bids 
Full-payment hospitalization, 
with surgical, medical and 
other benefits 

Accident and sickness 
disability 

Life insurance 


Accidental death 
and dismemberment 


Major medical 


Make our group sales and serv- 
ice facilities your working staff. 
Let us show you how it works 
for you. Phone or wire collect 
today! EAstgate 7-2100. 
Robert W. Burmeister 
Manager, Group Brokerage 
or 
George S. Harris 
Vice President, Group Sales 


Dept. 811 
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PUP Tolar Wale] 


of Railway Employees 


901 W. Montrose Avenue 
Chicago 13, Illinois 
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Commercial Union-Ocean 87 

Connecticut General 86 


Cunningham & Walsh 
Connecticut Mutual Life 1 
Wilson, Haight, Welch & Grover 


Continental Cos. 80 
Geo. H. Hartman 

Crum & Forster . 2 
Abrams & Bogue 

Dawson, Miles M. 118 
Employers Group 16 
H. B. Humphrey, Alley & Richards 
Equitable Life Assur. Soc. oo 
Kenyon & Eckhardt 

Equitable of lowa .. 85 


Shelton R. Houx 


Fidelity Mutual Life cae 114 
Adrian Baur & Alan Tripp 

SY sc cck ee keccuoans 24 

Fund Insurance Cos. ieaionet 108 


Doremus & Co. 


General American Life Sead ae 
Frank Block 

General Fire & Casualty 107 
Babcock, Romer, Carberry & Murray 

General Reinsurance Co Cover 4 


Doremus & Co 


Haight, Davis & Haight 83 
Higgins, E. P sides ee 
Home Life 94 
1.B.M. % 


Benton & Bowles 
Insurance Co. of N. A. 
Cover 2, 58, 94 
N. W. Ayer & Son 


Insurance Research & Review 91 

John Hancock Lite be 76 
McCann-Erickson 

Kentucky Central Life & Acc. 125 

Life OF GeerOle ois... ckcccccesss. 106 
Liller, Neal & Battle 

Life of Virginia Cover 3 


Cargill & Wilson 





Lloyd-Thomas 79 
Klau-Van Pietersom-Dunlap 

Lumbermens Mutual Casualty 84 

Manufacturers Life 117 
Baker Adv 

Maryland Casualty 20 
J. M. Mathes 

Mass. Mutual Life 15 

Metropolitan Fire .. 106 

Ministers Life & Casualty . WS 

Munich Reinsurance 115 


Allston Assoc 
Mutual of Omaha . & 
Bozell & Jacobs 


National Union i 


Nationwide Insurance 95 
Ben Sackheim 

New Amsterdam Casualty 104 

New England Mutual Life 53 


Batten, Barton, Durstine & Osborn 
New York Life a 
Compton Adv 


North American Accident 113 
Vaughan, Thain & Spencer 

North American Reassurance 110 
Albert Frank-Guenther, Law 

North American Reinsurance 65 
Abrams & Bogue 

North British & Mercantile 19 
Browne Adv 

Northern Assurance 83 
Pan American Life 18 

Peerless Insurance 116 
Jules L. Klein 

Pennsylvania Lumbermens 124 
Gray & Rogers 

Phoenix of Hartford 78 
Fairbairn & Co 

Phoenix of London 105 


Allston Assoc 
Prudential Insurance 19 
Reach, McClinton & Co 


Republic Nat'l Life 120 
Rogers & Smith 

Royal Globe 10 

Schulmerich Carillons 93 
Petrik & Stephensen 

Security Mutual Life 7 
Fred Riger Adv 

Selected Risks : 121 
Allston Assoc 

Southland Life ill 
DeJernett Adv 

Spencer, Chas. D 104, 125 

Standard Life .. 105 
Central Adv 

State Farm Mutual Auto F 66 
Needham Louis & Brorby 

State Mutual Life Assur 4.5 
Doremus & Co 

Stewart Smith 104 
Allston Assoc 

Strudwick, A. E tit 

Sun Insurance Office 46, 93 
Bruce Angus 

Sun Life of Canada 83 

Travelers 67 

Union Central Life 99 

Union Labor Life &9 

United of Omaha 103 
Bozell & Jacobs 

United Pacific 79 

U. §. Casualty 114 

U. S. Fidelity & Guarantee 26 

U.S. Life 92 
Irving L. Appleman 

Western & Southern 22 

Woodward & Fondiller 94 


Woodward, Ryan, Shap & Davis.. I18 


THE SPECTATOR 
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STABILITY 





REINSURANCE, TOO, through its basic service to the insurance 
industry, contributes to the stability of man’s business and property. 


GENERAL REINSURANCE 
CORPORATION 


Largest American multiple line market dealing exclusively in Reinsurance 





ALL FIRE, CASUALTY, ACCIDENT AND SICKNESS, BONDING AND MARINE LINES 


Home Office: GENERAL REINSURANCE BLDG. | Midwestern Dept.: 1012 BALTIMORE BUILDING. KANSAS CITY 5, MISSOURI 
400 PARK AVENUE, NEW YORK 22,N. Y. | Pacific Dept.:610 SO. HARVARD BOULEVARD, LOS ANGELES 5. CALIFORNIA 





